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A cartoonist's conception of the "snag" that is holding down the volume of business in some com- 
munities, or which may later appear to plague the dealer who is not prepared with adequate stocks 
to supply the needs of his trade 






















Here is the system that 
will put NEW LIFE in 
your present old-type 
kilns —the high-powered 
Moore Reversible Cross- 
Circulation System! 













permit you to use 
lower temperatures and 
get better quality drying. 


drying capacity. 







equipment. 


THAN HALF A CENTURY 


NEW LIFE 


for your old kiln! 


It will give you fast, re- , 
versible cross-circulation ' 


The Patented Moore Cros 
Circulation Fan Systen 


With it you can stack your loads tight, edge-to- 
edge without “flues” and get larger holding and 


You can modernize your kilns at mcederate cost 
. use over practically all of your present metal 

Write today for free estimate on 

changing over your kilns—no obligation. 


Moore DrYKILNCOMPANY 


World’s Largest Manufacturers of Dry Kilns and Equipment 
KILN BUILDERS FOR MORE 


JACKSONVILLE, FLORIDA 
NORTH PORTLAND, ORE. 
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LUMBERMAN, 
Street, Chicago, Ill. 


BUSINESS 


No doubt, your stocks 
of lumber are badly de- 
pleted. 
so low that you can’t fill the 
“rush” orders of your customers. 
Holt mixed car service enables you to 
order limited quantities of the items you need 


Don’t let them get 


HOLT 


MAPLE, BIRCH AND WISCONSIN 
RED OAK FLOORING, 
HEMLOCK LUMBER, 


POSTS 
LATH, WHITE CEDAR 


SHINGLES, NORTHERN 
HARDWOOD LUMBER 


MEMBERS OF 


Maple Flooring Manufacturers 


Association 
National Hardwood Lumber 
Association 
Northern Hemlock & 
Hardwood Associetion 
National Lumber 
Manufacturers’ 
Association 
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FIR -- CEDAR -- HEMLOCK 


RED CEDAR SHINGLES IN MIXED CARS 


Here is a service which is 
appealing to the dealer who 
wants to maintain his assort- 
ment without tying up too 
much money. 


You get maximum values 
in Mumby "Sustained Qual- 
ity" mixed cars. 


Mumby "sales - service” 
men will be glad to work out 
with you a mixed car to ex- 
actly fit your individual re- 
quirements. 


It will pay you to inquire. 
Ask our nearest representa- 
tive or write us at Bordeaux, 
Washington. 


Mumby Lumber & Shingle Co. 





SALES REPRESENTATIVES 


CHICAGO, ILL.: Chas. L. Baxter 
Lumber Co., Inc., 308 W. Washing- 
ton St., Chicago, III. 

SPRINGFIELD, ILL: 
Lumber Co. 

IOWA, MISSOURI, KANSAS, OKLA- 
HOMA: Gunter Lumber Co., Kan- 
sas City, Mo. 

TEXAS: W. F. Nelson, Dallas, Texas; 
Guy M. Chisolm, Amarillo, Texas. 

MICHIGAN: T. W. Hager Lbr. Co, 
Grand Rapids, Mich. 

INDIANA: G. C. Goss Lumber Co, 
Indianapolis, Ind. 

MINNESOTA: P. H. Betzer, 304 Wil- 


The Porter 


mac Bldg., Minneapolis, Minn. 
NEBRASKA: Prestegaard Lumber 
Co., Lincoln, Nebr. 


NORTH DAKOTA: Murfin and Trace, 
Fargo, N. D. 

SOUTH DAKOTA: 
Iroquois, S. Dak. 

WISCONSIN: Central States Lumber 
Co., Janesville, Wis.; W. A. Schnel- 
der, Plankinton Bldg., Milwaukee 
Wis 


L. W. Armin, 











General Sales Office: BORDEAUX, WASH. 


Mill A—Bordeaux, Wash. 


Mill B—Malone, Wash 
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Industrial Rehabilitation a Need of 
the Hour 


O MOVEMENT of greater sig- 
nificance, or with greater poten- 
tialities for industrial recovery, 

has ever been suggested than that now 
being promoted by the National Com- 
mittee on Industrial Rehabilitation, 
headed by one of the outstanding lead- 
ers of industry, and having the enthu- 
siastic support and co-operation of 
many others. Considerable effort has 
been made to increase buying by the 
consumer, but this new movement is 
described by the chairman of the com- 
mittee as one to induce manufacturers 
to buy from manufacturers. Equip- 
ment in many industrial plants is ob- 
solete; many plants have entirely too 
much equipment for present or pro- 
spective needs; other plants are poorly 
designed and improperly laid out; in 
many others the machinery has been 
allowed to deteriorate. Labor, mate- 
rial and machinery costs are lower now 
than they are likely to be again in this 
generation. At the same time, values 
of all products are on what probably 
is a permanently lower level. 

All of these conditions mean that not 
only is this a favorable time to reha- 
bilitate and remodel industrial plants 
and install modern equipment, but that 
it is absolutely necessary for many 
concerns to do so if they expect to hold 
their places successfully in the battle 
for the buyer’s dollar. While prices 
doubtless will continue on a low level, 
the people as never before are going 
to demand quality products and full 
value for the dollars they spend. 

This situation applies with particu- 
lar force to the lumber industry. There 
is a demand for good housing at a low 
price; so is there a demand for quality 
and low price in all products of wood. 

To meet this demand, producers of 
lumber and of things made of wood 
must hold down production costs, 
without sacrificing quality. Many saw- 
mills and. woodworking plants are 
equipped with machinery that is obso- 
lete; some, during the last few years, 
have postponed needed repairs, or 
have utilized second-hand equipment, 
or that of makeshift quality, in order 
to hold down plant investment. Mean- 
while, the march of progress in con- 
struction, design, methods, fabrication 
etc. has not halted, and competition is 
keener than ever known. 

The lumber industry needs to forget 
its tremendous losses of the last few 
years, to cease thinking of the halcyon 
days that immediately preceded the 
debacle of ’29, and seriously plan for 
what lies ahead. If the present plant 
is too large, cut it down; if the ma- 
chinery is obsolete, or can produce at 


only a high cost, replace it with new 
machines, which can be bought now 
at a favorable price; if the machinery 
is modern, but has been neglected, put 
it in good repair now while labor and 
materials are cheap; if the plant is not 
laid out for the most economical pro- 
duction, take this opportunity to re- 
model and rearrange it and be prepared 
to ride in on the crest of the wave of 
returning activity that is surely going 
to create a demand for good lumber, 
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produced—and perhaps fabricated—g 
a low price. 

The AMERICAN LUMBERMAN does not 
make a practice of offering unsough; 
advice to the industry, but it does sip. 
cerely believe that full co-operation jp 
this program of industrial rehabilita. 
tion will do much toward helping tp 
place the lumber trade again on jt; 
feet. The question of financing such 
rehabilitation is being solved. Ample 
sources of credit are being provided, 
Investments now in plant rehabilita. 
tion and remodeling to meet the new 
order of things surely will pay good 
returns and help to restore and perpet- 
uate lumber production and merchap- 
dising as a profitable enterprise. 


Reduced Freight Rates Would Help 
Roads and Public 


T IS NOT at all unusual now to see 
announcements by railroads of re- 
duction in freight rates on certain 

commodities, these being made volun- 
tarily to encourage larger use of the 
railroads, and to meet competition 
from other methods of transportation. 
A case in point is the recent announce- 
ment of the Illinois Central Railroad 
that “in keeping with the trend of the 
times, this railroad offers lower rates 
for the shipment of cotton to all do- 
mestic markets and to foreign markets 
via New Orleans and other ports. 
New low carload rates at reasonable 
weight minimums are now provided, 
with the privilege of low billing rates 
to convenient concentration points, 
and assembly into carloads at such 
points.” 

This is a commendable step by this 
important railroad. Certainly no one 
will complain of this effort to aid the 
farmers in marketing their cotton. 
But why stop there? Why not con- 
tinue the good work and make a gen- 
eral reduction in rates that will make 
possible a broadening of the markets, 





"Sunlight House" Fund In- 
creased by $1000 


[Special telegram to American LuMBERMAN] 


Wasuincton, D. C., Oct. 13.—Receipt 
today of a check for $1,000 from the 
Weyerhaeuser Sales Co. as a contribution 
on behalf of all its employees toward the 
fund for building “Sunlight House” at 
the Century of Progress Exposition seems 
to assure this lumber exhibit house. The 
total fund now exceeds $4,100 and con- 
tributions received within the remaining 
few days of the time specified are ex- 
pected to complete the $6,000 required. 


[Lumbermen who have not yet con- 
tributed to this fund are urged to send in 
their checks for one dollar or more im- 
mediately, in order that there may be no 
possibility of failure to provide this 
house of wood at the 1933 exposition in 
Chicago.—Eb1ror. | 














and the movement in greater volume 
of other products? 

In a letter published elsewhere in 
this issue, a lumber dealer suggests 
that if the fetters of control by the 
Interstate Commerce Commission 
were removed from the railroads, they 
would take the initiative and promul- 
gate rates that would increase their 
tonnage, and thus reduce prices of 
commodities to the consumer. 

The wisdom of abolishing the com- 
mission may be debatable, but there 
can be no question as to the desira- 
bility of lessening the freight rate bur- 
den that is forcing consumers either to 
curtail their purchases or to pay too 
high a price for what they are com- 
pelled to buy. 

Lumber, in particular, has always 
borne more than its just share of the 
transportation burden. If railroads 
can find a way to reduce freight rates 
on cotton, or other commodities, “in 
keeping with the trend of the times,” 
could they not with equal justification 
reduce the rates on lumber and build 
ing materials, and thus not only in- 
crease their tonnage, but make it 
easier for people to build or repait 
homes and other structures? 

There is no question that the rail- 
roads are hampered by too many regt- 
lations and restrictions, but even under 
these conditions they can do much to 
increase their tonnage volume and 
ease the burdens of industry by well 
considered, sensible adjustments 0! 
rates. Rate reductions, of course, 
would have to be accompanied by 
reduced operating costs. 

If the railroads show a disposition to 
relieve the intolerable rate burden, 
they should and would have the sup- 
port of the public in securing relie! 
from some of the conditions that fetter 
them, such as wage scales that are oul 
of line, and unnecessary regulations 
and restrictions imposed under the 
Interstate Commerce law. 
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Southern Pine Shipped By 
Seatrain 


New OrLEANS, La., Oct. 11.—Recapture in 
part of lumber trade in the New York territory, 
ist to western fir, is anticipated by southern 
ine manufacturers through utilization of serv- 
ices of the Overseas Railway, now inaugurating 
a rail ferry between New York and New Or- 
leans via Havana, Cuba. The first sailing was 
scheduled for Oct. 13, from the New Orleans 
end, the seatrain New York leaving then on its 
return trip to the North Atlantic port. 

Spokesmen in the lumber trade point out that 
the unique type of service offered—the for- 
warding of loaded freight cars as originally 
sealed at the mill—will not only afford pine 
manufacturers a lower rate than the present 
all-rail, but afford them the further advantage 
of delivering the car with seals unbroken at 
the ocean rate. The seatrain is represented in 
some quarters as substantially bringing deep- 
water to the mills, insofar as the New York 
territory is concerned. 

Eastern carriers, it is stated, will also gain 
through the back-haul from New York, because 
fr now in that territory is handled principally 
from concentration yards by truck. On Mon- 
day preceding the sailing, 13 of 72 cars booked 
were of pine, with two additional expected. 

The New Orleans-Havana service, original 
operation of Overseas Railway, has moved lum- 
ber in substantial volume, that commodity con- 
stituting a fair percentage of total outward 
bound cargo. 





Lumber Skies Looking Brighter 


LirtLeE Rock, Ark., Oct. 10.—The skies of 
the lumber industry are looking brighter and 
there has been a noticeable increase in orders 
at practically all lumber manufacturing plants 
in this section during the last six weeks, ac- 
cording to F. W. Scott, vice president of the 
Union Saw Mill Co., Huttig, who spent a few 
days in Little Rock recently on business. Com- 
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menting on the recent rapid depletion of sur- 
plus stocks at the mills, Mr. Scott said: 


A close study of the disposition of lumber 
recently shipped has shown that the greater 
part went into small towns and rural com- 
munities for repairs on old buildings and 
a moderate amount of new construction 
rather than going into stocks in the retail 
yards. This means that most of the lumber 
lately shipped from the mills has been con- 
sumed. This is a healthy and encouraging 
feature. It also is interesting to note that 
activities in repairs and in new construction 
have been greater in the small towns and 
rural communities than in the cities, indicat- 
ing that these are making the most rapid 
recovery from the depression. While pre- 
vailing financial conditions make it difficult 
for people to build homes, it is undeniable 
that there never has been a time, and prob- 
ably will never be again, when all materials 
for a home could be purchased at a lower 
cost than today. 


Mr. Scott said that the narrowing difference 
between visible supply and present demand is 
gradually elevating the prices of all sizes and 
qualities of lumber. 


"Blue Book" Credit Analysis 


3usiness troubles reported to The Lumber- 
men’s Blue Book (Inc.), Chicago, during Sep- 
tember, as compared to the same month a year 
ago, are as follows: 





1932 1931 
I i a hw 5 wah a acd 22 18 
PCE ery Serre ee 14 12 
DE: ccocctannse od cbeankeeeee 6 2 
EE ET ee Pee 3 3 
Compromise settlement ............ 1 1 
Creditors’ committees appointed.... 2 6 


While the total number of failures exceeded 
those of a year ago, there has been a gradual 
decrease for some months, reflecting firmer 
conditions. 

The volume of business placed for collection 
was about equal to the volume during Septem- 
ber last year. Collections continue slow. 








This Home Owners’ Association 


We have read both party platforms, listened to both major candidates, 
and many minor, very minor, ones, and haven’t found or heard anything 
whose, or which’s, potentialities appealed to us personally like this idea 
for a home owners’ association in every town and township, later banded 
together by state, and perhaps ultimately in the nation. Nothing as good 
as this came out of either national convention. Nothing like it could. 
Imagine a politician saying to another man: 


“You’re not a Democrat to me—you’re a neighbor; you're not a Re- 
publican—you’re a fellow citizen; you’re not even just that—you’re a 
father, like myself, and you live in a home, like I do. Let’s get together 
for the home, and the kids, and the country! 

“Let’s agree, you and I, to build each of us a home, if we haven't one, 
or, if we have, to keep it in repair. Let’s quit talking politics and get 
together and talk homes. Let’s sock any man who burdens the home 
with unnecessary taxes, for the home dollar that is wasted in unneces- 
sary taxation comes out of improvements.” 


What would the other man say, if he was a real man? He’d say, “Fine! 
Let’s get together and talk lawns instead of laws. Let’s not be Republi- 
cans and Democrats so much and home owners more—or we may all 
wind up Communists. Let’s think more about the welfare of our kids 
in school, and less of our friends in office. Let’s be Americans first, and 
Democrats and Republicans only incidentally. Let’s put every American 
in his own home, and make every home worthy of America!” 


There’s a platform for you, and one we don’t need to forget the day 
after election. Whoever wins, and whatever he is, president or super- 
visor, Republican or Democrat, let us keep right on reminding him that 
what we are interested in most is the home, and that is what he must 
keep in mind, or Lord help him.—THe LuMBERMAN Poet. 
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Southern Pine Stocks Are 
Greatly Reduced 


[Special telegram to American LumMBERMAN] 


NEw OrLEAnNsS, La., Oct. 12.—Total reported 
orders to the Southern Pine Association dur- 
ing nine weeks ended Oct. 8 amounted to 321,- 
374,000 feet; shipments, 292,145,000 feet, and 
production, 192,446,000 feet—reflecting a de- 
crease in stocks of about 100,000,000 feet. 


Average of 105 mills for the period shows 
orders were 21 percent over those for the same 
period last year, totals being 299,283,000, com- 
pared with 248,206,000 feet. Shipments for the 
period were 5 percent above last year’s, or 
273,926,000 feet, compared with 261,376,000 feet. 
Production was 17 percent below that of 1931, 
total being 178,290,000 feet, compared with 215,- 
900,000 last year. 

Unsold stocks at 68 reporting mills showed 
a decline of 20 percent in September, of which 
11 percent was in higher, and 28 percent in 
lower, grades. 

Orders and shipments, according to the asso- 
ciation, are at higher levels than at any time 
since the spring of 1931. 


For the week ended Oct. 8, comparison for 
103 identical mills shows orders 7.02 percent 
above last year’s, though 17.1 percent below 
those for the week of Oct. 1. 





Longleaf Dimension Stocks 
Are Low 


New Orteans, La., Oct. 11.—‘“Stocks of 
longleaf dimension at southern pine mills in 
Nos. 1, 2 and 3 are reported low, this being em- 
phatically reported as true for No. 2, particu- 
larly in 2x4-, 2x6- and 2x8-inch. Inch No. 2 
and No. 3 have been moving freely, and lately 
there has begun a movement in the No. 1 and 
better in such stock as flooring, ceiling and 
siding, and in boards and finish,” said O. N. 
Cloud, Longleaf Yellow Pine (Inc.), who con- 
tinued : 


Timber business has been pretty good, with 
some purchases by the railroads. Coupled 
with increased domestic yard trade and ex- 
port, this has given the mills on present cut- 
ting schedules a pretty good order file, bear- 
ing in mind that orders mainly have been 
for prompt shipment, indicating buying for 
current needs only. 

The movement of inch and 2-inch to Puerto 
Rico on account of storm damage replace- 
ment, totaling several million feet, added 
to the domestic demand, has reduced longleaf 
stocks especially. 


The market is regarded as now having its 
bearings and, with the opening of the Home 
Loan Banks on Oct. 15, modernization and 
repairs will be advocated in a nationwide 
effort to reduce unemployment, with success 
to be viewed as possible on the basis of need 
for the work, low costs, and availability of 
funds. This development should sustain the 
yard demand at present levels, which is now 
considerably above production. 


Some increased railroad and industrial de- 
mand may be expected which, in combina- 
tion, will keep the lumber industry (on pres- 
ent basis of production) on a firm footing for 
the rest of 1932, and, in my opinion, by the 
first of 1933 the forces of recuperation will 
have worked to the point that will see a 
revival of all kinds of construction. 





Best Year in Its History 


Murrreesnoro, N. C., Oct. 10.—The River- 
side Manufacturing Co., manufacturer of fruit 
and vegetable containers, reports that its fiscal 
year, closed Aug. 30, was the best in its eight 
years’ history. During this year more than 
2,000,000 units were produced, according to 
Edward Brown, general manager, who says 
that his company has closed additional con- 
tracts that will keep the 200 employees busy 
for the next eight months. Gum and poplar 
timber are used in producing these containers. 
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QUERY AND COMMEN 


Coal Silos Constructed of Wood 


Do you have any data concerning the con- 
struction of wooden coal Anything 
you have in this line we would like to know 
about.—IN@QuUIRY No. 2871. 


silos? 


[This inquiry comes from a well known re- 
tail lumber concern in Pennsylvania, operating 
a line of yards. Unfortunately the AMERICAN 
LUMBERMAN does not have in its files detailed 
information about the construction of wooden 
coal silos. Some time ago a picture of wooden 
coal silos, installed by a concern in New York 
State, was printed in the AMERICAN LUMBER- 
MAN, and the owners were quoted as saying 
that they were greatly pleased with these 
wooden silos, which had a storage capacity of 
approximately 14,000 tons. This battery of silos 
cost $8,000 at that time, including expensive 
foundations and elevating machinery. Repre- 
sentatives of the coal trade advise that in recent 
years there has been a decided tendency away 
from coal silos, either of wood or concrete. 
The coal is stored either in open sheds or piled 
on the ground without cover. However, silos 
make for easy handling of the coal, and, if 
properly constructed, wooden silos will give 
good service. Anyone having information as 
to the construction of wooden coal silos, is in- 
vited to send this information to the AMERICAN 
LUMBERMAN. The name of the inquirer will 
be given upon request.—EpI!Tor. | 


Glued-up Furniture Stock 

Can you give me a list of manufacturers of 
glued-up dimension furniture stock, espe- 
cially mills located in gum producing sec- 
tions of Mississippi, Arkansas, Tennessee, 
Louisiana or Alabama.—INQvIRY No. 2870. 

{To this inquirer, a mill representative 
located in an Ohio city, has been given a list 
of producers of dimension furniture stock—- 
glued-up and otherwise. To producers of 
glued-up dimension furniture stock who may 
be interested, the name of the inquirer will be 
given upon request.—EpiTor. | 


California White Pine for Canada 

We are interested in investigating the pos- 
sibility of using California white pine or 
sugar pine to manufacture our products. Any 
information you can give us on the classi- 
fication, grading rules and general advice 
would be appreciated.—INQuIRY No. 2867. 

[To this inquirer, a large manufacturer of 
refrigerators, screen doors and window screens, 
located in Canada, have been given the names 
of individual companies and associations from 
which he will be able to secure the detailed 
information desired. To anyone having infor- 
mation that will be helpful, the name of the in- 
quirer will be given upon request.—Eb1Tor. | 





Dry Sawdust as Insulation 


information about 
used as insulation 
frame dwellings?— 


Can you give me any 
the value of dry sawdust 
between the studding in 
INQUIRY No. 2872. 

[This inquirer, a retail lumber and building 
material dealer in New Mexico, was advised 
that the best way to give him the information 
was to compare the characteristics of sawdust 
with other insulating material. The usual 
standard for comparing such materials is to 
state the number of calories of heat which pass 
from one face to the opposite face of one cubic 
centimeter of the material within one second 
of time, when the difference of temperature of 
the two faces is one degree Centigrade. The 
fewer the calories that pass through, the higher 
is the insulating value. 

There would, we believe, be some difference 
in the value of sawdust from different species, 
because the rate at which heat passes through 


dry wood depends to large extent on its density. 
In light softwoods, a larger part of the volume 
of the material is occupied by dead air spaces; 
while in dense hardwoods the air spaces are 
small, and the relative proportion of cell walls 
much greater, so that they conduct heat much 
more freely and are therefore less efficient as 
insulation. 

There would also be a possibility for vari- 
ation in the way the sawdust was installed. It 
would have to be compact enough so that it 
would not settle much and leave the upper parts 
of spaces uninsulated, and yet not compact 
enough to so increase its density that its insu- 
lating value would be lowered. 


Here are results of a few tests, showing 
the number of calories that pass through: 
Balsa, .00012; cypress, .00023; white pine, 
.00027; pure corkboard, .000106; stiff paste- 


board pulpboard, .00015; sawdust, dry, .00012. 
One can therefore see that the sawdust in this 
test showed that it was equal to balsa in insu- 
lating efficiency.—EpITor. ] 





When Were Prices So Low? 


We would appreciate it if you would advise 
how far back we must go to find the equal of 
today’s low prices. Some say that present low 
prices date back to 1904. If your records indi- 
cate that this is the case, we would appreciate 
your giving us f.o.b. Louisville, Ky., prices pre- 
vailing at that time on these items. Nos. 1 and 
2 yellow pine dimension; Nos. 1 C, 2C and 
Bé&better yellow pine flooring; yellow pine boards 
in various grades.—INQuIRY No. 2842. 

[Unfortunately the AMERICAN LUMBERMAN 
does not have available any figures showing the 
prices of yellow pine lumber f. o. b. Louisville in 
1904. There is a record of prices f. o. b. mill, 


of certain items as of Aug 2, 1904, as follows: 
vellow pine dimension 2x4-16 No, 1, $15.50; No, 
2, $14; yellow pine boards, 1x8-16 No, 1 
$17.25; No. 2, $15.75; edge grain, heart face 
yellow pine flooring C, $18.25; B, $19.75. The 
inquirer, a Kentucky lumber dealer, has been 
advised that by adding the freight rate to Louis. 
ville to the above f. o. b. mill prices, he wil 
arrive at the figures required.—EbITon. | 


Kiln Dried Thick Oak Wanted Quick 


Can you tell us who can 
diately, kiln dried white oak 
seconds, pin figured or rift 
grain, 2,500 feet each of 2- 
3,000 feet of 4-inch. Please 
INQUIRY No. 2873. 

{This inquiry came from a very large in- 
dustrial concern located in New York State. 
The fact that the inquiry was sent by telegraph, 
and immediate shipment was wanted, confirms 
other evidence that large industrial concerns 
have no reserve stocks of raw material, and 
that when they do come into the market for 
lumber, they want it quickly. The particular 
items covered in this inquiry are rather difficult 
to secure, even in normal times when mills are 
in full operation, and of course present condi- 
tions at the mills make the immediate shipment 
of such an order more difficult. The names of 
a number of concerns were given to this in- 
quirer as possible sources of supply. As two 
weeks have elapsed since this inquiry was re- 
ceived, this particular order may already have 
been placed, but, because there may be other 
similar requests, the AMERICAN LUMBERMAN 
will be glad to hear from producers who are 
in position to promptly take care of orders of 
this kind.—Epror. ] 


supply, imme- 
lumber, firsts and 
sawed, straight 
and 3-inch, and 
wire answer— 





NEWS AND 
VIEWS OF 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 








In Full Blast.—Ed E. Ayer’s 
new mill, at Flagstaff, Ariz., on 
the line of the Atlantic & Pa- 
cific Railroad, 400 miles west 
of Albuquerque, and 60 miles 
west of Winslow, is completed 
and running, having been start- 
ed up about thirty days ago. 
Altogether it is a complete, 
first-class outfit, made by Allis 
& Co., of Milwaukee. 


. . * 


A Satisfactory Substitute.— 
Regarding the proposed fac- 
tory for the manufacture of 
straw lumber, at Joplin, Mo., 
the following is said by the 
Joplin Daily News: “A series 
of experiments were made with 
samples of the lumber in the 
presence of a number of the 
stockholders and others, all of 
which were satisfactory in the 
extreme. There having been ex- 
pressed some curiosity as to 
whether the patent lumber 
could be worked with carpen- 
ter’s tools, with the same facil- 
ity as any other lumber, the 
party all repaired to the shop 
of Hoyt & Chickering, where it 
was demonstrated that it would 
saw and also dress with a plane 
just as well as pine or walnut, 





and that it was susceptible to 
just as smooth a finish as any 
other lumber. It was also 
tested by fire, and failed to 
burn with the readiness of 
wood. Those who were some- 
what doubtful about the utility 
of the new invention were fully 
reassured by these several tests, 
and there is no question that 
straw lumber will in a few 
years, to a certain extent, take 
the place of other kinds of in- 
side finishing, and in the manu- 
facture of furniture. The de- 
mand is already in excess of 
the facilities of the one fac- 
tory, and the company or- 
ganized here is confident it 
will have no difficulty in finding 
a ready sale for all that may 
be manufactured.” 


* * * 


The Zenith City-—-A Duluth 
(Minn.) paper says: That the 
Zenith City will become one of 
the largest lumbering manufac- 
turing centers in the North- 
west is a fact, as fixed as fate. 
The lumbering district at this 
point, great as it is now, will 
expand into gigantic propor- 
tions within a very few years, 
and if the Zenith City had 





nothing else back of it, it 
would become one of the larg- 
est and most thriving cities of 
the New Northwest. 


* + o 


Mammoth Mills.—The Penn- 
sylvania Joint Lumber & Land 
Co., at Williamsport, Pa., lays 
claim to being one of the larg- 
est lumber concerns in_ the 
world, the Dodge Mills, whose 
lumber piles are spread over 
136 acres of land in the sev- 
enth ward of Williamsport. 
The main mill is 196 feet long 
and 86 feet wide; the planing 
mill is 50x60 feet. 

7 * + 

Engravers complain about 
the scarcity of good boxwood, 
which they say is difficult te 
obtain. The box forests of 
Turkey, upon which consumers 
depend for the bulk of the sup- 
plies, are being wastefully cut, 
and few new trees are planted. 

: oa * 

During the week ending Sept. 
9, the Muskegon Booming Co. 
rafted 224,264 pieces, which 
was 4,264 logs more than the 
Tittabawassee Boom Co. ever 
handled in one week, according 
to a local authority. 
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More Buildings for Barksdale 
Field 


SureverorT, La., Oct. 10.—Plans for addi- 
tional buildings at Barksdale field, aggregating 
3304,000, have been prepared at Washington 
and forwarded to Capt. Oliver E. Cound, act- 
‘ag construction quartermaster here. Bids for 
construction contracts are expected to be adver- 
tised for very soon. The plans are understood 
to call for company officers’ quarters, costing 
$539,000; non-commissioned officers’ quarters, 


994000; additional garages, $27,000; ware- 
house addition, $13,500. Bids for construction 
of two barracks buildings, costing $474,000, 


will be received Oct. 21, and bids for a field 
hospital costing $225,000, will be received 
Oct. 27. 


Toy Plant Working Full Time 


Canton, Onto, Oct. 10.—According to an 
announcement by George Heisler, sales mana- 
ger, the Toycraft Co., at Wooster, Ohio, has 
hooked enough orders to keep the plant op- 
erating with a full time force of 100 workmen 
util next spring. This concern is a large 
manufacturer of wooden toys. 


Offers New Noise Muffler for 
Double-Hung Windows 


A new product designed to afford ventilation 
without noise is now offered unde: the trade 
name “Silentaire’ by Truscon Steel Co., 
Youngstown, Ohio. This is a non-mechanical 
device which comes in two types, all metal, or 
combination metal and glass. It is placed under 
the lower sash, affording ventilation, but ex- 
cluding sound, rain and snow. Weatherstrip 
makes the window substantially weather tight. 
“Silentaire” is also recommended as an aid to 
room cleanliness, inasmuch as it acts as a trap 
for dirt. 

In designing this new product, the company 
has given attention to appearance, so_ that 
“Silentaire’ is recommended as meeting the 
three-fold requirements of modern life—control 
of ventilation, exclusion of noise and pleasing 
appearance. 

Another new product offered by Truscon is 
Ferrocoustic Roofdecks, which is a combined 
insulated and waterproof roof and acoustical 
treated ceiling. Truscon Ferrocoustic Roof- 
decks is said to be especially adapted for audi- 
toriums, large rooms, gymnasiums and similar 
places, affording insulation, waterproofing and 
acoustical correction. 











Retailer Places Large Lumber 


Order 


_GRanxp Rapips, Micu., Oct. 10—In the be- 
lief that building conditions will improve dur- 
ing the next few months Stiles Associated 
Yards of Grand Rapids have just placed an 
order for 1,500,000 feet of hemlock lumber, ac- 
cording to an announcement by Harry F. Stiles, 
president. The purchase represents a shipment 
ot 60 carloads, which is expected to be com- 
pleted within 30 days. 

The order was placed in belief that the low 
point in the lumber market had been reached 
and that prices from now on will advance as 
building conditions improve. The lumber was 
purchased in the rough and will be milled and 
dressed in Grand Rapids at the company’s mill. 
_ White hemlock dimension lumber is quoted 
!. 0. b. mills at $13 a thousand feet, a low 
maintained for several weeks. This compares 
with a top price of $23 in 1929. 

Mr. Stiles quoted figures from four lumber 
associations, Southern Pine, West Coast, West- 
ern Pine and Northern Hemlock, showing that 
although production was 414,618,000 feet during 
September, shipments were 25 percent and or- 
ders 56 percent larger than production during 
the month. Reserves of lumber are reported 
small, so that any increase in demand will force 


AMERICAN LUMBERMAN 


prices upward. Referring to the Grand Rapids 
situation, Mr. Stiles said: 

The statement that Grand Rapids is over- 
built is, in my belief, false, and I feel there 
is an ever growing potential building pro- 
gram. In 1928 there was erected about the 
average number of buildings required for a 
city the size of Grand Rapids. In 1929 about 
285 fewer than needed; 1930, 625 fewer; 1931, 


715 fewer and in 1932, approximately 800 
fewer than needed, or a total in the last 
four years of 2,425 houses that were not 
built which must be provided during the 


next few vears. 





Stocks Low in Southwestern 


Yards 


Kansas City, Mo., Oct. 10—Commenting on 
his observations while on a recent trip in Okla- 
homa, during which he visited more than a 
hundred yards, E. E. Woods, secretary of the 
Southwestern Lumbermen’s Association, said: 

The yards of two large line-yard organi- 
zations in Oklahoma are heavily stocked with 
lumber; we found a few individual yards 
with substantial stocks. A large majority 
of the yards in the section visited (northern 
and western Oklahoma) have very low 
stocks. The stocks, in fact, are so low that 
one can not help wondering just how they 
could meet the situation if a spurt of busi- 
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Building Sawmill and Veneer 
Plant 


Wausau, Wis., Oct. 10.—O. C. Lemke, head 
of the Underwood Veneer Co. of this city, has 
confirmed the report that his concern will erect 
a sawmill and veneer plant at Bessemer, Mich. 
Mr. Lemke says that the ground for the mill 
site has been purchased and cleared and ex- 
cavations are being made for the foundations. 
He expects that construction will be completed 
in time for the sawmill to begin operation about 
Jan. 1 next. This will be the first unit of the 
plant that is planned for Bessemer. The new 
location will give the company three transpor- 
tation outlets, the Duluth South Shore, the Soo 
line and the North Western Railroad, and the 
mill will operate on extensive timber holdings 
in that part of Michigan. 





A Unique Reminder 


One of the most attractive and unique pieces 
of publicity that has come to the attention of 
the AMERICAN LUMBERMAN recently, is a card 
sent out by the Kinzua Pine Mills Co., Kinzua, 
Ore. Instead of the usual cardboard, this 
card is made from a thin piece of Kinzua 
kiln dried Ponderosa pine. On one side is 
shown an attractive photographic view of 
the Kinzua mills nest- 
ling in a valley, with 
mountains in the back- 
ground. The reverse 
side of this unique card 
carries this message: 
“Kinzua Pine Mills 
Co., Kinzua, Ore. Situ- 
ated in the Blue Moun- 





Ponderosa pine, of the 
soft-textured Kinzua 
type, is the material 
on which this card is 
printed, 





tains of Oregon. High 
altitude produces soit 
texture. Unexcelled 


kiln drying insures uni- 
formly high quality. 
Specify Kinzua_ Kiln 
Dried Ponderosa Pine 
—soft textured — kiln 
dried — squarely end 
trimmed.” 

This company long 





ness should develop. 
in the wheat growing section of Oklahoma. 
Farther south, where the cotton is beginning 


Things are very quiet 


to move, there are some signs of activity. 
We found two towns in southwestern Okla- 
homa where business apparently was good. 
Everybody is feeling a lot better, and I think 
a good deal of material has been purchased 
by dealers, in the belief that later demand 
will develop and with further consideration 
that prices likely will be higher. Many deal- 
ers have allowed their stocks to get so low 
that it is absolutely necessary to replenish 
them in some measure. Judging by the yards 
visited on this trip, and from other observa- 
tion of yards in southwestern territory, I] 
would say that stocks are still quite inade- 
quate. Every dealer I talked to on this trip 
remarked that business was either better or 
was looking more promising. 





Rains Permit Camps to Open 
[Special telegram to AmeERICAN LUMBERMAN] 


PorRTLAND, OrE., Oct. 11.—With rain falling 
today after the longest September dry spell in 
fifty years, it will be possible to begin logging 
in Columbia River district without forest fire 
danger. Saw logs are decidedly scarce, and the 
camps will have to resume activity to avert a 
serious log shortage. Log quotations are ex- 
pected to hold stronger than for a long time, 
since loggers seem to have the market situation 
well in hand. 


has been noted for the 
excellence of its product, and every recipient 
of this unique card will be impressed with the 
soft texture and beautiful finish of this Kinzua 
Ponderosa pine. 


Gets Important Millwork Order 


Montcomery, ALA., Oct. 10.—Marshall Lum- 
ber & Mill Co. has been awarded a $28,000 
contract for millwork, screens etc., at Max- 
well Field, Montgomery. This is the second 
large contract secured by Mr. Marshall and 
while this is a new department, the company 
has successfully delivered on time on every 
contract it has taken. 








Hardwood Plant in Operation 


BaLp Knos, ArK., Oct. 10—The B. & J. 
Lumber Co., manufacturer of hardwood lumber, 
handle blanks, dimension squares and wagon 
stock, has begun operations at this place. This 
concern manufactures lumber from all of the 
hardwoods growing in this section, and is pay- 
ing particular attention to the manufacture of 
dimension stock. 

This company, which is owned by the Joyce 
interests of Chicago, operates five mills in Mis- 
sissippi, Louisiana and Arkansas, all of which 
have resumed full time within the last few 
weeks. 
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Pike’s Peak here forms 
the background for a 
view of a corner of the 
yard of the El Paso 
Lumber Co., Colorado 
Springs, Colo. Its vast 
warehouse, built many 
years ago, promises 
many more years of 
service 





The Realm reached Colorado 
Springs on the crest of a heat 
wave, and had all he could do 
to keep from running right up 
into the mountains and staking 
out a claim on a snow bank. 
This beautiful little city of wide 
streets, with Pike’s Peak in its 
back yard, is probably one of 
the best known of all summer 
resort cities in the country, per- 
haps because it got started at 
the business many years ago. It 
still keeps its reputation, but 
this summer the tourists did not 
remain so long. They drive 
through, find a camp in the 
mountains, stay a few days, and 
then turn sorrowfully home- 
ward. A certain number of the 
faithful come and stay in the 
Springs all summer, but vaca- 


tions, like some other things, 
suffered from the crisis. When 
matters mend, however, there 


will doubtless be a return of 
more leisurely vacations; and 
then the city will still be here, 
waiting to exercise the art of 
summer entertainment which it 
knows so well. 


WIDELY-KNOWN YARDS AT 
THIS MOUNTAIN RESORT 


Colorado Springs is the home 
of some powerful lumber yards. 
There is, for instance, the El 
Paso Lumber Co., named after 
the county. G. C. Hemenway, 
the genial president, was born 
in Iowa. In fact we got to ex- 
pect, after a little time, to learn 
that about every other lumber- 
man with whom we _ talked 
would claim the Hawkeye State 
as his birthplace. Mr. Hemen- 
way has been in Colorado for 
more than forty years. His com- 
pany has a vast retail ware- 
house, with some four main al- 
leys, built quite a while ago, 
when Met. L. Saley was still 
writing this department. Mr. 
Hemenway recalled that the Old 
Master visited the Springs when 
the building was new, and de- 
scribed it in detail. It has 
served the trade well during the 
intervening years, and looks to 


be capable of such service for 
many years to come. Mr. Hem- 
enway says the trade is chiefly 
in the city itself, though some 
cottage trade is developed in 
the mountains. The farm trade is 
not so extensive, largely because 
the mountains on the west are 
not good for any farming, ex- 
cept perhaps dude ranching, and 
the wide plains to the east have 
their own yards in the smaller 
towns. These plains farmers 
had a good wheat crop this year, 
and we hope the price bulges up 
in the near future. 


WHEN BUILDING FINANC- 
ING MACHINERY STALLS 


All the dealers in the city said 
that, but for one rather sad 
combination. of events, they 
would have done pretty well, and 
wouldn’t have been annoyed 
much by the depression. The 
mishap consisted of the going 
haywire of one or two building- 
loan concerns. The department 
doesn’t like to chronicle such 
events, for we know well that 
most building and loan associa- 
tions have come through the 
last three years in good condi- 
tion. They have been soundly 
and conservatively managed, and 
there seems to be no reason 
found in experience why such 
associations should not maintain 
their solvency and their useful- 
ness. A few, taking the country 
as a whole, have been the vic- 
tims of deliberate inflation and 
exploitation. A few others, that 
have been managed honestly, 
have made the mistake of tak- 
ing in too much territory—of 
attracting too much money by 
over liberal terms. As a result, 
they have been forced into mak- 
ing loans on projects not pro- 
vided for in the original poli- 
cies. They have taken on hotels 
and apartment houses and ware- 
houses andthe like—projects 
that are purely commercial, and 
that do not have the stability 
of residences. A few others 
have been too generous with the 
size of their loans, and have got 
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mixed up with promoters and 
speculative builders who saw a 
chance to make a profit, regard- 
less of the local needs for hous- 
ing, when they could get a loan 
for nearly, or even quite, 100 
percent of the cost of house and 
lot on a first mortgage. But we 
dare say the great majority of 
these associations have avoided 
such mistakes and have come 
through soundly. 

Certainly it is unfortunate for 
the associations, and for the 
lumber industry, that the minor- 
ity has got into trouble, because 
the great appeal of the building 
and loan to small investors has 


able importance. Mr. Crissey 
stated that he knew the old. cop. 
servative loaning policies would 
work during a period of finap. 
cial recession, for he has tried 
them himself. He has long made 
a habit of investing his own gyr. 
pluses in carefully selected first 
mortgages; making his own esti. 
mate of the value of the prop. 
erty, and staying well inside 
that estimate in making the 
loans. Fifty percent is his 
standard. As a result, none of 
these loans is in default, and 
none is in arrears. 

Mr. Crissey’s brother, F. L. 
Crissey, manager of the con. 





H. Quinn 
(left) 
H. J. Gehm 
(right) 
of Riddoch Lumber Co., 
Colorado Springs, Colo. 
Mr. Gehm has thrilling 
memories of the gold 
rush days, and has been 
doing deep thinking 
about the economic life 
of the future 
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been its reputation for utter 
safety. A few exceptions shake 
that confidence. Certainly there 
lies ahead of all association ex- 
ecutives the job of restoring that 
old confidence, by restoring the 
earlier conservative policies, and 
accumulating local money, to be 
invested in local residence prop- 
erties, in reasonable percentages 
of conservative valuations. Steps 
toward these ends, we are sure, 
will be taken. 

Mr. Hemenway, to return to 
him, made a long trip last 
spring with Mrs. Hemenway. 
They drove to California, sent 
the car and chauffeur home, 
traveled by ship to the Atlantic 
coast via the Canal, spent some 
time in New England, and then 
returned to Colorado Springs. 


OLD LOANING POLICIES 
STILL SOUND 


A. G. Crissey, of the Crissey 
& Fowler Lumber Co., told this 
department something of the lo- 
cal loaning situation. He added 
that the important factor of local 
security is a number of strong 
banks. These are of incalcul- 


pany, was away when we called. 
In the plant of the Collier 
Lumber Co., we met T. J. Col 
lier and T. M. Collier. This yard 
is on the main street, between 
Colorado Springs and Manitou. 
All you people who have visited 
this wonderland remember that 
Manitou lies three or four miles 
west of the Springs, and right 
up against the mountains. It is 
very largely a tourist town, and 
is the natural starting place for 
tackling Pike’s Peak—a place 
full of saddle horses, open cars, 
curio shops, natural soda springs 
and so on. The Collier yard 
however, finds most of its trade 
in the city of Colorado Springs. 
The vacationists bring some d 
rect trade, for they require 
mountain cottages, and Mr. Col 
lier said that a new development 
of the kind was in progress # 
Ute Pass. A new village is be 
ing built in the mountains, 4 
place that starts its career with 
city water and electric light 
Your vacationist wants to roug? 
it, all right, but he wants t 
choose the rough spots. 


This yard, like a number 
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AMERICAN LUMBERMAN 


In the Shadow of the Rockies 


A CITY THAT SPECIALIZES IN CLIMATE, AND 
POWERFUL RETAIL YARDS—PROBLEMS 

OF FINANCING—RECOLLECTIONS OF THE 
NOT-SO-LONG-AGO GOLD RUSH DAYS 


others we've visited, is selling 
more and more wood shingles. 
The adjusted price, and the 
higher quality of manufacture, 
are having this effect. Out here 
the dealers recommend paint for 
wood shingle roofs. Paint and 
the original edge grain make 
them proof against the hard- 
working sun. 


YARD STOCK OF DIMEN- 
SION IS STORED ON END 


The powerful Newton Lumber 
& Manufacturing Co. has bor: 
rowed an idea from California 
dealers, or perhaps the borrow- 
ing went the other way around, 
and stores much of its stock on 
end. Unlike that of some West 
Coast dealers, however, this end- 
storage is under cover. This 
end-storing method is not con- 
fined to moldings and boards, 
but is used also in handling 
2inch material. We saw 2 by 
12’s, 20 feet long, standing on 
end. President W. E. McClung, 
of the company, says this is a 
method the company has long 
used, and that it reduces the 
cost of handling very materially. 
The mean idea occurred to us 
that perhaps the _ executives 
might like end piling better than 
the yard men, but apparently 
this isn’t the case. For we made 
ita point to talk about the mat- 
ter to one of the yard men on 
duty in the big warehouse. He 
said that long and wide pieces 
called for several men to up- 
end them, but that loading out a 
truck was very easy—just back 
the machine up to the bin and 
tilt the pieces over. He seemed 
to be enthusiastic about it, and 
surprised that it wasn’t done in 
more yards. 

Dealers have told us that in- 
voicing end-stored stock is a job 
for a high climber, but the New- 
ton people have a neat way of 
Managing this business. The 
dividing braces between the bins 
are lined off by painted marks, 
and these marks are numbered. 
The piling is tight, for, when 
the stick is put in place, the 
lower end naturally goes against 
the neighboring piece to the 
rear; and as it swings up it lies 
tight to the pile. As a result, 
it is possible to invoice the stock 
almost as rapidly as a person 
can walk down the main alley. 


This gage gives a very accurate 
tally of the stock. 

Mr. McClung stated that neigh- 
boring crops are good. While 
the company doesn’t depend 
much on direct farm sales, the 
president said he’d much rather 
see the price of wheat and corn 
and hogs take a steady upward 
swing, than to see industrial 
shares racing up and down. The 
increase in farm prices will put 
money where it is earned, and 
where it will contribute most to 
the stability of the country. 


MEMORIES OF A GOLD- 
MINING TOWN 


H. J. Gehm, of the Riddoch 
Lumber Co., spent quite a num- 
ber of years of his business life 
in €ripple Creek, a town which 
probably stimulated more imag- 
inations, and created more 
dreams of wealth, than has any, 
or at least many, other towns in 
the country. The wealth was 
not a dream, either, for gold to 
the value of hundreds of mil- 
lions has been taken from this 
rather restricted mining area. 
And, something a good many of 
us don’t know, gold is still being 
taken out. The great days are 
over, and the cream is skimmed 
off. The shafts lie perhaps half 
a mile deep, and increased cost 
of operations, with diminished 
gross returns, have taken some 
of the romance out of the busi- 
ness. But gold to the value of 
several hundred thousands of 
dollars is still recovered each 
year. Mr. Gehm saw at least 
part of the great days, and has 
some thrilling memories. He 


still thinks of Cripple Creek as 
in a sense home, though he has 
been in business in Colorado 
Springs for a good number of 
years. 

Like many other business men 
in these unusual days, Mr. Gehm 
is thinking in economic terms 
broader than his own business, 
something all of us should and 
must do. For instance, he be- 
lieves that the country is faced 
by an economic problem that is 
bigger than a good many east- 
erners realize. A long lifetime, 
though it would have to be quite 
a long one, is sufficient to have 
covered the entire development 
of this part of the West. To be 
sure, the old Santa Fe and Ore- 
gon Trail days antedate the 
memories of all but possibly a 
very few old men. But plenty of 
others remember the first rail- 
roads, the taking up of lands, 
and the building of the western 
city itself. 


THE PIONEER PERIOD 
IN COLORADO 

To a degree which many east- 
erners do not realize, the build- 


ing of this great empire served 
as an outlet for surplus eastern 


populations. People who could 
not find opportunities in older 
sections came out here. The 


early exploitation of natural re- 
sources paid for the vast amount 
of labor that had to be done. 
Every farm had to have a com- 
plete set of buildings. The build- 
ing of every city furnished vast 
amounts of employment to build- 
ing mechanics. Highways and 
railroads had to be built. and 
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the business of highway build- 
ing is still going on, though it is 
past its crest. 

But what is to become of all 
this labor when the West has 
finished its great wave of pre- 
liminary building? As a matter 
of fact, it has finished most of 
this work. Once the empire is 
built, fewer men can operate it. 
As Mr. Gehm sees it, the current 
unemployment may have deeper 
causes than a temporary slump 
in market values. What is the 
East going to do with its sur- 
plus population? What, in fact, 
is the West going to do with its 
surplus labor? It may be that 
the country is at the end of a 
great era, lasting from Colonial 
days until the present. 

It is well enough to say that, 
since all people are consumers, 


they’ll be needed to produce 
what they consume. I share 
this faith with you. But it is 


becoming clear that in the fu- 
ture more exact and comprehen- 
sive planning will be necessary 
than in the past—in short, that 
we are entering a new era that 
will call for new understand- 
ings. Perhaps the explosion of 
1929 had a deeper meaning than 
we realized at the time. 


LEARNING THE VALUES OF 
HOME OWNERSHIP 


Mr. Gehm shares the opinion 
of the AMERICAN LUMBERMAN 
that, quite aside from these far- 
sweeping questions, the people 
of the country are rapidly learn- 
ing the lasting and conservative 
values of home ownership. He 
told a couple of stories to that 
effect. An acquaintance of his 
left to his widow a comfortable 
little fortune in paper securities, 
something he had considered 
safe and quite adequate. This 
widow is now working for her 
living. An elderly couple had 
their investments divided be- 


This yard of the Collier Lumber 
Co. is west of Colorado Springs, 
Colo., on the main street leading 
to Manitou, which is right up 
against the mountains 
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tween securities and a number 
of rented houses. They liked 
the securities, and were an- 
noyed by the demands of rent- 


ers. But that was several years 
ago, and now their whole in- 
come comes from the houses. 


Without much doubt these stor- 
ies could be duplicated number- 
less times. 


TWO ABLE SECRETARIES 
OF RETAIL ASSOCIATIONS 


In Denver the department 
called on Allan T. Flint, secre- 
tary of the Mountain States 
association, and E. V. Mulligan, 
secretary of the city association, 
two able and aggressive young 


Another Dealer Adopts 


Another old, well established re- 
tail lumber concern that has adopt- 
ed the method of conducting a re- 
tail lumber and building material 
business that has been put into 
effect so successfully by other out- 
standing retailers is the R. B. 
White Lurnber Co., Newark, Ohio, 
which, on Oct. 1, converted its 
business into a strictly “cash and 
carry” plan of operation. 


Adopting the slogan “Pay Cash 
and Pay Less,” liberal display ad- 
vertising space was used in the 
local papers to carry to the people 
of the communities interested the 
announcement that beginning Oct. 1 
the business would be conducted on 
a cash and carry basis, a plan that 
would enable the company to give 
its customers the benefit of unusu- 
ally large savings formerly ab- 
sorbed by bookkeeping, collecting 
and other expenses. 


Prior to the beginning on this 
new basis, everything in stock at 
the company’s yards was tagged 
with display signs carrying de- 
scription, grade and the new cash 
price in plain figures, in line with 
the most approved department 
store methods. In the preliminary 
announcement, particular stress was 
laid upon the fact that these cash 
prices “are on the same high qual- 
ity merchandise that we have sold 
for years. No cheap, shoddy mer- 
chandise has been bought to make 
these remarkable low prices possi- 
ble.” The trade was advised that 
“where delivery is required a nomi- 
nal charge will be made for that 
service.” 

Asked for a statement as to the 
reaction of the trade to this dras- 
tic change in merchandising meth- 
ods, C. E. Fortney, secretary and 
general manager of the company, 
said: 

We have not been operating on 
the cash and carry plan long 
enough to tell a great deal about 
just how it will work out. How- 
ever, so far we are very well 


pleesed with the manner in 
which the community has re- 
ceived this proposition. So far 


we have found the public willing 
to pay for delivery in accordance 


with their purchases and, of 
course, it is a break for the 
people who wish to haul their 


own material. 


Discussing some of the outstand- 
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association executives. Mr. 
Flint came to his position less 
than a year ago, from the val- 
uable experience of selling build- 
ing materials on the road. He 
is working like a whole flock of 
men, adding to the strength of 
his association and improving 
the relationship between city 
and country dealers. As _ in 
other places, the problem of the 
independent trucker is coming 
up. Mr. Mulligan has_ been 
handling city problems for a 
somewhat longer period. 

At the time of our call, Den- 
ver dealers were working on 
two specific problems. The first 
had to do with the preparation 
of a campaign to meet unem- 


ing features of the cash and carry 
plan, Mr. Fortney said: 
One of the best features of 


ployment, by promoting remodel- 
ing and repair, an idea that has 
been of incalculable mutual value 
in many cities and many areas. 
The lumbermen believe that, 
while this is of commercial value 
to the yards, it is of even greater 
value to the city, and especially 
to the unemployed. Most Amer- 
icans, given the choice, would 
prefer to work for what they get, 
rather than to receive it as 
charity, and if this campaign 
does not solve the whole prob- 
lem, it will perform a valuable 
service in that direction. 
Rather to our surprise, we 
learned that the charity workers 
look upon this policy with some 
lack of enthusiasm. They say 
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that, in any event, it will be nee. 
essary to raise charity fungs 
and if a man agrees to give labor 
to a needy man, he feels that hy 
has done his bit and is reluctant 
to give money to social Service 
agencies. But this difficulty was 
being worked out at the time o 
our visit. 

The second problem was the 
effort to get one of the ney 
Home Loan Banks, but it was no} 
located in Denver. While the ge. 
curing of the bank would haye 
meant something to Denver's 
prestige, the services of the bank 
will be available to Denver pep. 
ple quite as freely as if the ip. 
stitution had been placed in the 
city itself. 


“Cash and Carry’ Plan 


this plan is meeting mail order 
competition, as we are on equal 


ground with the mail order 





nd Pay LESS” 











delivery 


marked » 
enable 
and by taking your purchase with 
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siccks we have sold for years. 
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“Pay CASH a 


Every bit ofmerchandise.in our Newark and Granville v; 
th description, grade ane cash price m plain figures that will 
you to shop here fust as you would-in a local departn:cut store 
you, you will save just Uhat nunc more, 
No special merchandise has been bought.to make posse tacse nnw 
The reductions are effective on the same reguler hich srade 


Lumber... . Builders’ Hardware . 
Johns-Mannville Roofing .... Acme Quality Preducts 

.. - Built-in Cabinels 

National Lime, Plaster and Wallboard 
Yellow Pine and Oak Fleoring. 


Wasonite Insulation .. 


In fact evervthing required in building a new home or in 


tg 


We have inaugurated 2 radieul change in our business policy that ene 
ables us to offer the people of Newark and Licking county the very tow 
est prices on standard high quality lumber and building - materials. 


BEGINNING OCTOBER, 1ST. 


OUR BUSINESS WILL BE CONDUCTED ON A 


“CASH AND CARRY” BASIS 


Fliminating hookkeeving, collecting aad rumerous other expenses 
which saving we,will pass on to those who “shop at dur raccs * ~ 
paving CASH, you save from 20° to 50% on 
is required there will be an extra charge for that service, 


By 


sour purchase. Where 


res has been 


. « Alpha Cemert 


remodeling 


You are invited to weit our vards, Newark and Granville. at anv time 
on or after October ist and see just how much thisnew “Cash Moiicy 
means to you in actual dollars SAVED. 


The R. B. White Lumber Co. 


“Where Prices Are Lower” 
SHOP AT OUR. YARDS—NEWARK AND GRANVILLE 





Announces Adoption of Cash and Carry Plan 





houses now and find we are get- 
ting some business that has gone 
to these houses in the past. We 
also find that almost everyone 
has a little money, and now they 
can make it go further than be- 
fore, by doing their own deliver. 
ing, and they are willing to go 
ahead and do some repair work 
that otherwise possibly would 
have been put off until spring. 

In this connection, I might 
say, our plan is iron clad, as we 
do not play any favorites on the 
credit or on the delivery propo- 
sition, everyone being treated 
exactly the same. Every item of 
merchandise has been marked in 
plain figures, which item alone 
makes every customer feel he is 
getting a fair deal and _ since 
adopting this policy we have not 
had one single person kick on 
a price. 


Asked as to the reasons that 
compelled his company to make 
the change and adopt the cash and 
carry plan of merchandising, Mr. 
Fortney said: 

The retail lumber industry as 
a whole must revamp its mer- 
chandising methods if it is to sur- 
vive. After studying the situa- 
tion from every angle, we feel 
that this new plan will be the 
solution to many of our troubles 
that have their roots in credits 
and delivery. 

Perhaps this plan would not 
apply so well to a strictly retail 
lumber business. However, we 
have gotten away from a strictly 
lumber business and possibly 50 
percent of our total business is 
in sidelines, such as_ roofings, 
paint, hardware, wallboards, in- 
sulating boards, cement, lime and 
plaster. This fact naturally has 
increased our competition, espe- 
cially with the mail order houses. 


The R. B. White Lumber ©, 
which operates yards at Newark, 
Granville and Utica, Ohio, long 
has been recognized as one of the 
most progressive merchandisers i 
the lumber and building material 
field. In putting its business on 4 
strictly cash and carry plan, this 
company is adopting the same 
methods that are employed by such 
concerns as the Cavin Associated 
Yards of Michigan, the Gordon 
Lumber Co. yards of Ohio, the 
Whipple Bros.’ yards of Pennsyl- 
vania and others that have beet 
reported from time to time in the 
AMERICAN LUMBERMAN as _ hav 
ing adopted the cash and carfy 
plan of operation. 
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Dealer Does Good Job 
of Yard Modernizing 


HuNTINGTON, IND., Oct. 10.—Very complete of attractive panel ar- 
and attractive are the new offices and display rangements. One _ side 
rooms of John Kenower & Sons—the result of | of Nu-Wood wallboard 
more than two months’ work in modernizing is made smooth and the 








and improving the plant, besides much care- other rippled, to allow 
ful planning. choice of decoration. 
\ three-days’ public opening was held on Advantage was taken of 


Sept. 1, 2 and 3, which was attended by large these different surfaces 
numbers of residents of the community and in another room where 
from a distance. Many were the expressions the Nu-Wood has been 


hy the visitors of admiration of the firm’s im- cut into various widths 
proved quarters. It was felt also that much to resemble random 
credit was due the Kenower firm for under- width boards. The con- 





taking and carrying through this work during trast of rough and 








Section of driveway of shed of John Kenower & 
Sons, Huntington, Ind., showing various items 
on display during the opening 
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smooth surfaces, alternating, gives a pleasing 
M i= a decorative effect. 

The entire ceiling surfaces of these display 
rooms have been covered with Nu-Wood bevel- 
top tile, a companion product of the insulating 
board. Each ceiling has a different design. 

The natural wood color in tones from light 
tan to rich dark brown, and a variety of sizes, 
has made possible various attractive ceiling 
decorations, all of which were designed and 
worked out by C. F. Wilson, local representa- 
Front of office and warehouse of John Kenower & Sons, Huntington, Ind., before modernizing. tive of the Wood Conversion Co. 

Contrast this with accompanying picture showing modernized front Since completion of the improvements sev- 
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a time of dull trade, thereby providing employ- 
ment and setting a good example to the com- 
munity. 

Special booths were erected to exhibit prod- 
ucts and materials stocked by the Kenower firm, 
and manufacturers’ representatives were on hand 
to explain and demonstrate these products. In- 
cluded in the exhibits were Nu-Wood, Johns- 
Manville roofing, Hudson barn equipment, 
Pittsburgh paints and many other items. 

The accompanying photographs will serve to 
give some idea of the improvements that have 
been accomplished. The display rooms and 
offices have been cleverly designed and con- 
structed largely with the use of Nu-Wood, a 
rigid insulating wallboard made by the Wood 
Conversion Co., Cloquet, Minn. This product 
has a pleasing natural wood color, and by the 
use of a special slicing and grooving tool the Modernized front of building of John Kenower & Sons, Huntington, Ind., showing the new en- 
walls of one room are transformed into a series trance and modern plate glass display windows, illuminated 

















eral thousand visitors have inspected the plant, 
evidencing the interest of the community. 
Moreover, many sales have been made and many 
prospects for future business listed. 

It may not be out of place to record here 
the rather interesting fact that John Kenower & 
Sons have been subscribers and interested read- 
ers of the AMERICAN LUMBERMAN for upward 
of 32 vears. 




























ee | License Fee for Lumbermen 
Seeeieeest | Voided 


INDIANAPOLIS, IND., Oct. 10.—In a recent de- 
cision, Judge Chamberlin of the Circuit Court 
in Indianapolis held invalid provision of a city 
ordinance which requires lumber companies to 
pay an annual license fee of $50. The judge 
granted a permanent injunction against enforce- 
ment of the provision, asserting that there is a 
distinction between the right of a municipality 
to regulate and the power to tax. The court 
: declared: “It can not be said that an annual 
Interior view of the store and display room of John Kenower & Sons, Huntington, Ind., showing assessment against a lumber company promotes 
ceiling and sidewalls finished with Nu-W ood any phase of public welfare.” 
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Retailers Round Table 








What Is Best Way to Start and 
Close a Letter? 


Commenting on a dealer’s letter published in 
the Oct. 1 issue, discussing the question of the 
salutation ordinarily used in business cor- 
respondence, J. W. Cunningham, of the Cun- 
ningham Lumber Co., Toledo, has written to 
the AMERICAN LUMBERMAN, expressing his 
views, based on his own practice. In his letter 
Mr. Cunningham presents the subject in a 
sensible and interesting way, and offers a sug- 
gestion that may appeal to many lumbermen. 
Readers are invited to comment on Mr. Cun- 
ningham’s letter, which is as follows: 

Have just been reading the discussion in 
the current issue of the AMERICAN LUMBERMAN 
relative to the best form of salutation and 
complimentary closing for business corre- 
spondence. I wonder if you have ever even 


noted that we use none whatever in our 
letters? I doubt if many of our correspond- 
ents do. We have always followed this prac- 
tice. 


Personally, I consider these appendages to 
a letter as a meaningless, unnecessary sur- 
vival of the old time stiff formality of corre- 
spondence, every other trace of which has 
disappeared from modern business letters. 

It is to be presumed that the expressions 
referred tc will, if they have any significance 
at all, harmonize in spirit with the letter it- 
self. To employ them in any contradictory 
sense is certainly an inexcusable perversion 
of any purpose they could be supposed to 
have. 

If a letter is well written, its message, 
spirit and purpose should be so apparent that 
no artificial opening and closing catch- 
phrases should be necessary. If it is not so 
written, I doubt if the writer of such a letter 
should be expected to invent a salutation or 
closing expression that would be likely to 
supply the defect. I’ve seen a lot of poorly 
composed letters that were gushing over 
at top and bottom with “Dear Sirs” and 
“Sincerely Yours.” I prefer to write my 
letters as clearly as I know how, and leave 
it to the other fellow to guess how “dear” 
he is and how “sincere” I am. 

If some of your anxious inquirers are un- 
able to decide what form is best, maybe they 
can get out of the dilemma by using none, 
thereby saving time for themselves and their 
correspondents. 


Working the Old Racket 


J. F. Bryan, managing director Illinois Lum- 
ber & Material Dealers’ Association, has sent 
out a bulletin to members warning them to be 
on the lookout for a racketeer who has re- 
cently defrauded some Illinois dealers out of 
small sums. This man is working a racket that 
was worked with more or less success in lowa 
and Michigan last year and reported in the 
AMERICAN LUMBERMAN on three different oc- 
casions. This man’s plan of operation is to 
call at a yard, get prices on roofing, then go 
away, saying he will call again. A little later 
he returns, saunters around the yard and when 
nobody is in sight, picks up some roll roofing, 
carries it into the office and reports that he has 
returned some of the roofing that he bought the 
day before, and collects for this that is being 
returned. Another angle of the racket is to 
secure prices on different kinds of roofing, then 
tell the dealer he will consult his principals 
and advise later the kind of roofing selected. 
A little later he comes back, advising that his 
principals have decided to take the lower priced 
roofing and check for the high priced roofing 
is tendered in payment and the difference col- 
lected in cash. 

In one case the roofing was delivered at the 





address given, but it was found that no one lived 
there. Later the dealer discovered that the 
check itself was no good. In his bulletin, Mr. 
Bryan gives this good advice: “Better look 
strangers over pretty well before accepting 
checks or quoting prices.” 


Cash Sales Doubled 


MippLesoro, Mass., Oct. 10—The Sears 
Lumber Co. has more than doubled its cash 
business this year, as compared with 1931, by 
means of a special cash discount. In recent 
months the company has given publicity to its 














Lumber dealers who have difficulty 
in keeping the tops of their carpenters’ 
benches and glaziers’ tables smooth 
and free from troublesome “hills and 
valleys” might do well to copy the 
method employed at the Pacific Mutual 
Door Co.’s distributing branch in Chi- 
cago. As illustrated here, each bench 
is covered with a sheet of the com- 














pany’s Douglas fir plywood, usually 
¥4-inch thickness, 5-ply. This is used 
for several months until the plywood 
itself gets dented up with hammering, 
saw marks and such things and then 
it is replaced with a new piece of ply- 
wood. It is especially convenient for 
glazing operations, because the one 
piece surface is always smooth and 
level. Even at this Pamudo whole- 
sale branch, where many sash, doors 
and other frames are assembled every 
day for distribution to dealers in this 
area, a sheet of plywood will last for 
from six months to a year. 











special cash discount, and this has brought in 
a number of small buyers who have paid cash 
for items which probably would not have been 
sold except for the bargain inducement to effect 
a substantial saving by paying spot cash. Some 
fairly large sales also have been made to buyers 
who have taken advantage of the attractive 
cash discount. 


el 
ced 


Demonstration Car Creates 
Business for Dealer 


GREENVILLE, Miss., Oct. 11.—For several 
weeks a representative of Bird & Son has been 
working with the yards of the M. L. Virden 
Lumber Co. here and at ten other points in 
Mississippi, demonstrating Bird’s roofings and 
other products and interesting contractors and 
home owners in those products. A complete 
display of Bird roofings is shown in what is 
called an “Expando Demonstration car.” Com- 
menting on this method of displaying building 
materials, J. Council, of the Virden company, 
said: 

We find this was helpful with the prospects 
in that they could see how the material was 
made and also see a complete line of mate- 
rials that Bird & Son handle. We are con- 
vinced that this has been responsible for an 
increase in our sales. Contractors especially 
were very much interested in this method of 
displaying roofing material, and we feel sur« 
that it has helped to increase our busines: 
with that class of trade. 


Mr. Council says that his concern at its vari- 
ous yards has been doing considerable direct- 
by-mail advertising and also has been develop 
ge through direct contact with the 
trade. 





Bulletins Rate Information 


Houston, Tex., Oct. 10.—Rate matters of in- 
terest to the lumber dealers of Texas are dis- 
cussed in a bulletin recently sent to his mem- 
bers by R. G. Hyett, secretary of the Lumber- 
men’s Association of Texas. He recalls that in 
a previous bulletin the members were advised 
that the railroads were making available to 
shippers the privilege of stopping composition 
roofing, paint and other articles in transit at a 
charge of $6.30 per car per stop, which arrange- 
ment became effective Aug. 2. Continuing, the 
bulletin says : 

Since that time, 
tion to stop sash 


we have had a proposi- 
and doors in transit to 
partly unload, as well as a proposal from 
one of the western mills circularizing the 
lumbermen to obtain their support in pre- 
vailing upon the railroads to stop lumber in 
transit in Texas. This proposal has been 
answered by some of the retailers, to the 
effect that they do not approve of the stopping 
in transit. We would appreciate receiving 2 
copy of your answers to these letters, inas- 
much as we have for years opposed “the 
stopping in transit of lumber for unloading, 
believing that such privilege contributes loss 
to the manufacturer, and is of no comse- 
quence to the retail lumber dealers. 

Incidentally, we have also received notice 
of an application of some of the Northwest 
Coast lumber shippers, asking for a 55 cent 
rate to points north of Amarillo; 62% cents 
south of Amarillo, and north of Cuero; and@ 
67% cent rate south of Cuero to the Valley. 
The southern pine mills, aware of the re- 
quest of the Northwest Coast lumbermen and 
railroads, have asked Southwest carriers t0 
reduce their rates on lumber. We would not 
recommend that any retailer hold up his 
orders on strength of reduced rates, as it 
will be months before a decision by carriers 
will be made. 

The carload rate on window glass, both 
interstate and intrastate, will be adjusted 
as of Dec. 20, 1932. The new rates will be 
32% percent of the first class rate in Texas 
and the Southwest. There will be some in- 
creases and decreases to and within Texas, 
as the new rates are predicated upon a mile- 
age basis. The new minimum will be 40,000 
pounds per car. : 

There is a proposal before the Texas Tariff 
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re-adjust the rate on 
related articles 


plaster, 


ureau to 
B between 


plasterboard and 


points in Texas. The proposed graduated 
scale to the points near the plaster plants 
will be a material reduction in rates, and 


for the extreme long hauls the rates will not 
differ materially. The minimum proposed is 
40,000 pounds. 


AMERICAN LUMBERMAN 


Wife Helps Run Millwork Plant 


Quincy, Fria., Oct. 8.—The new spirit in 
business is. well illustrated by Mrs. Wilbur 


Dezell, whose husband owns and operates the 
Quincy Millwork Shop. She helps to make it a 
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boom from the North, met Mr. Dezell whom 
she found to her liking, and accepted an invitation 
to become a member of the firm, both business 
and domestic. She recognized that the job was 
as much to make the enterprise “go” as to do a 
good job of housekeeping. A neighbor who is 
fond of both, says it’s the best line 





Last week the Railroad Com- 
mission of Texas took under ad- 
yisement the question of rates 
on lime between points in Texas, 
and one of the proposals before 
the commission was to make the 
minimum weight on lime 30,000 
pounds, W hereas it is now 24,000 
pounds. Shippers expressed our 
objections to the increase in 
minimum. The carriers appear- 
ing at the commission’s hearing 
desired that the present rates 
and minimum weights on lime 
be continued between points in 
Texas, notwithstanding that an 
adjustment will likely be made 
by the Interstate Commerce 
Commission on traffic into Texas 











and Louisiana from other States. 
A similar situation exists in 
connection with plasterboard, 
whereby carriers have been 
asked by the shippers and your association 
to maintain the present group rates in prefer- 
ence to a mileage rate with the special rates 
to some of the north Texas cities. 


Villwork 





Explains Features of Sales Tax 


PittspurGH, Pa., Oct. 10.—R. F. McCrea, 
secretary Retail Lumber Dealers’ Association of 
Western Pennsylvania, answering inquiries re- 
garding the sales tax act now in force in Penn- 


-sylvania, has sent out a bulletin to his mem- 


bers on this subject. He advises that an accu- 
rate record must be kept from the effective date 
of the act, on all sales up to and including 
Feb. 28, 1933, at which time the tax will be 
paid. The last day for settlement will be April 
1, 1933. Mr. McCrea then gives the following 
information regarding how the sales are to be 
recorded, as sent to him by the Secretary of 
Revenue, as follows: 
Generally speaking, a 
consumer when 


sale is made to a 
it is made to one who does 
not customarily resell the goods, either in 
the form and condition in which they were 
purchased, or made over or changed into 
some other form of tangible personal prop- 
erty. If a sale is made of goods which are 
resold by the buyer as anything other than 
tangible personal property, the first sale is a 
taxable sale. To illustrate, the tax would 
apply to the sale of building materials to 
a contractor who builds a house and then 
sells the same as real estate, since real estate 
is not tangible personal property. Further- 
more, if the buyer customarily disposes of 
the goods purchased to others in any manner 
other than by sale, as this word is defined in 
the act, the sale of such goods to him is 
taxable. The tax applies to sales to contrac- 
tors, builders, electricians, plumbers, painters, 
paper hangers, garage men, and other per- 
sons engaged in similar occupations, of arti- 
cles to be installed on or incorporated in real 
estate or personal property belonging to 
others. If, however, such articles are being 
purchased for resale as tangible personal 
property, and at the time of such purchase 
the purchaser furnishes to the seller a cer- 
tificate stating that the articles are being 
purchased for resale, the tax shall not apply 
to sales to such purchaser. In such case 
the purchaser will be held responsible for 
the tax on such articles upon resale by him. 


Company Enlarges Plant 


Youncstown, Onto, Oct. 11—Work re- 
cently started by the Yoho & Hooker Youngs- 
town Co. will, when completed, double its mill 
and office capacity, according to announcement 
of Judd Yoho. About 25 men are engaged in 
the construction of a second story to the mill 
and office. The new floor will be fitted up as 
office space, while the first floor will be given 
over to display and storage. The company has 
recently added paints and hardware to its stock 
of lumber and building materials 


plant owned and operated by Wilbur S. Dezell and wife at 


Quincy, Fla. 


success by doing any and everything necessary 
to the filling of orders, including the handling of 
planers and other machinery where there is a 
shortage of help. Mrs. Dezell came in with the 























Wilbur S. Dezell at side of the shop 


up of “Yankee” and “Cracker” he 
has ever seen. 

“T like it,’ she said. “It is not 
only pleasant in the stabilizing of 
the business as such, but a matter 
of keen interest to me in the proper 
and effective way of creating the 
finished products that our cus- 
tomers expect of us. There is a 
feeling of being .a part of things, 
of knowing that what I do is going 
to give credit and prestige to our 
factory and happiness and comfort 
to customers who depend on us to 
do real service in carrying out 
their own plans and ideas. I also 
like the freedom of the work and 
the good fellowship of the sur- 
roundings. There is no longer 
men’s work and women’s work, but 
work in the relations that make 
and most comfortable.” 


everybody’s 
them happy 


Makes Toy Building Blocks 


in Spare Time 


Ben Glatts, manager of the Altadena Lum- 
ber Co.’s yard, Altadena, Calif., has found a 
profitable way to utilize his spare time and the 
spare time of the other employees. He makes 
block sets for children, sets with which they 
can build bigger and better houses than they 
can with the average sets purchased in a toy 
store. 

Each set of blocks consists of about one 
hundred pieces, but double sets are some- 
times .sold, consisting of two hundred pieces. 
Two-by-two lumber, finished four sides, is used. 
A mitre-box is used in cutting it, so that 
there will be no untrue surfaces. The 
blocks are painted in three colors—red, blue 
and yellow. 

Sixty of the one hundred blocks are per- 
fect cubes with two-inch edges; about eight 
are triangular in shape, made by cutting the 
cubes diagonally, a number are double length 
—that is, two-by-two-by-four, while others are 
singles with a forty-five degree angle, and 
still others are doubles with a forty-five de- 
gree angle. 


“T introduced these by giving a set to the 
primary department of a Sunday School,” says 
Mr. Glatts, “and then I made a set for my 
own children, and I taught them to make 
bridges, castles, houses, trains, garages, store- 
fronts, lighthouses, crosses, monuments, garden 
walls, forts and many other forms of construc- 
tion. Of course, the neighbor boys saw these 
and got the building fever. 

“The blocks must be painted nicely. Those 
I gave to the Sunday Schoo! had a coat of 
enamel over the paint. If I were making these 
in large numbers I would equip myself to spray 
them, or dip them, to save time. We have 
been selling the single sets at three dollars 
and the double sets at six dollars. 

“This probably is not a stunt that we would 
be doing in flush times but when things are a 
bit slack and the boys are sitting around they 
might as well be doing something that brings 
in a few dollars and helps keep down the over- 
head. 

“During last Christmas season we devoted 
our display window to these toys, built a 
Christmas tree out of them and kept the flood 
light turned on it, and got a reasonable re- 
sponse. 

“We have thought some of putting our ad- 
vertising stamp on a few blocks in each set 
in order to keep our name before the public, 
and I am sure any lumber company could do 
that to advantage. 

“In making these blocks the workman should 
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be careful to get his proportions correct and 
make the greater number in each set the regu- 
lar two-by-two-by-two and two-by-two-by-four. 
The other shapes and sizes are for finishing out 
the structures built and not so many of them 
are needed. 

“By anticipating the holiday season I am sure 


a large number of these could be sold. Then, 
too, there are birthdays, confirmations and 
various other events always happening. Here, 


the children go to the beaches in large num- 
bers during the summer months and the blocks 
no doubt are useful there in beach games. At 
any rate, we have been able to sell all we have 
had time to make, and so have cashed in on 
our spare time.” __ 





"Moving Signboards" on Trucks 
Help Draw Trade 


Trucks make a useful and excellent advertis- 
ing medium in addition to their value in hauling 
lumber around, according to Wilford Wheel- 
wright, sales manager of the Wheelwright Lum- 
ber Co., one of the pioneer retail lumber yards 
of Ogden, Utah. 

“A truck is really a moving signboard for 
the lumber yard,” says Mr. Wheelwright, ‘“‘and 
it is through the moving vehicles that many 
patrons come to know of your establishment. 
For this reason we keep our trucks clean and 
painted, to reflect credit on our yard. At first 
we merely had _ our 
name and phone number —— 
painted on the sides of 
the truck, and then we 
featured the_ slogan, 
‘Buildright with Wheel- 
wright.’ When this went 
over well we thought 
of going one step fur- 
ther and boosting our 
products by means of 
signs on the sides of our | 
trucks—not large ban- | 
ners, but mneat-appear- | 
ing lettering. We made 
the reading attractive. 
Today we tie up in our 
newspaper advertising 
with the signs on our 
trucks. When we have © 
a message for the pub- 
lic we paint it on our 
‘moving signboards.’ 

“Rock - wool _insula- 
tion, for example, is now being boosted on the 
sides of the trucks of the lumber yard, and we 
find from our truck drivers that the mere name 
intrigues many prospective customers. They ask, 
*‘What’s that rock-wool insulation you’re adver- 
tising on your trucks?’ 

“It’s something to keep your home warm in 
winter and cool in summer,’ the truck drivers 
reply, adding ‘we'll have one of our salesmen 
come over and tell you about it.’ And he takes 
down the name and address. 

“Our truck drivers have learned the value of 
the trucks as an advertising medium. When 
they make lumber deliveries they point out to 
the customers what is painted on the trucks. 
‘See what the boss is boosting this month— 
Rock-wool insulation,’ they say. 

“The customers look at the side of the truck 
to which the driver is pointing and reply, ‘It 
must be good if they take the trouble to boost 
it on the trucks. Maybe I ought to hear more 
about it.’ Again the trucks have aroused inter- 
est and started an idea whicn may result in a 
profitable sale. 

“Give your trucks a chance to help you be- 
sides hauling lumber around—make them an at- 
tractive and vital advertising medium of your 


concern.” 
—_—_——_ 


Op Dossin is evidently staging a comeback, 
for a news dispatch from Elk City, Kan., re- 
ports that “acceding to persistent requests, the 
manager of a local store has installed eight 
hitching posts and a watering trough in a 
vacant lot back of the building.” 


AMERICAN LUMBERMAN 


Making Home Repairing Easy 


3IRMINGHAM, ALA., Oct. 10.—Under a plan 
recently announced by the Wood Lumber Co., of 
this city, Birmingham home owners will find 
it easy to make repairs and put their homes in 
good shape for the winter. Under the head- 
ing “$10,000 To Lend To Home Owners” the 
company has sent out circulars advising that 
this amount is available for repairing and im- 
proving homes in Birmingham. It says: 

Responsible home owners who can make 
regular monthly payments can now make all 


home repairs by using our easy payment 
plan. Our funds may not last long and it 
is a case of first come first served. Get in 
touch with us today so our estimator can 


give you full details. Prices are the lowest 
in years and you will have to pay more very 
soon, so don't delay any longer. 

Advising that “October days mean winter’s 
on his way” a number of suggestions are made 
such as these: 

Is the attic sealed for warmth? The cost 
is very low and the benefits far outweigh 
the expenses involved. Under our plan an 


attic 30 by 60 feet can be insulated against 
winter's cold and summer's heat for as low 
as $65. 

How about the weatherstripping? Numetal 
weatherstripping can be easily installed in 
your home. They pay for themselves in a 
short time as prices usually average about 
$2 per opening installed 








Loaded truck at Wheelwright Lumber Co.’s yard showing how sign- 
boards advertise the yard and boost specialties 


How about a garage for the car? Let us 
give you details on a well built, inexpensive 
garage. It will save you many dollars in 
depreciation on your car. Size 10x16 feet, 
erected, $42.75. 

A line on the circular conveys the informa- 
tion that “Our cash and carry prices on lumber 
are lowest.” 

een 


An Interesting and Colorful 
Booklet 


An interesting and colorful booklet has been 
received by the AMERICAN LUMBERMAN that 
describes a new triple purpose decorative ma- 
terial which, in a year of almost universal sell- 
ing decline, is enjoying phenomenal sales. This 
product is a wood fiber tile developed by the 
manufacturer of Nu-Wood and Balsam-Wool 
insulation, called Nu-Wood Bevel-Lap Tile. 
To the fact that it is in reality a triple purpose 
material is attributed its fast growing popularity 
among home builders, architects, decorators and 
contractors. It is described as being not only 
a beautiful decoration for walls and ceilings, 
but also as a perfect acoustical treatment, and 
an insulation against summer heat and winter 
cold. 

Nu-Wood tile is being used extensively in 
new building, but also is becoming popular for 
redecorating and remodeling old homes and 
other buildings. As it is not necessary to re- 
move any of the original wall surface when 
Nu-Wood tile is used, there is no mess to clean 
up after installation. Being easy to paint, 
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enamel, stain, calcimine or finish with a plastic 
material, any decorative effect desired is easijy 
obtained with Nu-Wood tile. ; 

Showing the versatility of this product ; 
the fact that it has been used in all sections of 
the country for basement recreation rooms 
amusement halls, apartments, auditoriums 
churches, clubs and lodges, cottages and cabins 
funeral chapels, garages, golf club houses, gym. 
nasiums, homes, hotels, libraries, offices, public 
buildings, railway and bus stations, restaurants 
schools, stores, studios and theaters. 

The marvelous growth in popularity of this 
Nu-Wood fiber product is shown in a report 
that sales up to July 31, 1932, had increased 
219 percent over 1931 sales. Nu-Wood tile jg 
manufactured by the Wood Conversion Co, 
Cloquet, Minn., a subsidiary of the Weyer. 
haeuser interests. Copies of this attractive 
booklet may be had by any dealer, upon re. 
quest. 





Prizes for Home-baked Cakes 


Tusa, OKtra., Oct. 10—The  Dickason- 
Goodman Lumber Co. last week conducted a 
unique and resultful contest, advertising in |o- 
cal newspapers for home-baked cakes and of- 
fering three valuable prizes for the best entries, 
the cakes to be distributed to the city’s various 
charitable organizations. 

The concern was agreeably surprised when 
189 cakes were entered in the competition, 
When the judging was over, the numbers on 
the cakes were compared with the numbers on 
the original entries, and each cake was deliy- 
ered to a needy home with the donor’s name 
attached. 

Prizes awarded consisted of a $98.50 range, 
a $17.50 set of English china and a $12.50 
waffle set. 


Will Open New Retail Yard 


3EAVER, OKLA., Oct. 10.—Announcement has 
been made that S. S. Strong, contractor of this 
city, will quit that business and open up a well 
equipped lumber and building material yard 
The building as planned will be 50 feet wide at 
the front and 75 feet at the alley line, and about 
200 feet in length. A railroad track running 
into the yard and shed will eliminate hauling 
and handling expense. Mr. Strong also con- 
templates operating a light millwork depart- 
ment. He has had considerable experience in 
the lumber and building business. The new con- 
cern will be known as the Three S Lumber Co, 
taking its name from the three initials of the 
owner. 


Holds "White Elephant"’ Sale 


SEATTLE, WasH., Oct. 8—A “white ele- 
phant” sale to clear its yard of dead and slow 
moving items, held recently by the Gourlay- 
Blackstock Lumber Co., this city, met with 
marked success, as have other similar sales held 
by various Seattle and Tacoma retailers. In 
most instances, the public, hungry for bargains, 
has responded readily to these opportunities to 
pick up useful material at low prices. Dealers 
rightly figure that cash in the till is better than 
dead stock in the yard, piling up overhead and 
taking up room that could be used to better 
advantage. 








Sells Interest in Lumber Yard 


Gittespie, ILL., Oct. 10.—John Galloway, who 
has been engaged in the lumber business here 
for 14 years, recently sold his interest in 
Galloway-Gehle Lumber Co. to Mrs. Edna S. 
Jones, of Taylorville. The corporate name of 
the company will be retained, and Mr. Gehle, 
formerly associated with E. A. Clarke in_ the 
Clarke-Gehle Lumber Co. here, will continue 
as manager. 

Stupres or Tree Roots, by Dr. E. V. Laing, 
department of forestry, Aberdeen University, 
is available from H. M. Stationery Office, 
London, England, for 2 shillings. 
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Firm's Five-Fold Plan Brings Business 


Kansas City, Mo. Oct. 11.— 
As the result of over a half-cen- 
tury of experience in meeting the 
yarious problems of the different 
eras in lumber merchandising, the 
Badger Lumber Co., with main 
ofices in Kansas City, has evolved 
a five-fold plan which has served 
materially to increase its business. 

The firm is officered by a “Quar- 
ter-Century Club”—those who 
have been with the organization 
for more than twenty-five years— 
and the president, L. L. Seibel, has 
seen over 51 years of service with 
the company. But these “old-tim- 
ers’ were able to square their 
enterprise with prevailing condi- 
tions ushered in by changing mer- 
chandising periods, and when the 
depression laid its heavy hand on 
the lumber industry the “old-tim- 
ers’ proved themselves able to 
meet the exigencies. 

Proof of the efficacy of the pro- 
motion methods used lies in the 
fact that the firm has prospered to 
the extent that it now operates 
eleven large branch lumber yards 
in greater Kansas City, and twen- 
ty-eight yards in contiguous terri- 
tory. 

Competition during the past few 
years for the thirty-five percent of 
Mr. Average Man’s income that 
formerly went for home building 
and furnishing has become increas- 
ingly stronger. One of the first 


measures taken by the Badger 
company was to secure the exclu- 
sive representation of the “Bonded 
Home” plan of “Certified Mate- 
rials,” becoming a member of the 
Associated Leaders of Lumber & 
Fuel Dealers of America. 

In order to develop new  busi- 
ness, a cooperative drive was inau- 








the lumber company and eighteen 
sub-contractors associated in the 
drive, were secured. 

The first comprehensive survey 
was made in Independence, Mo., 
where a branch yard is maintained. 
One deal as the result of the sur- 
vey supplied enough profit to pay 
for the investigation. The investi- 








Interior of office of Badger Lumber Co., Kansas City, Mo. 


gurated which served to stimulate 
repair, remodeling and the buying 
of new fixtures. On the initial 
drive, over 4,000 home survey in- 
terviews were made by a staff of 
trained investigators. As a result 
approximately 1,500 prospects for 


gation and sales follow-up help to 
crystalize any vague ideas the 
prospects may have had about 
modernizing their home. The sub- 
contractors get the full benefit of 
the survey and only have to pay 
part of the cost. 


Sells Inexpensive Homes by the 


Sr. Louis, Mo., Oct. 10.—As the 
Ball Lumber & Supply Co. has 
built and sold 100 homes since Jan. 
1 the company’s officials recently 
announced plans for the erection of 
300 more homes, which theg ex- 
pect to be in demand during the 
next twelve months. The houses, 
complete with property. range in 
price from $4,250 to $6,000. 

Following the projection of the 
venture in June, 1931, the company 
sold about 200 houses by the end 
of that year, according to J. C. 
Gross, sales manager of the firm. 
At the present time, the building 
department has thirty houses under 
construction with more than $150,- 
000 involved. With the comple- 
tion of these buildings, others will 
be started. 

It is the belief of the company 
officials that demand for homes is 
increasing, since evidence has been 
amply furnished by the increasing 
popularity of their home-buying 
plan. C. F. Vatterott, president, 
said in an interview that there is 
most certainly a healthy buying 
power at this time. People in 
larger numbers than formerly are 
interested in the small and inex- 
pensive home. 

“We have found it profitable,” 
said Mr. Vatterott, “to purchase 
tracts of lands in St. Louis and the 
adjoining St. Louis County, as buy- 
ing of from 50 to 100 lots in- 
sures a lower price, which is 
passed on to the purchaser, giving 
him a home at smaller cost. 

Inquiries are increasing right 
along, and besides, with our several 


hundred satisfied home owners 
praising their homes, I feel con- 
fident that the number of sales 
within the next twelve months will 
reach 300. 


We plan on that basis. 


“Many people at first were dub- 
ious as to the kind and quality of 
house that could be bought for as 
low as $4,250, but the sales have 
proved that it can be done when 





Showing types of 5-room bungalows being built by the Ball Lumber & 
Supply Co., St. Louis, Mo. The one at top sells for $4,250, and the one at 


bottom for $4,750, both prices including the lots 








A staff of ten salesmen was kept 
constantly busy selling the pros- 
pects afforded by the survey, to- 
gether with the prospects provided 
in the routine manner. Each pros- 
pect is listed under the salesman’s 
name and card-indexed. The sales 
manager, Wilbur J. Selbert, goes 
over these files with each salesman 
until the prospect is sold. 

The third feature of the five- 
point system lies in the fact that 
the Badger Lumber Co. is among 
the largest advertisers in the retail 
lumber field. 

The fourth feature comprises 
acting as distributors for concrete 
blocks. So important is this phase 
of the business growing to be, one 
salesman works full time selling 
nothing but the blocks. The com- 
pany has exclusive selling rights 
in greater Kansas City, on the 
products of one block manufac- 
turer, and the tie-up has proved 
very profitable. 

The fifth point is the develop- 
ment of a home service store which 
combines office and a display room 
with over-the-counter merchandise 
such as tools, paint and a general 
hardware line. Contractors and 
other customers who dropped in 
occasionally to buy lumber now 
also buy glass, paint, nails etc. 
Drop-in trade has more than dou- 
bled since the store was opened, 
and virtually all is cash business. 


Hundred 


efficient, well-built and attractive 
houses of good materials are sup- 
plied to the people.” 

Twenty-six types of houses oi 
four, five and six rooms, ranging 
in price from $4,250 to $6,000 are 
offered to prospective customers for 
their consideration. In addition, 
an architect employed by the com- 
pany may be consulted on the prob- 
lems and requirements of home 
building. This service is furnished 
gratis. The plan of the company 
is to build a home only when a 
sale is made. 

A growing determination among 
people today to own a home is 
one result of the depression, in the 
opinion of J. C. Gross, sales man- 
ager. 

“A home is not only a haven 
of security in bad times, but people 
are beginning to realize as never 
before just what it means to be 
free of rents and landlords and to 
be an independent pronerty and 
home owner,” said he. “Then, too, 
the depression has been the cause 
of a greater demand for these types 
of small houses, and I think that 
demand is increasing, and will con- 
tinue to increase for some time.” 

Four display houses, one of them 
completely furnished, have just 
been completed in a new subdi- 
vision in the Northwest section of 
the city. The company also erects 
two types of houses for St. Louis 
County, outside the city limits. A 
number of houses are being sold 
exclusive of the lot, the four-room 
houses selling for $2,450 and the 
five-room for $2,950. 





Optimism was the 
keynote of the 35th an- 
nual convention of the 
National Hardwood 
Lumber Association in 
Memphis, Sept. 29 and 
30, attended by 325 
delegates from all parts 
of the United States, 
these including both 
producers and consum- 
ers. It was the opinion 
of all speakers that the 
bottom was reached 
some time during Au- 
gust for hardwood pro- 
ducers and that both 
demand and prices were more satisfactory 
than at any time during the last two or three 
years. A continuation of better business is 
expected, and all the speakers expressed the 
hope that this improvement would not result in 
an increase in production that would simply 
ruin the hardwood industry. 

The annual report of President John I. 
Shafer, of South Bend, Ind., was short but 
pointed. He only briefly reviewed his adminis- 
tration, but did discuss some of the problems 
confronting the industry. He told of the ruin- 
ous market during the last year, when price 
cutting seemed to be the principal feature, this 
developing a pitiful condition in the industry. 
Only through better prices and curtailed pro- 
duction could the industry hope to again get 
on its feet, he said, and predicted that unless 
production was held down the industry soon 
would be bankrupt. 

Through reductions in salaries and cutting 
down. other expenses, the association, even with 
its reduced membership, which has shrunk nearly 
50 percent in the last two years, was able to 
get along for the last few months without ad- 
ditional losses. Commenting on world condi- 
tions, he showed that the depression was world- 
wide and that this has affected conditions in 
the hardwood industry. He thought freight 
rates were entirely too high, but also presented 
the railroads’ side of the picture and their need 
of greater revenue. He also mentioned burden- 
some taxation as one of the evils which must 
be corrected. He thought the Government was 
not giving enough time to the effort to reduce 
expenses and thus reduce taxation. He spoke 
of the losses through bad credits, and the diffi- 
culty of determining credits, mentioning the 
work of the agency in the hardwood industry 
that is helping to solve this problem. He de- 
plored the fact that hardwoods had not been 
merchandised in the last few years but rather 
had sold themselves. Salesmanship, which has 
declined in the last fifteen years, he believes 
is now on its way back to higher levels, its 
progress being accelerated through the work of 
the association. 

Pointing to the necessity for united effort 
to help get the industry out of the worst de- 
pression ever known and how the association 
was functioning for the good of the industry 
as a whole, he paid a tribute to all associations, 
particularly the National Lumber Manufactur- 
ers’ Association, for its work in keeping the 
consuming public wood-minded. In closing he 
thanked the officers, directors, employees and 
members for their loyal support during his 
administration. 


Report of the Secretary 


In his annual report, L. S. Beale, secretary- 
treasurer, covered the details of the association 
work and reviewed the activities of every de- 
partment. His report showed the financial con- 
dition of the association to be sound, with a 
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Hardwood Men Report Gain in 


Business Volume 


surplus still available, which, it is hoped, will 
not have to be touched to take care of further 
losses. 

The inspection department has shown some 
heavy losses, these increasing gradually each 
month until in August, when volume began to 
increase, thus lessening the losses. He said 
that it was only through increased volume that 
the inspection department can pay its way. 
While 207 members resigned during the last 
year, the secretary felt that the present mem- 
bership of 628 is excellent when present condi- 
tions are considered. 

Referring to the use of the new rules, Mr. 
Beale said that last month 90 percent of the 
inspections called for were under the new rules, 
indicating that but little hardwood is now be- 
ing sold under the old rules, which were super- 
seded on Jan. 1, 1932. Because of lack of 
funds, work had been suspended on the sales 
code and consumers’ register, but it is hoped to 
resume both of these shortly. Revenues from 
the annual year book had helped to finance the 
Memphis meeting. 

Mr. Beale made several suggestions for ex- 
tending the services of the association and some 
changes in the inspection rules covering mois- 
ture content. He referred to the excellent work 
done by the Credit Clearing House Adjustment 
Corporation, and suggested the listing of all 
claims for the information of all members. This 
service could be rendered at little expense pro- 
vided members give the necessary information. 

In closing, Mr. Beale paid tribute to the loyal 
employees and acknowledged the splendid co- 
operation extended by other associations. 


Important Address on Credits 


“The Extension of Credit Under Existing 
and Near at Hand Conditions” was the subject 
of an interesting address by Dr. Stephen I. 
Miller, director of economics, R. G. Dun & Co., 
New York. He outlined-the extension of credit 
for the last few years and showed how this 
system is just one link in a big chain, the 
failure of any one of which renders the entire 
chain useless. No matter which one failed— 
the consumer, wholesaler, or producer—the 
effect was just the same and all must suffer. 
A larger number of concerns have merely gone 
out of business than have failed during this 
depression. This has hurt business but could 
not be helped. 

Dr. Miller was optimistic, however, and said 
there were six fundamental indications that we 
are “getting out of the dust and getting on our 
knees again.” First, the financial crisis is over 
and we are on the upgrade again in financial 
matters; second, increases in bond and _ stock 
prices have eased credits and made the banks 
much stronger; third, commodity prices have 
increased hundreds of millions of dollars ; fourth, 
it has been found that cutting prices does not 
cause buying and raising prices does not cause 
selling, and that what is needed is stiffening 
of prices, which is being accomplished in all 
industries; fifth, liquidation has been accom- 
plished in practically all industries and even a 
small upturn will put business on a profitable 
basis; sixth, the Government has established a 
salvaging credit institution in the Reconstruc- 
tion Finance Corporation which will eventually 
put more money into the hands of the people, 
who are the buyers. 


Should Bar Russian Lumber 


K. W. Bridges, Hammond, La., reported for 
the committee on Russian lumber imports. He 
told in detail the work the committee has done 
and how it had developed convincing facts to 
show that Russian lumber should be barred 





from the United States. It is the purpose of 
the committee, he said, to continue to push this 
work and urge Congress to take action barring 
all Russian lumber imports and imports of other 
Russian commodities produced by convict labor. 

J. H. Townshend, executive vice president of 
the Hardwood Manufacturers’ Institute, gaye 
a resume of the statistical situation of the hard. 
wood industry. These figures show that stocks 
on hand are sufficient for present demand, that 
the demand is improving, and that productior 
should continue at the present low level if th 
hardwood industry is to emerge from presep: 
depressed conditions. He believed continued 
curtailment of production the thing most needed 
in the hardwood industry. 


O. T. Swan, secretary, Northern Hemlock 
& Hardwood Manufacturers’ Association, told 
of the work of that organization in its efforts 
to stabilize production and demand, and of the 
success that had resulted. 

President Shafer asked Secretary Beale to 
give the result of a recent questionnaire sent 
to members, in reference to demand and prices. 
These reports showed that the demand became 
active early in August and again showed inm- 
provement in September; also that the majority 
of manufacturers in September were asking 
better prices. About 50 percent of the answers 
showed those actually obtaining advanced prices 
in September. 

Mr. Beale thought this indicated that the 
bottom was reached in August and that today 
the industry is in a better position than it has 
been for several years. 

W. W. Schupner, sec- 
retary, National-Ameri- 
can Wholesale Lumber 
Association, in a brie 
talk, told of improved 
conditions that he had 
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noted during the last 
thirty days. 

Sam Leavitan, repre- 
senting the furniture i- 
dustry, gave a resume 
of reports from furn- 
’ ture manufacturers, 
which urged hardwood 
producers to advance 
their prices so furn- 
ture manufacturers 
could get back on a profit making basis 
that would make possible additional em 
ployment of labor. For the sake of better times, 
he urged hardwood manufacturers to advance 
their prices and showed that furniture mant- 
facturers were helpless to put their prices on 
profitable basis, unless prices of raw material 
were stabilized. 


O. J. McClure, a sales expert from Chicago, 
in a talk on salesmanship, told hardwood manw- 
facturers that not enough attention was being 
paid to the training of salesmen. He said dur 
ing the good times salesmanship had been for- 
gotten, but it is just as necessary for salesmai- 
ship to be used in the marketing of hardw 
lumber as for any other commodity. 

In a general roundtable discussion, J. W- 
Bailey, Eastman-Gardiner Hardwood ©, 
Laurel, Miss., spoke for the producers, tf 
counted conditions they have faced and told why 
the marketing of hardwoods has changed. He 
urged the adoption of a code of ethics to & 
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followed by the entire industry. W. W. 
Schupner spoke for the wholesalers and de- 
dared their willingness to co-operate along the 
lines mentioned by Mr. Bailey. Mr. Schupner 
quoted Government census figures to show that 
more than half of the lumber production is 
handled through wholesalers, and said: “So 
long as this is true, the wholesaler will not 
have to argue about his place in the lumber 
picture.” J. Gibson MclIlwain, of Philadelphia, 
spoke for the retail distributors of hardwoods, 
showing how important they are, especially in 
the larger centers. Mr. Mcllwain referred with 
pardonable pride to the fact that his concern 
has been in business for 134 years and has 
always been a booster for wood and always 
will be. He discussed briefly inequalities in 
freight rates and the necessity for adjustments. 

John W. McClure, of Memphis, concluded 
this discussion as a representative of the com- 
bination wholesaler and manufacturer. Always 
4 strong organization man, Mr. McClure re- 
ferred to the years of depression as a “three- 
year educational course,” and said: “If these 
years have taught us to pay more attention to 
our organizations, that fact alone will make the 
experience worth while.” 


THE CONCLUDING SESSION 


The final session began with an address on 
freight rates, by C. A. New, secretary, South- 
ern Hardwood Traffic Association. He said 
present lumber rates are more than traffic will 
bear, and entirely out of proportion to the value 
of lumber now or what it may be for a long 
time. Lumber prices, he 
said, are practically on 
a pre-war level, while 
lumber rates greatly ex- 
ceed that level. He ex- 
pressed some doubt as 
to the possibility of se- 





JOHN RAINE 
Rainelle, W. Va.; 
Elected Director 





‘uring in the immedi- } 
ate future a downward | 
revision in lumber rates | 
through the Interstate | 
Commerce Commission. | 
He said: 

Such reduction may 
‘ome from a substan- 
tial upturn in all busi- | 
ness, together with - 
improvement in the transportation situation, 
to which both political parties are pledged; 
but I believe the best chance now is to be 
found in the possibility of voluntary action 
om the part of railroad executives in order 
to retain traffic. The carriers may make 
rates voluntarily that the commission would 
not require them to establish as a matter of 
‘aw. We have been urging for a long time 
that they are going to have to do this in 
their own interests as well as ours, and it 
‘iS up to all of us to convince them that they 
must act now. 


Mr. New reported that businses is better, 
as indicated in the fact that the association 
s handling more reconsignments and that mem- 
bership had increased in the last thirty days 
tor the first time in several years. 

A Convention Highlight 

The highlight of the convention was an ad- 

dress by Walter F. Shaw, trade extension man- 


ager, National Lumber Manufacturers’ Asso- 
ciation. Mr. Shaw placed emphasis on the fact 
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See Necessity for Continued Restriction of Output and 
for Intensified Sales Effort—Nearly All Inspections Are 
Being Made Under New Rules—Consider Ethics Code 


that really effective work in promoting the use 
of hardwoods depends for its success on a larger 
number participating in the effort. Discussing 
new uses for hardwood, that had been de- 
veloped through the trade extension department, 
he indicated a larger market through the use 
of hardwoods as structural material. He said 
that experiments have shown that hardwoods 
can be used in many places instead of steel and 
at much lower cost. He urged the use of hard- 
woods for structural work and other primary 
purposes, which have gone to substitutes during 
the last few years. He spoke particularly of 
the possibility of selling hardwoods for oil der- 
ricks, radio station towers, transmission lines 
etc., and referred to latest developments in the 
line of bent woods, new “weathered” finishes, 
wood construction processes imported from 
Europe, uses of hardwoods for light framing, 
and coloring of cabinet woods in the tree. 

Mr. Shaw described the general work of the 
trade extension department and in some detail 
told of the place occupied by hardwoods in plans 
for the future. 

Following Mr. Shaw, Mr. Beale explained 
the plan of co-operation offered and how money 
contributed to the trade extension fund by mem- 
bers of the National Hardwood Lumber Asso- 
ciation would be used by the National Lumber 
Manufacturers’ Association in the promotion of 
hardwoods. 


Chester Leasure, of the Chamber of Com- 
merce of the United States, urged all members 
of the hardwood industry to work for further 
reduction in Government expenses. He out- 
lined some of the findings of the Shannon in- 
vestigating committee, which will report to the 
next Congress. He urged that a tribunal be 
appointed to operate under the Sherman anti- 
trust law, consider problems of the various 
industries, pass on the legality of proposed 
agreements between producers and consumers, 
and thus liberalize the Sherman Act so that 
it will be helpful to business and not so re- 
strictive as at present. 

A letter was read from Dr. H. P. Haake, of 
the National Association of Furniture Manu- 
facturers, suggesting that hardwood producers 
stiffen their prices and saying that the furni- 
ture manufacturers as lumber buyers infinitely 
prefer a stable market to a declining one. Many 
of those present remembered the dynamic speech 
along these lines delivered by Dr. Haake before 
the 1931 convention in Chicago. 

George C. Ehemann, chairman of the inspec- 
tion rules committee, presented a short report 
covering some minor changes which were unan- 
imously adopted without discussion. 


Report of Resolutions Committee 


Report of the resolutions committee was pre- 
sented by K. W. Bridges, and resolutions were 
adopted expressing appreciation of the work of 
Wilson Compton and the staff of the National 
Lumber Manufacturers’ Association in behalf 
of the lumber industry; thanking members of 
Congress who have striven to exclude Russian 
lumber and other commodities produced by con- 
vict labor ; expressing opposition to the importa- 
tion of Russian lumber and asking Congress 
to bar admittance of all Russian products, or, 
failing in that, to give consideration to the 
Kendall bill which proposes the exclusion of 
convict-made commodities, urging Congress to 
continue appropriations for uninterrupted forest 
service; thanking E. C. Atkins & Co. for the 
official convention badges, made of wood, and 
the usual resolution of thanks to the officers 
and to the Memphis hosts who had done so 
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much to make the oc- 
casion a pleasant one. 

After a number of 
invitations from vari- 
ous cities had been con- 
sidered for the 1933 
convention, Gordon 
Reynolds, of Albany, 
Ga., proposed that the 
1933 convention be held 
in Chicago because of 
the Century of Prog- 
ress Exposition, and 
that the 1934 convention 
be held in the South- 
east, claiming this rec- 
ognition being due be- 
cause of the importance of that region as a 
hardwood production center. 


Election of Officers 


R. C. Stimson placed in nomination for presi- 
dent John R. Thistlethwaite, of Opelousas, La., 
and officers were elected as follows: 

President—John R. Thistlethwaite, 
lousas, La. 

First vice president—W. H. Lear, Philadel- 
phia, Pa. 
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Second vice president—Lee Robinson, Mt. 
Vernon, Ala. 
Third vice president—Thomas Blagden, 


New York City. 

Directors for one year—W. Frank Oliver, 
W. F. Oliver Lumber Co., Toronto, Can.; for 
two years—Max Miller, Miller Lumber Co., 
Marianna, Ark.; Henderson Baker, Hender- 
son-Baker Co., Nashville, Tenn., and R. L. 
Kellogg, Kellogg Lumber Co., Monroe, La.; 
for three years—John Raine, Meadow River 
Lumber Co., Rainelle, W. Va.; Charles H. 
Barnaby, Greencastle, Ind.; Charles A. Good- 
man, Sawyer-Goodman Co., Marinette, Wis.; 
H. E. Pearsall, Guernsey Westbrook Co., Bos- 
ton, Mass.; Joe Linehan, Mowbray-Robinson 
Co., Cincinnati, Ohio; Ed C. Schoen, Columbia 
Hardwood Co., Chicago; Ed J. Young, Foster 
Creek Lumber & Manufacturing Co., Madison, 
Wis.; John I. Shafer, John I. Shafer Co., South 
Bend, Ind.; Garbet M. Strong, G. M. Strong 
(Ltd.), Montreal, Canada; W. W. O’Brien, 
O’Brien Lumber Co., Chicago; and G. E. Rey- 
nolds, Reynolds Bros. Lumber Co.,.Albany, 
Ga. 


Big Producers Consider Produc- 
tion, Fuller Statistics and Costs 


One of the “lumber week” events in Mem- 
phis of great interest and potential possibilities 
was an invitation breakfast attended by fifty of 
the most prominent southern hardwood manu- 
facturers. The total productive capacity of the 
mills represented was close to 1,500,000,000 feet. 
The meeting was in the nature of a round table 
discussion of the problems forced on the pro- 
ducers as a result of the abnormal conditions 
existing in the trade during the last two or 
three years, with particular reference to the 
below-cost mill value of hardwood lumber as 
reflected in current sales. It was the frankly 
expressed opinion of everyone present that an 
upward revision of prices is justified by condi- 
tions. One of the features most vigorously 
emphasized was the vital necessity for main- 
taining production at a low level until the sur- 
plus stocks are absorbed, it being the unanimous 
opinion that any increase in output at this time 
would seriously retard the industry’s recovery. 

R. L. Kellogg of the Kellogg Lumber Co., 
Monroe, La., acted as chairman of the meeting, 
and stated its purpose as follows: 

This meeting is called for the purpose of 
facing facts which confront not alone the 
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manufacturer of hardwood lumber, but which 
confront the consumer of hardwood lumber, 
the bankers who are called upon to finance 
the industry and the general public as well. 
For the that the individual manu- 
facturer, harassed as he is under the general 
economic situation prevailing today, finds 
himself utterly unable to cope with the situ- 
ation, it is decidedly the crucial moment for 
the hardwood manufacturers as a group 
clearly to understand the situation confront- 
ing the industry and determine fearlessly to 
apply all means at its disposal to effect an 
immediate and steadily intensified effort to 
improve conditions. 

There may be those 
fishly adhere to the idea that the present 
disastrous era, attended as it has been by 
innumerable failures, receiverships and bank- 
ruptcies, constitutes a process of elimina- 
tion resulting in the “survival of the fittest.” 
The fallacy of this assumption is, of course, 
manifest when it is realized that such prop- 
erties will be reabsorbed at bankrupt values 
and that the process of converting standing 
timber will go merrily on at price levels 
which will merely intensify the hazard of 
operation by those surviving. 

There is no gainsaying the fact that for 
some time past the hardwood industry has 
been prostrate. 

Its whole capital structure 
bling for months. 


reason 


who blindly and sel- 


has been crum- 
Surplus has been dissi- 
pated and working capital has in many in- 
stances been obtained only through mort- 
gages or loans made against fixed assets and 
inventories. In many well recognized in- 
stances, it has been difficult to meet bank 
obligations. There has been a disposition to 
force the liquidation of these assets at price 
levels which have further tended to ruin con- 
fidence in the industry. 

The industry engages the services of faith- 
ful employees and should stand sacredly per- 
mitted to provide them a livelihood suffi- 
cient to guarantee the ordinary comforts, but 
under present conditions it is unable to do so. 
It must recognize the fact that it must 
shortly provide for an increase in the wages 
now being paid to its labor. In fact, it is 
the duty of the lumbermen to see that these 
wages are increased as quickly as possible. 
These employees are unable to purchase any- 
thing but the meager necessities of life. They 
cannot buy furniture, radios or other com- 
modities which consume, not alone hardwood 
lumber, but products which will tend to in- 
crease employment in other centers. It is 
well to face the fact that at the prices pre- 
vailing today, even the present basis of oper- 
ation and ability to give employment cannot 
be maintained. 
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This committee feels it will be preferable, 
und far more acceptable, to the public gener- 
ally to face a slight increase in commodity 
prices, rather than to bear an equivalent 
burden in the form of increased taxes, levied 
for the purpose of relieving further distress 
due to unemployment. 

The committee, therefore, 
hour:has struck to take an assertive, pro- 
gressive and rational attitude with respect 
to its sales policies, with the earnest desire 
that each and every operator give careful 
consideration to the recommendations here 
presented, with the object in view of bet- 
tering the industry's condition. 

First: That production 
increased above the recommendations of the 
United States Timber Conservation Board. 

Second: That stock information be col- 
lected and listed in various districts so that 
the operators in each district will know the 
condition of the stocks in their respective 
districts and will be able to intelligently 
gauge the likely demand in their respective 
short haul territory. 

Third: It is suggested that the 
of the hardwood industry consider 
tual cost with the 


feels that the 


schedules not be 
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view of determining the 





W. H. 


LEAR, 
Elected 


PHILADELPHIA, PA.; 
First Vice President 


October 15, 1932 


price at which lumber can be sold at a fair 
profit. 


The hardwood manufacturers represented at 
the meeting were: 

Ss. B. Adams Lumber Co., 
Adams-Newell Lumber Co., 
Angelina Hardwood Co., Keltys, Tex.; B, 
3aine Lumber Co., Houston, Miss.; Hender. 
son Baker Lumber Co., Nashville, Tenn.; Chas 
H. Barnaby, Greencastle, Ind.; Bellgrade 
Lumber Co., Memphis, Tenn.; W. P. srown & 
Sons Lumber Co., Louisville, Ky.; E. L. Bryce 
Co., Memphis, Tenn.; Chapman & De Wey 
Lumber Co., Memphis, Tenn.; Chicago Mil} & 
Lumber Corp., Chicago, Ill.; C. C. Day, Aber. 


Mobile, Alg.: 
Deemer, Miss.: 


deen, Miss.; Geo. C. Ehemann Lumber (Co 
Memphis, Tenn.; Eastman-Gardiner Har@. 
wood Co., Laurel, Miss.; Faust Bros. Lumber 


Co., Jackson, Miss.; Frost Lumber Industries 
(Inec.), Shreveport, La.; Gideon-Anderson Co, 
St. Louis, Mo.; Hillyer- Deutsch - Edwards 
(Ine.), Hillyer-Edwards-Fuller (Inc.), Oak. 
dale, La.; Hyde Lumber Co., Memphis, Tenn: 
Kellogg Lumber Co., Monroe, La.; Kirby Lum. 


ber Co., Houston, Tex.; Louisiana-Centra] 
Lumber Co., Clarks, La.; McGraw-Currap 
Lumber Co., Yazoo City, Miss.; Mansfield 


Hardwood Lumber Co., 


Shreveport, La.; Roy 
O. Martin Lumber Co., 


Alexandria, La.; May 


Brothers, Garden City, La.; Miller Lumbe; 
Co.. Marianna, Ark.; Mobile River Sawmill 
Co., Mt. Vernon, Ala.; Natalbany Lumber 


Co., Hammond, La.; Pascagoula Hardwood Co., 
Laurel, Miss.; Pearl River Valley Lumber Co,, 
Hammond, La.; Poinsett Lumber & Mfg, 
Co., Truman, Ark.; Reynolds Bros. Lumber Co., 
Albany, Ga.; Reynolds & Manley Lumber Co, 
Savannah, Ga.; W. M. Ritter Lumber Co. 
Columbus, Ohio; Rush Lumber Co., Memphis, 
Tenn.; Santee River Lumber Co., Memphis, 
Tenn.; W. T. Smith Lumber Co., Chapman, 
Ala.; E. Sondheimer Co., Memphis, Ala; 
Southern Pine Lumber Co., Texarkana, Tex.; 
Stimson Lumber & Veneer Co., Memphis, 
Tenn.; J. V. Stimson Hardwood Co., Memphis, 
Tenn.; Temple Lumber Co., Texarkana, Tex.; 
Tendal Lumber Co., Waverly, La.; Thistle- 
thwaite Lumber Co., Opelousas, La.; Thomas 
& Proetz Lumber Co., St. Louis, Mo.; Tremont 
Lumber Co., Rochelle, La.; Turner-Farber- 
Love Co., Memphis, Tenn.; Vestal Lumber & 
Manufacturing Co., Knoxville, Tenn.; Weaver 
Brothers, Shreveport, La.; Welsh Lumber Co., 
Memphis, Tenn.; Peavy-Wilson Lumber Co, 
Shreveport, La.; Williams Lumber Co. of 
Miss., Memphis, Tenn.; Erskine Williams 
Lumber Co., Memphis, Tenn.; Wilson Lumber 
Co. of Fla., Perry, Fla.; Woods Lumber Co., 
Memphis, Tenn.; Little River Lumber Co. 
Townsend, Tenn.; Mowbray and Robinson 
Lumber Co., Cincinnati, Ohio. 


Texas Dealers Confer on Vital Problems 


Fort Worth, Tex., Oct 10.—The semi-an- 
nual membership meeting of the Texas Line 
Yard Retail Dealers Association and a meeting 
of directors of the Lumbermen’s Association of 
Texas were held here today, with G. H. 
Zimmerman, president of the Line Yard associa- 
tion, presiding assisted by H. W. Galbraith, 
president of the State association and J. Lee 
Johnson, jr., secretary of the Line Yard as- 
sociation. 

Resolutions were adopted condemning -the 
stopping-in-transit privileges on building ma- 
terials being proposed by the railroads in their 
eagerness to meet truck competition. It is 
claimed such privileges are destructive to the 
welfare of the retail dealers and costly to manu 
facturers 

A lively discussion occurred in regard to the 
shingle mills not members of the Red Cedar 
Shingle Bureau which brand and mark their 
shingles other than in the form approved by the 
association under the American Lumber Stand- 
ards. It also appears that some of the shingles 
being distributed from the Northwest are not 
full five-to-two sixteen-inch, as required in most 
building codes throughout the United States. 
[It was said, too, that the consumer does not 
understand the new grades and when offered 
No. 2 shingles thinks he is receiving a grade 
inferior to what he has heretofore purchased 
as Extra Clears, etc. Since the new grades 
were approved by these associations prior to 
their adoption, retailers believe that uniformity 


on the part of the mills in 
would help materially. 

The people of Texas at the November elec- 
tion will vote upon nine constitutional amend- 
ments, one of which would reduce governmental 
expenses. Another would necessitate the State 
adopting a new form of taxation to make up the 
deficiency caused by a proposed $3,000 exemp- 
tion in the assessed value on homesteads. All 
of the nine amendments were carefully studied 
as to their possible effect on retail distribution. 
A similar discussion took place with reference 
to the reported opinions of legislators on new 
laws and amendments, and tax measures, which 
will be submitted to the Legislature when it 
convenes in January. 

Since the last meeting of the lumbermen, 
various injunctions had been granted against 
operation of the present truck laws of Texas, 
but since the courts have dismissed all of these 
except one dealing with the hauling of cotton 
with leased trucks, the directors were of the 
opinion that the coming few months will give a 


branding shingles 


fair demonstration of the legal operation of 


trucks under the Texas law. It was said that 
the trucking of iron and steel articles had been 
very unsatisfactory to many of the lumber deal- 
ers by reason of the differences 1m rates charged 
from the distribution point to final destination. 
The dissolving of the recent injunctions will 
make for uniformity of rates except where a 
distributor uses his own trucks, in which case 
he will have the right to make a delivered price 


according to his best judgment. 

G. H. Zimmerman gave a clear and concise 
explanation of the operation of an intangibles 
tax law for all corporations, which has been pro- 
posed at several meetings of the Texas legisla- 
ture. The chief objection of lumbermen 1s the 
uncertainty of the amount to be paid under such 
a law. H. W. Galbraith said the co-operation 
of the building and loan associations and all 
loaning and mortgage companies holding liens 
on improved property was desirable even to the 
extent of such companies advancing or defer- 
ring payment on homes to permit the mortgagee 
the opportunity of repairing, painting and 
papering in,order that the values of such prop- 
erty may be maintained. 

From expressions heard at the meeting it ap- 
pears that the retail lumber industry in Texas, 
while not enjoying nearly as much business as 
it would like, is really doing more cash business 
and confining sales to transactions well secured 
more generally than has ever occurred in the 
history of the lumber industry in Texas. 


Hardwood Plant Again Busy 


DeRtpper, La., Oct. 10.—More than 200 em- 
ployees have gone back to work at the plant 
here of the Long-Bell Lumber Sales Corpora- 
tion, following an encouraging increase m 
orders. During the last six weeks the com- 
pany has shipped more than 60,000 sets of hard- 
wood parts for card tables. 
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Hoo-Hoo Present Constructive Program 


See Opportunity for Big Service in Uniting In- 
dustry on Program of Lumber Promotion— 


, Dues Reduced and Membership Basis Widened 


Problems confronting lumber manufacturers, 
wholesalers and retailers, and allied industries, 
in the promotion of wood as a building mate- 
rial, and the likelihood of an impending upturn 
in business, formed major issues at the 41st 
annual of Hoo-Hoo International at Milwau- 
kee, on Sept. 28 to 30. As to the order itself, 
which has had its trials and tribulations along 
with all other associations and organizations 
during the last few years of the economic dis- 
tress, delegates went to work with determmation 
to solve the problems confronting them. As a 
result the convention took the greatest con- 
structive action of any previous meeting and 
started plans to rebuild the order of Hoo-Hoo 
along sound lines that will put it back into the 
place it deserves in the lumber industry and 
make it one of the leading organizations of the 
United States and Canada. 

Expressing the keynote of the convention, 
Benjamin F. Springer, Milwaukee, Snark of the 
Universe, said that this is no time for bemoan- 
ing our fate or dwelling upon the vicissitudes 
of our fortune. He emphasized that this is a 
time for looking forward, for planning, for 
creating, for bringing out of chaos, for building 
with thought and energy, matured and strength- 
ened by the experiences of the past, which stand 


In making suggestions for the good of the 
order, Mr. Springer said that if Hoo-Hoo is 
to carry out the great constructive program it 
should be made the biggest thing in lumber- 
dom. Membership should be available at the 
lowest possible cost to every man in the in- 
dustry, with membership based on present eli- 
gibility and entrance a matter of acceptance by 
the candidate of the Hoo-Hoo code of ethics 
and practice by a pledge, reserving concatena- 
tion for an inner group. 

Another point stressed was that membership 
in the International Order is essential and 
should be required before anyone can become 
an active member of a local club. Local clubs, 
Mr. Springer said, make the Hoo-Hoo program 
effective, they crystalize and localize Hoo-Hoo 
activity. In closing, Mr. Springer emphasized 
that problems can only be solved by united 
action, and said: 

An organized agency can only function 
when it has a large, active supporting mem- 
bership so that it can keep on pounding, 
can keep everlastingly at it in good times 
and in bad times. Hoo-Hoo can do a great 
work, but Hoo-Hoo must have a _ strong, 
united membership backing up every act and 
activity, loyal and enthusiastic, and with full 
confidence. Hoo-Hoo can do a big job. The 


Any lumberman with the ability to visualize 
in his own mind the obstacles and the op- 
portunities confronting the industry, will 
readily see where Hoo-Hoo fits importantly 
into the industry’s picture. 

The situation now is that we are entirely 
free of insurance features and have no in- 
surance liability. This is a better situation 
in view of the fact that Hoo-Hoo is as much 
a service organization today as it is a fra- 
ternal organization, and there are many other 
Ways to express the spirit of fraternalism 
than by an insurance policy. 

Our dues are back to $5 a year, an amount 
which the average lumberman is well able 
to pay. It has been a rather sad experience 
all the way through, but now that we have 
cleaned off the boards we are ready to go 
ahead on the new and better basis with a 
promise of more satisfactory service to our 
members and more beneficial results to the 
industry as a whole. 

At the banquet Franklin A. Hofheins, North 
Tonawanda, N. Y., high priest of Osiris, pre- 
sided. Among speakers were B. F. Springer, 
Milwaukee, Snark of the Universe; J. B. Bert- 
ling, president of. the Milwaukee Hoo-Hoo 
Club; A. A. Hood, Chicago; Ormie Lance, 
Minneapolis; Mel M. Riner, Kansas City; 
James Brown, Spokane; Alton Hager, Lansing ; 
William Burrus, Lynchburg, Va.; Sam Boyd, 
Minneapolis; D. S. Montgomery, Milwaukee, 
and Arthur Bevan, Seattle. 


Protecting and Promoting Lumber 
The business session included reports of ac- 
tivities of vicegerent snarks and of Hoo-Hoo 
clubs. Reports were also made by members 
of the Supreme Nine. A _ general discussion 
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HOUSE OF ANCIENTS, CONCATENATED ORDER OF HOO-HOO, AT FORTY-FIRST ANNUAL, MILWAUKEE, WIS., SEPT. 28-30 


out without parallel in the history of the coun- 
try and in the life of the lumber industry and 
the order of Hoo-Hoo. He said: 

We are about to face a great building re- 
Vival. In the last decade we have had evi- 
dence of accumulative demands for building. 
Right now, ready to break loose, is a great, 
dammed-up demand which will soon be cry- 
ing for release. What part our product will 
Play in the next decade depends largely on 
the attitude and the energy of the men of our 
industry. It is the job of Hoo-Hoo to see 
that wood maintains its position of suprem- 
acy. Education of the public, education of 
our officials and education of men in our 
own industry, together with a constant dy- 
namie program of promotion, are vital unless 
we want our product and our industry buried 
by the howling wolves—the “substitutes” of 
every name and description. Hoo-lioo has a 
real job to perform. In its clubs and through 


its national office it can present the mes- 
sage. It alone has the facilities and can 
present a united front of manufacturer, 
Wholesaler, retailer, together with all the 


vontact men who meet the public. 


A Job for a United Industry 


Mr. Springer referred to the Federal home 
building program and to public building work, 
Warning that only united effort on the part of 
lumbermen will succeed in obtaining considera- 
tion for wood in these official programs, a job 
lor a united industry. 





opportunity is here. Will we give it the 
chance? 
Tested to the Limit 
“Every fiber and sinew of Hoo-Hoo was 


tested to the very limit during the last year,” 
said H. R. Isherwood, St. Louis, secretary- 
treasurer, in making his annual report. “The 
mere iact that the order continues to exist and 
to hold the loyal support of progressive lum- 
bermen is evidence of its soundness and its 
ability effectively to serve the lumber industry. 
The order has carried on under the burden of 
all the depression conditions, and has survived 
several severe handicaps peculiar to itself.” 

Mr. Isherwood referred to the decline in the 
number of Concatenations held, in the number 
of new members and reinstatements, and in 
activities of clubs, comparing them to some of 
the more militant-spirited clubs that had main- 
tained or intensified their programs. He dis- 
cussed the inability of the national office to 
carry on as it would have done had sufficient 
funds been available; the necessity of suspend- 
ng the monthly Bulletin; dropping of the group 
insurance plan; the lack of sufficient field work 
and other activities found difficult to promote 
under existing conditions. He said: 

The time is at hand when we must shape 
our program to meet the needs of our in- 
dustry. We must adjust ourselves to today’s 
conditions and meet them with today’s ideas. 


followed of closer co-operation between Hoo- 
Hoo and all associations of the lumber industry 
in the protection and promotion of lumber. 

Seven members of the House of Ancients or 
past-snarks were in attendance and were pre- 
sented to the convention as a larger number 
than ever before had assembled at one time 
at one place. They included James Brown, 
Spokane; Franklin Hofheins, Buffalo; A. J. 
Hager, Lansing, Mich.; N. A. Gladding, In- 
dianapolis; H. J. Miller, Seattle; M. M. Riner, 
Kansas City, and Arthur A. Hood, Chicago. 

Sentiment among members in the discussions 
was to the effect that inasmuch as Hoo-Hoo 
has been active in wood promotion work and 
seeking to extend the use of timber products, 
all who benefit therefrom ought to join in the 
Hoo-Hoo movement. 

At the closing session the budget committee 
presented a report outlining a budget for the 
coming year on a reduced scale to fit the finan- 
cial conditions until such time as added finances 
will permit expansion. 

The resolutions committee, through Don 
Montgomery, chairman, presented resolutions of 
appreciation to all officers, lumber trade asso- 
ciations, lumber trade publications and news- 
papers, Milwaukee hosts and hostesses, and E. C. 
Atkins & Co. 

The administration, legislation and good of 

(Continued on Page 44) 
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Another Step Forward in Econ- 
omical Service 


Up to within the last few years it was a com- 
mon practice in the marketing of lumber and 
forest products for that industry to be burdened 
with at least a sixty days’ supply, nationwide, 
in transit. The manufacturers loaded the ma- 
terials in cars and the railroads assumed re- 
sponsibility for delivery. Transportation moved 
slowly, but lumber and lumber products eventu- 
ally reached their destination. During recent 
years rail transportation facilities have been so 
much improved that now, regardless of point of 
origin or destination a carload of lumber or 
lumber products rarely remains in transit more 
than two weeks. As a result, manufacturing 
industry has been forced to curtail production 
sufficiently to reduce the national inventory 
in lumber to an equivalent of approximately six 
weeks of production. 

Retail lumber distributors, 
this efficient transportation, have found it ex- 
pedient and economically essential to reduce 
their inventory volume to a practical minimum. 
This practice naturally has increased retail 
turnover in inventory investment, and further 
has made necessary an absorption of available 
supply by the manufacturing industry. This in 


having available 


turn has made it necessary for the lumber 
manufacturer to devise ways and means to 
present his products to the trade in the most 
economical form possible. 

Among the first in the industry to recognize 
the demand for these changes in economic prac- 





tices was the Bradley Lumber Co. of Arkansas, 
located at Warren, Ark., under the management 
of R. W. Fullerton. Through his untiring 
efforts, assisted by C. L. Foretich, general sales 
manager, and others in the official personnel, 
this company ranks as an outstanding example 
of economical operation. 

The Bradley company operates at Warren a 
double band mill and resaw, located conveni- 
ently adjacent to a more than thirty years’ 
supply of the finest hardwoods in the South. 
To reduce the necessity of carrying excessive 
stock and to be prepared to supnly the trade 
quickly with high grade, well seasoned lum- 
ber, a battery of 18 dry kilns has been installed, 
equipped in accordance with the highest degree 
of efficiency available to the industry. These 
kilns have an annual capacity of 80,000,000 to 
100,000,000 feet. 

Next is the hardwood flooring plant, with an 
annual capacity of 30,000,000 feet, in which is 
produced “Bradley Brand” oak and beech floor- 
ing, a product that enjoys universal popularity 
in practically every State in the Union. Next 
in the unexcelled facilities of this company is 
the hardwood planing mill, specializing in oak, 
gum and yellow pine trim, finish and moldings, 
including door and window trim in package 
sets in standard or special designs. Operating 
in connection with the flooring factory, this 
planing mill makes 1t possible for the retail 
building material distributors to minimize in- 


Some of the 
“Bradley 
Brand” prod- 
ucts that 
have helped 
the retail dis- 
tributor to 
reduce inven- 
tory invest- 
ment and in- 
crease his 
service to the 
trade 
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The Bradley plant has back of it a more than 
thirty years’ supply of the finest hardwoods in 
the South 


ventory investment by purchasing small quan- 
tities of a wide variety of materials in single 
car lots. 

In line with the policy of further refinement 
and a complete service is the furniture and cabi- 
net wood parts factory. This has served the 
furniture and cabinet manufacturing industry 
for a number of years in supplying cut-to-size 
wood parts, either rough kiln dried or ma- 
chined to rectilineal designs. This is an indis- 
pensable service to the furniture or cabinet 
manufacturer who desires to operate his fac- 
tory on the basis of sound economy and com- 
mon sense. To this service the Bradley Lum- 
ber Co. of Arkansas has added the necessary 
modern equipment and is now manufacturing 
furniture wood parts completely machined and 
ready for assembling into furniture, cabinet 
units etc. 

This advanced step forward in an economical 
service that reduces the burden of manufacturer 
to one of assembling and finish will be wel- 
comed by the many patrons of the Bradley 
company. This new service will make possible 
for the furniture and cabinet industry the 
quickest turnover in inventory ever known. 

The question naturally arises: What next? 
This would be difficult to prophesy, for the 
Bradley organization is always busily engaged 
in an effort to render its patrons nationwide 
and maximum economical service, together 
with the highest quality standards in “Bradley 
Brand” products. 





Finds Large Potential Market in 
England 


FREDERICTON, N. B., Oct. 10.—Improvement 
and standardization of sawing to suit English 
requirements, kiln drying birch and maple, and 
a closer co-operation in sales effort, are the 
three essentials necessary to develop and in- 
crease New Brunswick’s hardwood trade in 
Great Britain, according to George W. Bart- 
lett, of Fredericton, after an extensive inves- 
tigation of the British markets. Definite sug- 
gestions as to how New Brunswick hardwood 
producers may increase trade with England are 
contained in a report submitted to the depart- 
ment of lands and mines by Mr. Bartlett, in 
which he says: 

New Brunswick can never command the 
favor of the English motor car and cabinet 
manufacturer until our birch and maple are 
kiln dried. Establishment of customs dry 
kilns along the line of transport to the wide 
water, would appear to be the logical solu- 


tion of the problem of 
kilns in New Brunswick, 
of dry kilns at the 
greater capital 


providing 
as the 
mills 


more dry 
construction 
would entail a 
outlay than our millmen 
could afford. If we had had a supply of prop- 
erly seasoned birch ready this season we 
should have had a wonderful opportunity to 
secure a large volume of the British motor 
manufacturers’ trade that has been using 
American ash. 

In England there is an 
for New Brunswick 
flooring and flooring 
taken orders for these 


insatiable demand 
maple, both as finished 
blocks. I could have 
from practically every 
firm I called upon. Hardwood specialties ap- 
pear to offer decided possibilities which 
should be developed. United States competi- 
tion is most keen in this market, but there 


are very many of these specialties now being 
imported into England that we can and 
should supply. Now is the time for us to 


work to obtain our share of the vast poten- 
tial British market for our birch and maple. 
Time and money will have to be spent in the 
study and development of this market. I 
feel certain that the results will amply repay 
judicious efforts put forth in this study. 


Reports Business Better in 
Southwest 


ALtus, OKLA., Oct. 10—Elmer O. Hinkle, 
district manager for Dascomb-Daniels Lumbet 
Co., recently concluded a ten days’ tour with 
Frank M. Daniels of Kansas City, president 
the company, during which they visited a num- 
ber of towns in southwestern Oklahoma, north 
Texas and in the Texas Panhandle, where Das- 
comb-Daniels yards are operated. Mr. Hinkle 
reported that they found business conditions 
throughout the entire area improving, with the 
yards busy and people generally optimistic. He 
and Mr. Daniels spent considerable time im 
twenty different towns in the area covered an 
in conferring with bankers in these communities 
were pleased to find that collections are coming 
in quite satisfactorily. In Mr. Hinkle’s opit- 
ion this is a favorable sign that better times are 
returning. Both he and Mr. Daniels were w 
pleased with business conditions, present am 
prospective. 
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Associations’ Plans and Activities 


construction ; 


Oct 19—West Side Hardwood Club, Hotel Pines, 
‘pine Bluff, Ark. Annual. 
Oct. 19-21—Pacific Logging Congress, Tacoma, 


Wash. Annual. 

Oct 26-28—National Retail Lumber Dealers’ Asso- 
“ciation. Brown Hotel, Louisville, Ky. Annual 
meeting. 

Nov. 3-5—California Retail Lumbermen’s Associa- 
tion, Hotel Alexandria, Los Angeles, Calif. 
Annual. 

Nov. 15-16—National Wood Industries meeting, 
under auspices wood industries division, Amer- 
ican Society of Mechanical Engineers, James- 
town Hotel, Jamestown, N. Y 


Nov. 17-19—Central States Forestry Congress, 
“Brown Hotel, Louisville, Ky. Annual. 
Dec. 12-16—Society of American Foresters, San 


Francisco, Calif. Annual. 

Jan. 31 and Feb. 1, 1933—Canadian Lumbermen’s 
Association, Mount Royal Hotel, Montreal, 
Canada. Annual, 

Feb. 14-16, 1933—Wisconsin 
Association, Municipal 
kee, Wis. Annual. 


Retail Lumbermen’s 
Auditorium, Milwau- 





Will Discuss Competition in Business 


Referring to an article in the Oct. 1 issue of 
the AMERICAN LUMBERMAN “A Question of 
Ethics—A Subject for Convention Discussion,” 
Don S. Montgomery, secretary of the Wisconsin 
Retail Lumbermen’s Association, writes that he 
has obtained the consent of the senior investi- 
gator of the Wisconsin State Department of 
Markets, Francis A. Staten, to address the an- 
nual convention of the Wisconsin retailers next 
winter on the subject of “Competition in Busi- 
ness.” In this address Mr. Staten will outline 
from the department standpoint what the dealer 
can do and what he can not do with reference 
to the antitrust laws. In view of the im- 
portance attached by many dealers to the ques- 
tion of territorial ethics, this address should be 
of more than ordinary interest. Following the 
address, Mr. Montgomery plans to have a gen- 
eral discussion from the floor. 

—e_—— 


Wisconsin Dates Annual 


MILWAUKEE, Wis., Oct. 10.—Announcement 
has been made by Don S. Montgomery, secre- 
tary Wisconsin Retail Lumbermen’s Associa- 
tion, that its 43rd annual convention will be 
held at the Municipal Auditorium, in Mil- 
waukee, on Keb. 14 to 16. Preliminary work 
on plans has been put under way. 

—_—_ 


Holding House Valuator Schools 


MitwaukegE, Wis., Oct. 10—Don S. Mont- 
gomery, secretary Wisconsin Retail Lumber- 
men’s Association, left today for Madison 
where a House Valuator school was conducted 
lor members of the association. Later this week 
he will be at La Crosse for another school. 
The first morning session of each school was 
to be devoted to roofs only. Under the aus- 
pices of the Wisconsin association, schools were 
held recently at Shawano, Green Lake and 


Delavan. 
-_-__-eoeo 


Planning For Sixteenth Annual 


Plans for the business and entertainment pro- 
grams of the 16th annual convention of the 
National Retail Lumber Dealers’ Association, 
to be held at the Brown Hotel, Louisville, Ky., 
Oct. 26-28, are nearing completion. Business 
sessions will include several addresses by out- 
standing speakers, although the program will 
be very largely conducted by discussion from 
the floor among dealers and manufacturers of 
construction materials. 

Highlights of the business program include 
topics such as financing and the operation of 
Home Loan Banks; unit selling of homes and 
modernizing jobs ; what dealers can do to stimu- 
late new building in 1933; necessary changes 
in retail yard operation; elimination of bill 
peddling through use of the House Valuator 
method of estimating and merchandising; re- 
search and experimentation on fabricated steel 
houses; lumber’s answer to fabricated dwelling 
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trucking of building materials; 


the cement situation; roofing discount plan; 
marketing of roof insulation; the National 
lumber distribution statement; the need for 


species specifications in lumber built homes and 
many other equally important topics. 

Early in the business program, to set the 
stage for what is to follow, it is planned to 
hold an informal round table discussion at 
which manufacturer executives and retailers 
from various parts of the country will give 
their views on business conditions and the out- 
look for 1933. It is felt that the varied contacts 
and viewpoints brought out in the discussion 
will be very helpful to everyone present in their 
planning for the coming year. 

Business sessions will begin on the morning 
of Wednesday, Oct. 26, and will continue 
through the 27th and 28th. Time will be set 
aside at the close of business sessions for golf 
and visits to the many famous sightseeing at- 
tractions within easy reach of Louisville. 

Special meetings of State, regional and met- 
ropolitan association heads will be held between 
business sessions. 

Reduced rail rates, on the fare-and-one-half 
identification plan, have been granted by the 
railroads. Reduced fare identification certifi- 
cates will be mailed from National association 
headquarters prior to the meeting. 

—_—_——_—_—_— 


California Dealers to Meet 


Los ANGELES, CALir., Oct. 8—Dee Esseley, 
executive secretary, has announced that the an- 
nual convention of the California Retail Lum- 
bermen’s Association will be held at Hotel 
Alexandria, Los Angeles, Nov. 3, 4 and 5. The 
program now being prepared will include busi- 
ness, open forum and entertainment features. 

——_—_—— 


Louisiana Retailers Elect Officers 


ALEXANDRIA, La., Oct. 10.—The Louisiana 
Retail Lumber & Building Material Dealers’ 
Association in its annual meeting here, elected 
officers as follows: 

J. Frank Carroll, Alexandria, president; C. 
M. Managan, Lake Charles, first vice presi- 
dent; C. G. McCreary, West Monroe, second 
vice president; G. E. Knoop, New Orleans, 
treasurer; R. A. McLachlan, New Orleans, 
secretary. The officers and the following 
compose the board of directors: G. C. Pat- 
terson, Vivian; H. H. Harris, Alexandria; F. 
Lisle Peters, Lake Charles; W. S. Patton, 
Monroe; W. F. Trieshman, Lake Providence; 
Paul V. Nohe, Jennings; Claud Hortman, New 
Orleans; F. A. Terzia, Monroe; E. A. Kiper, 
Wisner; R. R. Lambert, Minden; J. S. Gibbs, 
Bastrop. 





Announces Dates for Annual 


Crown Pornt, Inpv., Oct. 10.—C. D. Root, 
secretary of the Retail Lumber Dealers’ Asso- 
ciation of Indiana, announces that the annual 
convention will be held at the Claypool Hotel, 
Indianapolis, Ind., on Wednesday and Thurs- 
day, Jan. 18 and 19, 1933. As usual an attrac- 
tive and interesting program is being prepared, 
details of which will be announced later. 





Foresters to Meet in Frisco 


San Francisco, CauiF., Oct. 8.—California 
this year will be host to the Society of Ameri- 
can Foresters at the thirty-second annual con- 
ference of that organization, which will be held 
in this city Dec. 12 to 16, followed by field 
trips from Los Angeles into the mountains of 
southern California, on Dec. 17 and 18. The 
Society of American Foresters is composed of 
more than 1,600 technically trained foresters 
and scientists of the United States and Canada 
in the employ of Federal and State forestry de- 
partments, private organizations and companies, 
and forest schools and associations. At this 


conference there will be a frank discussion by 
nationally known leaders of the present status 
of the idea of conservation in forestry and of 
the outlook for the future. Many leading for- 
esters from all parts of the United States 
already have signified their intention to come to 
California for the annual conference. 





Issue Call for West Coast Meeting 


SEATTLE, WASH., Oct. 8.—A call has been 
issued by the West Coast Lumbermen’s Asso- 
ciation for a meeting on Tuesday, Oct. 18, at 
Tacoma. 

The principal business will be the report of 
Col. W. B. Greeley, secretary-manager, on the 
membership drive and the recommendations of 
the board of trustees to the stockholders on the 
basis of the members obtained. The associa- 
tion, by vote of stockholders late in May, was 
given until Sept. 1 to secure 80 percent of the 
industry as members, on dues reduced from 5 
and 10 cents per thousand to 1% and 3 cents, 
with the alternative of closing the association 
if the 80 percent was not attained. With 74 
percent of the industry signed up in August the 
stockholders approved another thirty-day period 
in which to attain the 80 percent goal. The 
membership today represents 76.5 percent of the 
capacity, or 74 percent of capacity of the mills 
operating currently, with but about a dozen of 
the larger mills in the Douglas fir region not 
signed up. If the two largest of these opera- 
tions joined this would bring the membership 
up to 80 percent of the capacity, the association 
stated. 

To date the association reports a member- 
ship, of 194 mills, loggers and wood-working 
concerns, believed to be the largest softwood 
group ever organized in point of both numbers 
and potential production of lumber within the 
United States. Seventy-nine new affiliations 
have been accepted by the association during 
the period from June 1 to Oct. 7. 


To Hold Ninth Annual Meeting 


Pine Biurr, ArK., Oct. 10.—The ninth an- 
nual meeting of the West Side Hardwood Club 
will be held on Oct. 19, at the Hotel Pines, in 
Pine Bluff. In addition to the reports usually 
made at the monthly meeting, officers will be 
elected and other routine matters disposed of. 
Special invitations are being sent out in order 
that the ninth anniversary of the club may be 
celebrated in a fitting manner. 








Insurance Company Wins 


BaLtrmMoreE, Mp., Oct. 10—The managing 
committee of the Baltimore Lumber Exchange 
has recently had before it the case of J. H. 
Barnes, one of the corps of the Exchange in- 
spectors, who had brought suit for compensa- 
tion on account of injuries suffered while in- 
specting a lot of lumber for Thomas A. Myers 
& Co., and who had lost out, both in the lower 
court and in the Maryland Court of Appeals. 
Mr. Barnes, who is still much affected as a 
result of the injuries sustained when he fell 
from a lumber pile, had applied to the Maryland 
Industrial Accident Commission, which first 
approved his plea for compensation and then 
reversed itself. He then sought the aid of the 
courts, being opposed by the insuranec company, 
which had issued to Thomas A. Myers & Co. 
a policy covering such accidents. The firm was 
willing to pay damages, but the insurance com- 
pany objected, contending that Mr. Barnes was 
neither an employe of the Exchange nor of the 
firm, but served in the capacity of an inde- 
pendent contractor for his services as an in- 
spector. This view was finally upheld by the 
lower court and confirmed by the Court of 
Appeals, leaving Mr. Barnes without an in- 
demnity. Under the court rulings, therefore, 
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it will be unnecessary for firms and corpora- 
tions employing inspectors to take out policies 
of insurance against liability for damages, a 
matter that is regarded as of such importance 
that it is likely to be brought to the attention 
of all members of the Exchange at a general 
meeting, probably next month. Meanwhile there 
are intimations that the Exchange may feel 
moved to make some arrangement with con- 
cerns having lumber inspected to provide for 
compensation in such cases as that of Mr. 
Barnes. 





Lumber Exchange Again Active 


BALTIMORE, Mp., Oct. 16.— The Baltimore 
Lumber Exchange on last Monday evening held 
its first general meeting for some time, with a 
revival of the old spirit, including a supper, to 
which some forty of the members did full jus- 
tice. The session was presided over by Henry 
D. Dreyer, of H. D. Dreyer & Co., head of the 
exchange. The principal feature of the business 
session was a short address by Philip P. Gott, 
manager trade association department Chamber 
of Commerce of the United States, who dis- 
coursed upon the value of business organiza- 
tions. It was Mr. Gott’s contention that more 
could be accomplished for any branch of com- 
merce or any industry by organization of those 
active therein than in any other way. He made 
a plea for the Lumber Exchange as an instru- 


Club Members Hear About Cypress 


JACKSONVILLE, FLa., Oct. 10.—Cypress, its 
growth and milling in Florida, was described 
in detail by B. R. Ellis, field representative of 
the Southern Cypress Manufacturers’ Associa- 
tion, principal speaker at the first fall meeting 
of the Traffic Club of Jacksonville. A motion 
picture which portrayed the changes the tree 
goes through from its cutting in the swamp to 
its use as a building material was shown. 


_—_—_—_—_——— 


Lumbermen Discuss the Outlook 


CINCINNATI, On10, Oct. 10.—Leaders in the 
lumber industry in all branches gave their 
opinions of the trade outlook as the feature of 
the October meeting of the Cincinrati Lumber- 
men’s Club. The consensus was that buying 
had fallen off in the last two weeks and that 
uncertainties of business incident to the ap- 
proaching presidential election had _ rather 
caused the trade to pull in its horns, so to speak. 
There was a feeling that the general trend was 
towards betterment in hardwoods and _ that 
while there was no particular improvement in 
prices there was no further trend toward de- 
clines and values appeared to be more stable 
with distress stocks virtually cleared away. The 
opinion prevailed that the market would prob- 
ably remain quiet until spring, with perhaps a 
few spurts of seasonable demand for small lots 
for manufacture of novelties, radio cabinets and 
furniture. It was brought out that present 
prices of oak flooring were below replacement 
values and that if buyers could be induced to 
balance stocks to anything like a normal basis 
it would prove a happy solution all around. 

Talks on hardwoods were made by Murat H. 


Davidson, managing director M. B. Farrin 
Lumber Co.; E. M. Bonner, secretary-treasurer 


Atlas Lumber Co., and Montgomery C. Chris- 
tie, Cincinnati manager for James Kennedy 
Sons, (Ltd.) of Glasgow. Mr. Kennedy talked 
on the export business and told of the distress- 
ing competition in the United Kingdom markets 
through the importation of Japanese oak and 
other Asiatic woods, which are underselling 
Appalachian oak. ; 
Edwin H. Ward, sales manager Dwight 
Hinckley Lumber Co., discussed pine and cy- 
press. He said that the last two weeks had 
witnessed a slump in pine demand which had 
caused the loss of the $2 increase of September 
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mentality to advance the interests of this bys. 
ness, and told of the good which could be ad 
complished by united effort. 





Test Meetings in the Carolinas 


Cuartorte, N. C., Oct. 10.—The first of g 
series of “test meetings” for retail lumber deal- 
ers in the two Carolinas was held at Marion 
N. C., on Oct. 6 with dealers present from 
twenty western North Carolina cities. 

Victor W. Wheeler, secretary-treasurer of 
the Carolina Retail Lumber & Building Ma. 
terial Dealers’ Association, says that, whether 
or not the dealer comes to the association, he 
is taking the association to the dealer. 


The meetings are being planned at centraj 
points for dealers within a radius of 50 miles, 
The Builders Supply Co., Beaman Lumber Co, 
and Marshall Lumber Co. were hosts at the 
Marion meeting. “Topics of interest to the trade 
were discussed,” Mr. Wheeler said. “We are 
laying the foundation for an expanding busi. 
ness in the building material trades with these 
meetings.” 

Dealers were in attendance from Morganton, 
Hickory, Asheville, Marion, Ellenboro, Black 
Mountain, Hendersonville, Rutherfordton, 
Waynesville, North Wilkesboro, Canton, Le- 
noir, Boone, Murphy, Spruce Pine, Newton, 
Shelby, Old Fort, Forest City and Sylvia. 


Among the Lumbermen’s Clubs 


on building lumber. Retail yards locally and 
in up-State territory appeared well supplied, 
with sales lagging and no desire to place fill-in 
orders. Cypress items were dull and unchanged, 
with little demand. 

Ross C. Kuhlman, general manager Cincin- 
nati Lumber & Millwork Association (Inc), 
reported that the trade expects improvement 
when the Cincinnati Home Loan Bank is 
opened. Mr. Kuhlman received many con- 
gratulations on his recent election as Junior 
Hoo-Hoo of the Order of Hoo-Hoo. 

Tom C. Matthews, sales manager Mowbray 
& Robinson, presided at the meeting. 





Nyltans to Hear Hardwood Chiel 
Inspector 


William H. Nelson, Chicago, chief of the in- 
spection department, National Hardwood Lun- 
ber Association, on the evening of Oct. 28 will 
address the Nylta Club of New York City on 
the grading of hardwood lumber. Herman 
Bayer, president Jacob Bayer Lumber Co., i 
in charge of arrangements, these having been 
made in co-operation with the club's parent 
body, the New York Lumber Trade Associa 
tion. 


Club Hears Enlightening Talks 


STeveNS Pornt, Wis., Oct. 10.—Central Wis- 
consin Lumbermen’s Club at its annual meeting 
here on Sept. 22 re-elected Edgar F. Kellogg o 
the Kellogg Brothers Lumber Co., Wisconsin 
Rapids, president and G. Fritz Vetter of the 
Vetter Manufacturing Co., Stevens Point, sec 
retary and treasurer. 

Frank F. Mohr, of the Johns Manville Cor- 
poration, Milwaukee, spoke on “Distribution o 
Insulation” and James T. Drought, genet 
counsel Lumbermen’s Associatiof, 





Wisconsin 
talked on decisions of the Wisconsin Supreme 
Court with regard to lien laws. Following his 
talk there was a round table discussion of lien 
law problems, collections, credits, etc. 

Report of the auditing committee showed 2 
substantial cash balance in the treasury, unusu@ 
in these times, and following election of officers 
the meeting adjourned to join a social gathering 
of Stevens Point contractors as guests of the 
Johns Manville Corporation. 
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Autumn 


A sudden chill is in the air, 
A sudden grayness in the sky. 
The year is surely slipping by, 
And there is autumn ev’rywhere. 
A sudden hurt has made me sad, 
A sudden word has changed the day. 
Well, isn’t this old world that way? 
Are fields and woods forever glad? 


We'll grow accustomed to the chill, 
We shall not even mind the cloud, 
Perhaps the sneering of the crowd, 
Or even friends who do us ill. 
These things shall pass like winter snows : 
Is it not so with ev’rything? 
What winter yet without a spring? 
I know no grief that comes, but goes. 


The Birds Fly South 


The birds are winging southward, singing, 
And northern ears will miss their song, 
But hearts are turning to the burning 
Of hearthfires that are brave and strong. 
The birds are going, winds are blowing, 
But home is home, all winter long. 


The summer’s dying, birds are flying, 
Yet northmen do not mind it so. 

But here’s a stranger once a ranger 
Of Texas plains, who sighs, I know, 

To see the swallow, and not follow, 
To hear the call, and not to go! 


"Expansion" 


We used to think we were doing big things 
in a big way— 

But we were just doing extravagant things in 
a foolish way. 


We See b' the Papers 


The question seems to be whether the Re- 
publican line will hold. 

The American farmer will eat anything, but 
is particularly fond of promises. 

If we aren’t threatened by one thing, it’s an- 
other. Now it’s the Mexican cow. 

Republics are not always ungrateful: some- 
times they are grateful for the wrong thing. 

We are supposed to have the laws and the 
prophets; but all the railroads have is the laws. 
_The torchlight parade may have been old 
lashion, but we believe it was more convincing. 


_ Funny, that you never seem to hear anybody 
in Chicago say anything now about the world’s 
series, 


Shaw’s “Too Good to Be True” lasted only 
six weeks in London. It was too good to be a 
success, 


Al Smith can pronounce “radio” any way he 
wants to, but he’d better not mispronounce 
“moike.”’ 


_If New York doesn’t want Mayor McKee, 
it ought to have no trouble trading him to some 
other club. 


Chicago and Yale tied 7 to 7, but we don’t 
know whether this looks good for Chicago or 
bad for Yale. 

It's funny how a politician can always tell 
you what he would do, but never can tell you 
how he would do it. 

“Harold Lloyd is the husband of Mildred 
avis,” says the Chicago Tribune, “once his 
leading lady.” What do you mean, “once”? 

That blade of grass business is all right, but 
What this country needs is someone who can 
make two houses grow where one grew before. 


There is considerable complaint because 12 
percent of our army officers are not with the 
troops. The complaint does not come from the 
troops. 


We have been sounding out sentiment on the 
coming election, and it is practically unanimous 
in one respect—the wish that the darned thing 
were over. 


"McDonald, the Cook" 


You may have read the poem in this paper, 
or in “In Forest Land,” and may wonder what 
became of this famous chef of the lumber camps. 
(We first heard about him a quarter of a cen- 
tury ago from William J. Wagstaff, of Oshkosh, 
Wis., and immediately endeavored to immor- 
talize him in song, as his cookery deserved.) 
Now comes this from Mr. Wagstaff : 

This city has a “goodwill” in the old post- 
office building taking care of the unmarried 
unemployed—cots, meals ete. The McDonald, 
of your poem, now an old man, volunteered 
to do the cooking—from 75 to 150 meals a 
day, and is doing it. 


Soup, More Likely 


Bitt—Do you have music with your meals at 
your boarding-house? 
Jack—Well, I wouldn’t call it music. 


Speaking of Names 


Some of our lumber salesmen used to know 
another salesman down in the Southwest named 
Steinkopf, representing the Groneweg & Scho- 
entgen Co., sales agents for the Steinwender- 
Stoffregen Coffee Co. Fact. 

Try that on your false teeth. 


Salt 


“Water, water ev’ rywhere, and not a drop to 
drink,” 

It was the poet Coleridge who wrote the words, 
I think. 

It was the ancient mariner, afloat upon the sea, 
Who said the word, and yet the same the pres- 
ent seems to be. 
Around us, like the 
world extend— 
Money, money ev’rywhere, and not a cent to 

spend. 


ocean tide, we see the 


Money, money ev’rywhere, but business in a 
calm, 

Money in the pocketbook and not the buyer’s 
palm, 

Money in the sugarbowls and money in the 
socks, 

Money in the old valise, and money in a box. 

Money, money ev’rywhere, but here is money’s 
fault: 

When it doesn’t circulate, then money turns to 
salt. 


We Do Believe It 


“Believe it or not,” says Mr. Ripley, “a 
nebula discovered by M. Humaso, Mt. Wilson, 
is speeding away from the earth at the rate 
of 11,000 miles per second!” 

We do believe it, but are wondering what it 
is that the nebula is speeding away from. 
Maybe it is our movies. Or our Presidential 
campaign. Or our taxes. 

Perhaps it is our radio crooners. Or our jazz. 
Or our society pages. Or our comics. Or our 
dripping wets, or dripping drys. 

Or maybe it is our auto speeders. If so, 
11,000 miles a second is not a bit too fast. 


The Force of Habit 


“How did that policeman get them fellows to 
quit fighting so sudden?” 
“He blew his whistle.” 
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Canadian Products and the Tariff 


The economic effects on the lumber business 
and on other lines in Canada and the United 
States, of the present tariff, are intelligently 
and interestingly discussed in a letter to the 
AMERICAN LUMBERMAN, from one of the im- 
portant lumber manufacturers of British Co- 
lumbia. In this connection he says: 

It would appear, for the present at least, 
that the Canadian manufacturers have defi- 
nitely turned their faces away from the 
endeavor to retain a portion of the American 
market and to seek elsewhere, by such means 
as they can, to take care of their output in 
other countries, part of which increase must 
necessarily come at the expense of the Amer- 
ican producers. Of course times like these, 
with domestic consumption as small as it is 
on both sides of the line, are hardly normal 
enough to judge what the result of the situa- 
tion will be. My own impression is that as 
domestic consumption increases in the United 
States above its present low level, there 
will probably be some resumption of move- 
ment of common lumber into the middle West 
rail and the Atlantic Coast markets from 
Canada, in spite of the tariff and, on the other 
hand, that it will probably be found impos- 
sible for Canada to supply the amount of 
clear lumber required for the United King- 
dom and <Australian shipments, and that 
therefore the American mills will regain part 
of the market which the present would in- 
dicate is lost to them. Of course the proba- 
bility is that this development on both sides 
will only come if and when there is a general 
rise in the level of lumber markets all over 
the world, and it seems to me that this will 
come, and in the not far distant future. 


Take the Fetters Off the Railroads 


A retail lumber dealer who has some de- 
cided opinions as to some of the things neces- 
sary to be done to restore business prosperity 
in the country is Joseph A. Holzbauer, sr., of 
the Plymouth Lumber & Coal Co., Plymouth, 
Ind. He believes that among the great handi- 
caps to business today are high freight rates 
and control of the railroads by the Interstate 
Commerce Commission. In a letter to the 
AMERICAN LUMBERMAN he said: 

We think railroad freight and passenger 
rates should come down enough to eliminate 
truck and bus competition. This would help 
and give real relief to the farmers and save 
the railroads. What went up on account of 
the war should come down. How can a 
farmer buy anything on 47-cent wheat and 
15-cent oats—the prices the elevators are 
now paying? For example, freight on a ton 
of coal is $3.10; my profit on this is $1.10, 
making a total of $4.20. Before the war the 
freight was $1.50, my profit was 50 cents, 
a total of $2. A return to this basis would 
make a saving to the farmer of $2.20 a ton 
on his coal. High freight rate is our big 
trouble. If you don’t think so, then why 
not double the rate and see what will hap- 
pen? Not a passenger train left on the rail- 

from Michigan City to Indianapolis. 





road 
Put the passenger rate to 1% cents per mile 
straight, can the Interstate Commerce Com- 
mission, let the railroads run their own busi- 
nesses, and see what will happen. Lower 
rates, properly adjusted, will increase rail- 
road tonnage and eliminate truck competi- 
tion. I don’t mean just a 50 percent reduc- 
tion, but let the railroads adjust the rates, 
which must be downward. ‘Everything out- 
lives its usefulness; the Interstate Commerce 
Commission is altogether inadequate to pres- 
ent railroading. Labor should come down to 
where it was before the war. Remember, if 
we don’t give the farmer a chance, there will 
be no end to the depression. 

This dealer also has some decided opinions 
as to the desirability of a sales tax. In this 
connection he said: 

The only just sales tax is one put on at 





the source and then no more, such as cigar- 
ettes, tobacco, matches, gasoline ete. Why 
put the retailer to all the miserable incon- 
venience and create thousands of jobs for 
more spies and snoopers and swivel-chair 
artists? Hurrah for Russia! A sales tax 
at the source would produce sufficient money 
to balance all budgets. It would only be a 
question of what percent; such a tax is col- 
lectible with very little expense and the sum 
total would be enormous; for example, plate 
glass, 10 percent at the source and then no 
more; window glass, 5 percent; rubber, 10 
percent; lumber, 2 percent; coal, high grades, 
2 percent; ordinary coal, free. 


Can You Beat This One? 


During this time when lumber orders are 
hard to get, and salesmen resort to every known 
method for getting the name on the dotted line, 
there are many stories of unusual features at- 
tached to orders. The Michigan Lumber-gram, 
official organ of the Michigan Association of 
Traveling Lumber & Sash & Door Salesmen, 
harks back into the past and tells of what it 
believes to be the most unique “string” ever 
tied to an order. This, it says, “was one hung 
on our beloved ex-president, J. V. Sharkey.” 
The story is then told as follows: 





It appears Verne 
years back when 


struck a time several 
business was even worse 
than it is now. And if you ask an innocent 
bystander, then business must have been 
tougher than a boiled owl. 3ut to get on 
with the story, as a last, desperate resort, 
Verne went up to Minden City and discovered 
to his joy that Louis Reidel could use a car 
of white pine. Verne hung around all day 
trying to get Louie to order the car, but 
Louie had a variety of excuses, winding up 
with the dry weather. There had been a 
drouth all summer and Louie claimed if he 
did order the car the farmers wouldn’t buy 
it and if they did buy it, they couldn't pay 
for it. Furthermore, if it didn’t rain pretty 
quick, Louie would be busted along with the 
farmers. It was getting along towards quit- 
ting time and Verne was getting desperate. 

“Louie,” he said, “I have a hunch it is 
going to rain. I will sell you this car and 
if it don’t rain in forty-eight hours, we will 
consider the order cancelled.” The deal was 
consummated on this basis. 

Verne’s prayers prevailed. It 
schedule. 


rained per 


Thinks Lumber Needs Salesmanship 


Among the interesting and helpful letters 
that have come to the AMERICAN LUMBERMAN 
recently is one from the manager of a large 
estate in Louisiana. Commenting on the situa- 
tion confronting the lumber industry, this writer 
Says: 

It does seem that the hardwood market is 
showing some little recovery, and pine quite 
as much or more. I personally am of the 
opinion that southern lumber mills, especially 
hardwood producers, in a far less competi- 
tive field, have a much brighter two years 
ahead than the two just behind, and there- 
after should make much money again, al- 
ways provided, of course, that as lumber pro- 
ducers they keep their wares and merits be- 
fore the user with as much convincing pub- 
licity and fact as do the competitors of lum- 
ber products, and not in the future view or 
predict business by the method of inquiries, 
but rather by orders secured. Lumber needs 
salesmanship, more than any major industry 
I know anything about, and now more than 
at any time in recent years. I should like 
to preach with conviction the complete 
elimination of the “order and price offerer” 
under the name of commission salesman, and 
replacing with sales ability and uplifting 
ambition for business with profit, though 
know this is not likely to ever be the good 
fortune of lumber, as it is with steel, brick, 
cement and the many other things better sold 
than lumber is. 
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Canning Food for the Winter 


The AMERICAN LUMBERMAN recently has 
had some interesting correspondence with S, ¥. 
Jones, vice president and genera! manager of 
the Gilchrist-Fordney Co., Laurel, Miss., with 
reference to the canning activities of that com. 
pany in helping to take care of its employees 
during the time the mill was idle. In response 
to a request for some information about the 
canning plant established by his company, Mr. 
Jones said: 

When we closed our mill on July 1, we 
felt the necessity of helping our employees 
and the public in general, to preserve such 
vegetables as they themselves had grown or 
could buy at the very cheap prices, in order 
that the winter supply of food might be aug- 
mented. With that in mind, we built an 
up-to-date canning plant. This did not cost 
a great deal, inasmuch as we already had 
the steam and we used some of our sawmill 
fixtures for the cookers. As a result, our 
canning plant was very generally used, and 
from July 15 to about Aug. 15 we canned 
14,000 to 15,000 cans of various kinds of 
vegetables. We have shut the plant down 
for the present, but will open again when 
fall gardens are available, and in the cooler 
weather we expect to can 20 or 30 beeves, 
On the whole, the project has been very much 
appreciated, both by our employees and the 
public. We have had in charge of this plant 
a thoroughly competent woman who did the 
work under the supervision of the _ State 
demonstration department, Which in turn is 
affiliated with the extension department of 
the United States Government. We paid this 
expense ourselves, and this woman did the 
work. Of course all the people who brought 
vegetables to the canning plant prepared 
these themselves, under the direction of this 
paid employee, who did the actual canning 
and cooking. 





"More Trying and Less Waiting" 


Some rea! worthwhile merchandising phil- 
osophy is contained in an interesting letter re- 
ceived recently from a well known retail lumber 
dealer in the Southwest who is convinced of 
the truth of the old maxim that “The Lord 
helps those that help themselves.” In expres- 
sing the opinion that “There is a need for more 
trying and less waiting,” this lumberman puts 
his finger on a truly important phase of the 
present situation. Among other things in this 
highly appreciated letter, this dealer says: 


We have always catered to the small jobs 
especially during the last two years, aiding 
people to get these jobs figured out and to 
get the right man on the job, as well as to 
sell our own material; and that is about all 
that has gone on for the last year. There is 
a great volume of work and needs in build- 
ing piling up for the future. But many 
people do not have the purchasing power at 
this time, even at the low prices. We are 
not looking for a Moses to lead us out of this 
wilderness of poor sales volume and losses but 
are digging in to sell as much as _ possible. 
We are putting in from 25 to 30 percent more 
hours than we used to in doing this, for wé 
do not believe in five-day weeks and six-hour 
days. We believe that the business which 
answers the roll call when the sunshine of 
prosperity comes from behind the clouds will 
be the business that has lived within its in- 
come and worked like the devil for any and 
all kinds of trade. * * * 

An activity we are fostering in our section 
is a determined effort to reduce the costs of 
our local government and stop the waste of 
public funds which is reflected in high taxes. 
Only about 65 percent of the taxes levied are 
collected, and we are trying to get our public 
officials to keep their budgets within the 
amount we collect. We believe there is 4 
need for more trying and less waiting, but 
the first thing we all have to do is to livé 
within our incomes. 
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No true nature lover could possibly fail to appreciate the kingly beauty and 


majesty of Madera Sugar Pine. 
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PIONEER LUMBERING 


FACTORY PLANK 


[NO. 





70 OF A SERIES] 


It towers sublimely from every range and canyon of the mountains in which we 
operate, growing at an elevation of from three to seven thousand feet above the 
sea, but attaining its most perfect development at a height of about five thousand 
feet. Full-grown specimens are commonly about two hundred and twenty feet high 
and from six to eight feet in diameter near the ground, although occasionally some 
grand old patriarch that has enjoyed five or six centuries of storms has a thickness 
of from ten to twelve feet, living on undecayed, white and fresh in every fibre. 


The trunk is a smooth, round, delicately tapered shaft, almost without limbs and 
colored a rich, purplish-brown. At the top of this magnificent bole, long curving 
branches sweep out symmetrically on all sides, forming a crown sixty or seventy 
feet wide which is gracefully poised on the summit of the noble shaft and filled 
with sunshine. It is one of the most glorious forest objects conceivable. 


It is from the upper part of the trunk that factory lumber, of which there are 
three grades, is obtained, for it is between the knots that the cutter selects the 
various members which go into the manufacture of sash and doors, as well as the 
material needed in making up cabinets and millwork. 


NO. 3 CLEAR FACTORY LUMBER 


This is the highest grade of factory lumber manufactured. Its value lies in the 
high percentage of clear cuts in large sizes. From it, doors and millwork products 
can be secured with a relatively small amount of waste. 

The rule covering this grade specifies that each piece shall contain seventy per 
cent, or more, of No. 1 Door Cuts, but the average yield is not less than eighty per 
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The cutter selects the various 
members which go into the 
manufacture of sash and doors 


from lumber cut from the 
upper part of the tree trunk. 


MADERA SUGAR PINE CO., Madera, Calif. 


{PIONEER CALIFORNIA PINE PRODUCERS} 


cent. Practically every piece produces one or 
more stiles. 


NO. 1 SHOP FACTORY LUMBER 


The rule governing this grade requires that 
each piece shall contain from fifty to seventy 
per cent of No. 1 Door Cuts, although one 
No. 2 Stile may be taken into account in com- 
puting the percentage. The material works up 
to excellent advantage in the manufacture of 
sash, doors and other material, where the fac- 
tory using it is equipped to utilize the smaller 
cuts which develop. 


NO. 2 SHOP FACTORY LUMBER 


The rule by which this lumber is graded 
specifies that each piece shall contain thirty- 
three and a third per cent of No. 1 and 2 
cuts, or forty per cent of No. 2 cuts. No. 2 
Shop will not allow as many door stiles as the 
No. 1 Shop and No. 3 Clear, and it is there- 
fore a common practice among plants engaged 
in the manufacture of doors, to order a limited 
amount of these grades to cut up along with it 
so as to assure sufhcient number of stiles to 
match up the stock. 

No. 2 Shop is also used quite extensively by 
pattern makers either in building up large pat- 
terns or in securing small clear cuts for the 
smaller ones. 
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Madera Sugar Pine is 
one of the most glori- = 
ous forest objects con- 
ceivable. 
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Should Prepare Plants Now For Future Profits 


A large gathering of engineers and business 
paper editors at the Union League Club in 
Chicago last week was addressed by A. W. 
Robertson, chairman board of directors, West- 
inghouse Electric & Manufacturing Co., East 
Pittsburgh, Pa., who is chairman of the Indus- 
trial and Rehabilitation Committee recently or- 
ganized by President Hoover. There are eleven 
other members of this committee, one from each 
Federal reserve district, and meetings are being 
held at various important centers under the 
auspices of this committee, the object being to 
encourage particularly the rehabilitation of in- 
dustrial plants. 

Mr. Robertson, who is a pleasing and force- 
ful speaker, said he prefered to call this a 
buying program of manufacturers from manu- 
facturers. He briefly outlined some of the 
causes of the depression and said it was the 
consensus that there are a lot of plants that 
were overbuilt and others that needed to be 
modernized. A good deal of the machinery is 
obsolete. Much of it has been worn down to 
the point where it must be rebuilt or replaced 
with new machines. In some cases, after two 
or three years of idleness, the plant equipment 
has disintegrated to the point where new ma- 
chines are necessary. 

He urged that now is the time to rejuvenate 
these plants, because prices are low and neces- 
sary improvements and replacements may be 


made without interfering with current business. 
Some of these days, not far away, he felt sure 
inquiries would begin to come in for all kinds 
of manufactured products, and starting up the 
old factories would be a rather expensive opera- 
tion for some concerns; whereas, if these plants 
were rearranged, they could be operated eco- 
nomically by running only so much of the ma- 
chinery as needed for current business. 


Conditions Now Favorable 


The speaker told of a large generating plant, 
built a number of years ago, in which the ma- 
chinery has become obsolete. The company had 
been considering remodeling and revitalizing the 
plant for several years, and it has been idle 
much of the time during the last two years. 
Now it has been determined to go ahead and 
put in new machinery—modern, uptodate ma- 
chinery—that will effect a large saving in the 
cost of production. This saving in operating 
costs not only will pay the interest, but will 
amortize the machinery investment in a few 
years. 

Other speakers emphasized the fact that sur- 
veys are being made which show a consider- 
able percentage of industrial plants in the 
United States needing to have their equipment 
fitted to current requirements. Many of these 
plants built or enlarged during boom years 


are now out of all proportion to the probable 
needs of the trade, at least for several years 
to come, and the profitable thing for these 
plants is to reconstruct them, making such addi. 
tions as seem necessary, taking out superfluoys 
machines and equipment and remodeling the 
plant in line with current needs so they may 
be operated economically and profitably. 

Under the leadership of outstanding men jp 
industry, committees in the Federal reserve dis. 
tricts are functioning and both industrial plants 
and mercantile establishments are being called 
upon to launch at once a schedule of repairs 
renovations and replacements. ; 

In his address Mr. Robertson referred par. 
ticularly to the movement now under way in 
Wisconsin under a committee headed by W, H 
Eastman, with Gen. Otto H. Falk, chairman 
of the Allis-Chalmers Manufacturing Co., as 
vice chairman. Charles A. Goodman, of the 
Goodman Lumber Co., Marinette, is one of the 
leaders serving on the Wisconsin committee. 

Business paper editors who participated in the 
discussions all expressed a need for a program 
of this kind among the industries represented 
by them and all pledged their hearty support 
to the furtherance of this movement, which it 
is believed will have a tremendous influence in 
the early restoration of industrial and commer- 
cial activity and the general re-employment of 
labor. 


Foreign Currency Depreciation and Restrictions 
Hurt Lumber Exporters 


New Orleans, La., Oct. 10.—Depreciation 
of foreign currencies and restrictions imposed 
by governments on exchange and imports have 
had an adverse effect on the exportation of 
lumber, according to a well known exporter 
here, who said: 

While it can not be denied that the depre- 
ciation of the exchange value of money of 
various foreign countries has adversely 
affected the export of pitch pine, it is not 
possible to say to what extent the cheapen- 
ing of foreign money has reduced the quan- 
tity of pitch pine export. 

The restrictions that have been provided by 
various countries subsequent tothe deprecia- 
tion of their currency have been of various 
kinds. In some cases, notably in Mexico and 
Denmark, the decree, or rather the regula- 
tion, relieved the importer from paying his 
obligation in foreign money, therefore a 
Mexican importer, upon learning the ex- 
change rate, could tender Mexican pesos 
equivalent to the dollar obligation. Like- 
wise, the Danish importer, upon learning the 
exchange rate, could tender kroners equiva- 
lent to the dollar obligation, and collecting 
banks were obligated to accept same for 
account of the foreign supplier. Such rul- 
ings naturally restrained the American ex- 
porter from arranging sales contracts with 
those countries because of uncertainty about 
being able to obtain the dollar exchange 
or otherwise realize on the pesos or kroners. 

Other countries established Exchange Con- 
trol Commissions, among which are Uruguay, 
Argentine, Greece and Australia. Where such 
regulation obtains, the American exporter 
has no assurance as to when payment in 
dollars can be made, which, naturally, op- 
presses business and restricts volume. Uru- 
guay perhaps is one of the outstanding ex- 
amples in this category. In that country 
there is a dearth of pitch pine lumber and a 
willingness on the part of the merchants to 
purchase same, but no assurances are ob- 
tainable as to when dollars will be available, 
neither are letters of credit obtainable, there- 
fore the volume with that market has been 


very seriously curtailed. 
The company with which I am connected 
escaped any loss because of the exchange 


decree in Mexico, but had an opposite expe- 


rience in Denmark and after the kroners had 
been on deposit for some time, we took ad- 
vantage of an opportunity to sell them at an 
exchange rate less than prevailed when the 
kroners were deposited. The result of the 
business was a definite loss to us. In Uru- 
guay we had several bills outstanding that 
were involved in the moratorium of a year 
ago. Some payments have since been made 
but these accounts have not been liquidated 
and we may yet sustain loss. In Argentine 
we have experienced a delay of as much as 
two or perhaps three weeks, because the 
dollar exchange was not available on the 
date when payment should have been made 
and very recently we have learned that there 
is an impression abroad that the Exchange 
Control will tighten in that country. 


Importers Seek Lower Prices 


From Australia and Jamaica we received 
appeals to reduce prices to offset in a large 
measure the decline in the exchange value of 
the money of those countries. We have had 
no business since from the former and not 
very much since from the latter, and in a 
recent issue of the Timber Trades Journal, 
of London (England), we noticed an item 
to the effect that Jamaica was importing 
pitch pine from the Bahama Islands. The 
only possible reason for trade in that direc- 
tion is a lower cost in Jamaican money for 
what they must import than if the goods 
came from this country. 

Another significant item that appeared in 
the Timber Trades Journal of recent issue is 
that the British Columbian Douglas fir ex- 
porters have in the recent past enjoyed a 
much larger share of United Kingdom pur- 
chases than the Douglas fir exporters of our 
northwestern States. In all probability, the 
only reason for British Columbia having re- 
ceived preference is that the money of Can- 
ada is enough below par to make a worth 
while difference to the British importer, who 
formerly preferred to obtain Douglas fir from 
the northwestern States. 

Depreciated exchange value currencies are 
a handicap to business because the buyer, 
having less valuable money with which to 
make his purchases, manifests an unusual 
determination to get lower prices from for- 
eign suppliers. An evidence of this is that 





pitch pine 30 c/a sawn timber was selling 
in the United Kingdom a year ago CIF at 
approximately the price at which it is selling 
today CIF United Kingdom liner ports. A 
year ago the pound sterling had an exchange 
value of 4.86; today, while it is a paper 
pound, but still called sterling, it has a value 
of about 3.48. The decline in the exchange 
value of the pound is approximately 28% 
percent. The decline of 28% percent in the 
CIF price has fallen almost entirely on manu- 
facturers of longleaf pine. All of this price 
decline that the manufacturer has escaped 
is the difference in the ocean freight rate, 
which is $2.50 per M., and, as a matter of 
fact, he has lost a little more, because of the 
surcharge on railroad freight from the point 
of production to the port of export. It is, of 
course, not entirely the fault of the British 
buyer that the CIF price of pitch pine has 
suffered a decline of about 28% percent in 
a twelve-month period, because prices of 
most, if not all, items produced by yellow 
pine mills have declined in that period, but 
it is decidedly questionable if any other 
staple item in yellow pine has had a like 
decline in dollars per thousand or in per- 
centage from last year’s price. 

It is safe to say that the volume of pitch 
pine export has suffered as a result of the 
decline in the exchange value of various 
foreign currencies. Also that the manufac- 
turers of pitch pine have been further ad- 
versely affected by increases of duties in 
some countries, and by the French import 
quota. Yesterday we received a letter from 
one of our customers in a French colony 
informing us that he had applied for a per- 
mit to import 1,300 tons from the United 
States in the second six months of this year 
and no permit had been issued him for any 
quantity. Further, that a shipment we sent 
him and which reached destination some 
three or four weeks ago had been impounded 
in the custom house, and, further, that he is 
nearly out of stock and would soon be 
obliged to cease business. The market sup 
plied by this particular buyer has no other 
source of supply of wood suitable for its par- 
ticular needs, therefore the attitude of the 
authorities in that country is not only detrl- 
mental to the foreign supplier’s interest but 
is damaging business in their own country. 
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NO MATTER WHAT YOUR HAULAGE PROBLEM 


GMT CAN 


Are you interested in saving money? Would you 
like to write fewer figures on the debit side of 
your ledger, and use more ink on the black? Then 
let’s consider the things which affect your haulage 
costs, for just a moment. 


Would you like to select your equipment from the 
most complete line of trucks and trailers in the 
automotive industry? GMT is that line. 


Would you like your trucks to be designed by 
the most experienced group of automotive engi- 
neers in the industry? 
GMTs are. 


Would you like the 
economy, stamina and 
long life of your trucks 
to reflect the merciless 
testing over the mud, 
sand, brick, cobble and 
concrete roads of the 
world’s most famous 
proving ground? GMTs 
are doing it every day. — 


SOLVE IT 


Would you like to profit by the results of the most 
careful and exhaustive two-year survey of trucking 
practices ever carried on among America’s largest 
and best-managed firms in your industry? GMT 
has made such a survey, and the results are con- 
tained in a report that you can get from your 
nearest GMT representative. 


Call in that representative. With him, go over 
your requirements as to load, speed and cost. 
Check the GMT specifications and delivered prices 
against any other in the industry. 


Let the world’s largest 
exclusive builder of 
commercial 


GENERAL 
MOTORS 
TRUCKS 


AND TRAILERS 


vehicles 
solve your trucking 
problems. And save you 
money! 


GENERAL MOTORS 
TRUCK COMPANY 


PONTIAC, MICHIGAN 
(A subsidiary of Yellow Truck & Coach 
Mfg. Company) 


Time Payments Available 
Through Our Own Y.M.A.C. 
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vice has been giv- 
en as to how you can 
make sure you are getting 
genuine Long Leaf. There is 
just one certain way: Buy it 
from a Long Leaf Man- 
ufauturer of standing 
and responsibility. 
IT’S THE FIBER THAT 
COUNTS 


WIDLONG LEAF LUMBER COL 


HOUSTON.TEXAS. 
MILLS: WIERGATE. TEXAS. 































YELLOW PINE 


Timbers 

Lumber 
Lath and 
Shingles 


For our high grade dressed stock— 
“Ask the Wholesaler" 


The Alger-Sullivan 


Lumber Co. 
CENTURY, FLORIDA 












































White Pine MINNESOTA 
WESTMONT 





LONG and SHORT LEAF 
ALso { Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh. Pa. New York, N. Y. 



















“The Heart Content’’ 


Have you delayed giving your wife this 

new book by “the lumberman "? Let 

us send it te e it home te ber— 

how it will cheer ber up! $1.50 postpaid 
Address the Publisher 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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October 15, 1939 


Doings of Pacific Coast 
Lumbermen 


Wood in New Type Bridge 


Tacoma, WasH., Oct. 8.—Lumbermen are 
watching with interest construction of a new 
type of suspension bridge, embodying wooden 
trusses and panels, being built for the Tacoma 
city water department at the headworks of the 
water system on Green River, construction of 
which started Oct. 3. The bridge is to be 291 
feet long between anchors and nine feet wide. 
Although intended primarily as a foot bridge, 
it is to be capable of carrying a snow load of 
30 pounds per square foot and 40 men, or 40 
men and a 2%-ton truck, and a wind load of 
30 pounds. An unusual feature of the job is 
that the wood panels and trusses are to be built 
in a Tacoma plant and shipped to the bridge 
site ready to be set up. 

Interest in the venture centers primarily on 
it as an example of the possibilities of the 
use of wooden material at a saving over steel. 


Improving and Electrifying Mill 

CATHLAMET, WaASH., Oct. 8.— The Crown 
Willamette Paper Co. is making extensive im- 
provements to its sawmill, near here. New in- 
stallations include two electrically driven cutoff 
saws of the latest design, a 110-inch chipper, and 
an additional barking machine. The mill is 
being completely electrified and will require a 
number of motors and supplementary equip- 
ment. 


Railroad Ties For China 


Loneview, WasH., Oct. 8.—Twenty or more 
small sawmills in this district, organized under 
the leadership of the Fairhurst Lumber Co., of 
Tacoma, are producing railroad ties for the 
Chinese market. Their cut of late has been 
averaging approximately a million feet monthly. 
The ties are brought by motor truck by the 
individual mill operators to the Port of Long- 
view docks here, where they are assembled in 
cargoes for shipment to north and south China. 

Through the financing of the Fairhurst Lum- 
ber Co. or of the China-America Exporting Co., 
the tie mill operators receive payment for their 
product before the ties leave port. The ties 
shipped to south China are six feet long and 
six inches square. Those sent to north China 
are six feet long and nine inches square. 


Now Sole Oven of Retail Yard 


Camas, Wasu., Oct. 8—M. C. Addy, of the 
Home Builders Lumber Co., has purchased the 
interest of W. R. LaLonde in the enterprise 
and is now the sole owner of the company, 
which operates a retail lumber yard here. 


Stirring Things at Waldport 


PorTLAND, OreE., Oct. 8.—Col. W. F. Munroe, 
a recent arrival at Waldport, Ore., from Los 
Angeles, is reported to be stirring things up 
down there by securing options on the Wald- 
port Hardwood Co. mill, and purchasing the 
Fixit shop, the Waldport theatre and a halt 
interest in an uncompleted dance hall. Accord- 
ing to a report from Waldport, Col. Munroe 
plans to install more up-to-date machinery in 
the hardwood mill and to operate it six days 
a week. 


Makes Important Redwood Deal 


San Francisco, Catir., Oct. 8—One of the 
most important deals effected in the redwood 
industry for a long time recently was consum- 
inated here when the Hammond & Little River 
Redwood Co. (Ltd.) took over the properties 
of the Humboldt Redwood Co. This was done 
through the purchase by the Hammond & Little 
River Redwood Co. of the stock in the Hum- 


boldt Redwood Co. owned by the Dessert in- 
terests. This deal is the second major cop. 
solidation effected by the Hammond interests in 
the last two years. In 1930 the Hammond Lym. 
ber Co. absorbed the Little River Redwood Cp 
since which time the business has operated os 
the Hammond & Little River Redwood Co, ~ 

Another announcement from the  generaj 
offices of the Hammond Lumber Co. is tha 
George W. Gorman has been appointed to sye. 
ceed the late Henry F. Faull as sales manager 
Mr. Gorman had been assistant to Mr. Fay} 
for the last nine years. 


New Truck Logging Operation 


SoutH Benn, Wasu., Oct. 8.— The Smith 
Creek Logging Co. has been organized by 4 
group of South Bend loggers with Leonard 
Sunblad as business manager and Albert Carl- 
son woods superintendent. They have pur- 
chased 120 acres of land from the State and 
have commenced logging. They will truck their 
logs to Grays Harbor. 


Work For Minimum Wage Scale 

Tacoma, Wasu., Oct. 8.—At a Four-L legis. 
lative meeting held here Oct. 5, representatives 
of all Tacoma locals unanimously passed a reso- 
lution pledging the organization to work for a 
minimum wage of $2.60 in the industry, this 
minimum to be raised later to $3 a day. 


Building a New Mill 


KALAMA, WaASH., Oct. 8.—Construction of 
the Rowles & Markle Lumber Co. mill com- 
menced here last Tuesday, I. E. Markle being 
on the ground directing operations. The mill 
will be 32x140 feet and is to be a modern steam 
plant with a capacity of 50,000 feet daily. Mr. 
Markle has been in the sawmill business at 
Snohomish, Wash., for 16 years. 


Says Tariff Has Helped Industry 


HoouraM, WasH., Oct. 8.—The lumber in- 
dustry on Grays Harbor has shown such im- 
provement since the lumber tariff became effec- 
tive in July that it has provided employment 
during the last two months for 1,619 men in 
lumber and wood products mills, Robert In- 
gram, of the E. C. Miller Cedar Lumber Co, 
said in introducing Senator Wesley L. Jones 
at a recent joint meeting of the Aberdeen and 
Hoquiam Chambers of Commerce. Mr. In- 
gram said he had compiled this figure for a 
lumber industry survey since the tariff became 
effective. He said the total did not include 
men employed in other industries as the result 
of mill and camp operations. Hundreds of men 
in such allied industries as stevedoring, tug 
boating, mill and logging supply operations and 
boat and train crews have also received em- 
ployment. “Most of these camps and mills had 
not operated since 1931, and, had no new matf- 
kets opened as a result of the tariff, they would 
still be closed,” Mr. Ingram said. 


Plan United Wood Promotion Body 


Tacoma, Wasu., Oct. 8—Plans for forma- 
tion of a united wood promotion body com- 
posed of all western Washington lumber manu- 
facturing communities for aggressive action 
pushing use of wood on State highway and 
public construction projects were formulated at 
a meeting here Oct. 4 of representatives of the 
wood promotion committee of the Tacoma lum- 
bermen’s committee with wood promotion repre 
sentatives from Seattle, Bellingham, Everett, 
Olympia, Aberdeen and Longview. The pro- 
ject of forming a State wood promotion of- 
ganization, and of employing an engineer cap 
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able of furnishing county and State engineers 
with designs, plans and specifications for all 
manner of public structures made of wood, in- 
cluding bridges, culverts and public buildings is 
peing carried back to their respective bodies by 
each representative at the meeting. If favor- 
able action is taken by the district lumbermen’s 
croups, another State meeting to perfect the 
organization will be held later. 


Big Increase in Lumber Sales 


3uRNS, OrE., Oct. 8.—Statistics compiled by 
the sales department of the Edward Hines West- 
ern Pine Co. here show that it enjoyed its best 
month during September for an entire year. The 
upward swing began to be felt in August, and 
that month’s sales showed an increase of 27 per- 
cent over July, and September shows an in- 
crease over August of 45 percent. By this com- 
parison September sales are around 85 percent 
above a low established in July. A. E. Kinman, 
sales manager, says he expects October and early 
November sales to be heavier this year than 
usual because of the low stocks in practically 
all the lumber yards. 





Begin ‘Beat the Depression" 
Campaign 


CINCINNATI, OHI0, Oct. 10.—All lines of the 
lumber trade are offering to co-operate in a 
home modernizing, building repair and remodel- 
ing campaign started Oct. 7 by the Hamilton 
County Building Association League as a means 
of deriving direct and immediate benefit from 
the opening of the regional Home Loan Bank at 
Cincinnati next Saturday. The plans compre- 
hend placing into circulation for home modern- 
izing as soon as possible several millions of 
dollars in small loans added to existing mort- 
gages held by building associations of this dis- 
trict. A systematic campaign will start this 
week to induce householders to increase their 
existing loans by $150 to $500 each for home 
modernizing, the object being to beat the de- 
pression. A preliminary survey by building 
associations and retail lumbermen here develops 
that thousands of mortgaged homes are in need 
of repairs and modernizing. The Home Loan 
3ank will furnish the money and Chairman 
H. H. Evers of the “beat the depression” com- 
mittee says he can reduce the unemployment in 
Cincinnati district from 85 percent to less than 
20 percent and furnish work for labor all win- 
ter. Ross C. Kuhlman, general manager Cin- 
cinnati Lumber & Millwork Association, has 
been co-operating with Chairman Evers, whose 
committee represents the Hamilton County 
Building Association League with a member- 
ship of 400 building and loan associations which 
have $187,000,000 in mortgage loans on their 
books. Manager Kuhlman said: 

The lumber industry, both wholesale and 
retail, will be behind this “beat the depres- 
sion” campaign 100 percent. We believe it 
will conquer the depression here and restore 
prosperity to the lumber business. 

The plan is for the building associations 
to make a survey of the mortgage loans on 
their books and see what loans can stand 
increases up to $1,000. Most of these in- 
creases will range from $150 to $500 or less 
but in the aggregate will amount to several 


millions These names will be given to esti- 
mators and inspectors, who will call on 
the householders. We are confident that 


humbers, perhaps thousands, will be only 
too glad to make the repairs because many 
have long neglected their homes for lack of 
ready money. The property owners can be 
readily convinced that these improvements 
Will increase their equity and they will place 
better security behind the loans. Placing 
Several millions in circulation in this manner 
Will mean a turnover of twenty to thirty 
millions in various trade channels and will 
lift the depression here in short order. The 


Community Chest is feeding daily some 
32,000 laborers and their families. If these 
men can be given employment and money 


+ 


fo spend for food, clothing and other neces- 
Sities, it is easy to see the benefit that will 
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AYER & LORD TIECO. 
Chicago, Ill. 








Treated Timber with 
Lifetime Strength 
and Permanency 


The uniform high quality of our treated 
timber gives lifetime satisfaction... and 
low yearly average cost. 


Nationwide Timber Service 


Treatments by standard processes with standard preservatives. 


OUR PRODUCTS: Railroad Cross Ties, Car Stock, 
Brid geTimbers, Piling, Posts, Poles, Structural Lumber, 
Mine Timbers, Cribbing, etc. 


NATIONAL LUMBER & CREOSOTING CO. 
Texarkana, Ark.-Tex. 
AFFILIATES OF 


THE WOOD PRESERVING CORPORATION 
Eoppers Building, Pittsburgh, Pa. 


Eighteen Sales Offices — Twenty-One Treating Plants 


CENTURY WOOD PRESERVING CO. 


Pittsburgh, Pa. 








= 











service. 











Promptness and Dependability 


In These Days—More Than Ever 


Lumbermen depend on the Blue Book for credit 
information and the collection of slow accounts. 

There’s a reason—in fact, several reasons. Especially 
important is the fact that the Blue Book is the only 
agency receiving the benefit of ledger experiences 
exchanged monthly between the members of the 
manufacturing associations. All lumbermen in all 
branches of the trade are invited to use this up-to-date 


THE LUMBERMEN’S BLUE BOOK, Inc. 


The industry’s own service. Write for special offer. 
323 So. Franklin Street, Chicago 


Eastern Offices 
Grand Central Terminal Bldg. 
New York City, N. Y. 


Western Offices 
465 Stuart Building 
Seattle 








ensue. We hope the plan will be followed 
all over the country If it is the depres- 
sion will be over, both for the lumber busi- 
ness and trade in general. 








Dealers Offered Information 


About Big Relief Fund 


Local communities will be the biggest gainers 
from the new two-billion dollar Federal Emer- 
gency Relief and Construction Act, it is pointed 
out in a bulletin issued by Universal Atlas 
Cement Co., Chicago. 

This is because the great bulk of construction 
authorized by the law will be for local projects, 
such as water works, sewer systems, disposal 
plants, incinerators, lighting systems and simi- 
lar local improvements. 

This, it is believed, should make the new 
law the greatest single factor in providing local 
employment, since more than 90 cents out of 
every construction dollar goes to labor—either 
to workmen on the job or for labor required 








to produce and transport materials and equip- 
ment used on the job. 

Extra copiés of bulletins explaining local 
phases of the Relief Act, with list of typical 
local self-liquidating projects, and steps to be 
taken in making applications for loans for 
such projects may be had by addressing either 
the AMERICAN LUMBERMAN or Universal Atlas 
Cement Co., Chicago. 

This material will be of particular interest to 
lumber dealers who are desirous of obtaining 
funds for self-liquidating projects in their com- 
munities. 

This bulletin was received just as this issue 
of AMERICAN LUMBERMAN was going to press, 
and it is regretted that space does not permit 
a complete summary but, as suggested, inter- 
ested dealers may readily obtain copies of the 
bulletin for the asking. 

—_—_—_—_—_—_—_—— ° 

SURPLUS FREIGHT CARS of Class I railroads 
on Sept. 14 totaled 654,851 in good repair and 
available for service. This was a reduction of 
53,180 compared with Aug. 31. 














THREE THINGS 
YOU WANT TO 
REMEMBER ABOUT 
CEDAR 








































Cedar as used for closet lin- 
ing must have certain char- 
acteristics to be 100% 
adaptable. 


1. RED HEARTWOOD 


Good cedar closet lining must have a 
high percentage of red heartwood. 
*Brown'’s Supercedar is guaranteed 
to be 90% or more red heartwood. 


2. OIL CONTENT 


The oil content of good cedar must 
be high so as to insure complete 
moth repelling qualities. 

*Brown’s Supercedar is guaranteed 
for 100% moth repelling oil content. 


3. BEAUTY 


The grain of cedar wood must be 
attractive to insure interior beauty. 
*Installed Supercedar lined closets 
are widely known for their decorative 
beauty. 


WRITE FOR DETAILS. 
GEO. C. BROWN CO. 
Memphis, Tenn. 


Largest Manufacturers of Aromatic 
Red Cedar Lumber in the world. 





























| for HOUSE PLANS & 


MATERIAL LISTS 


HOW WILL IT LOOK? 
HOW MUCH WILL IT COST? 


Special Lumberman’s Service 
FLOOR PLANS AND PERSPECTIVE SKETCH, 


~~ $2.50 


MILLWORK LIST 


We make, sell and rent models to your plans and 
specification. Write for special low prices. 


Send your prospective customer's own sketch and ii 
your instructions. Immediate attention by air mail. 


LUMBERMAN’S DRAFTING 
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Delivered Prices on Lumber at Retail 
Wasuincton, D. C., Oct. 10—The Department of Commerce has secured through the bureay 


of the census the following prices per thousand for lumber items and 


per hundred square fee 


for shingles, as the average paid Sept. 1, by contractors for material delivered on the job, these 


being selected from the complete list: 


Flooring, 1x4” 


No.1 Dimension, Common 10 to 16 Shingles, Extra 
S1S1E, 2x4—16 Boards Southern Douglas Clear, 16”, 5/2 
Southern Douglas’ 1x6” pine fir Red Cy. 
pine fir No. 1 “C” e.g. No.2v.g. Cedar press 
BOW Maven, Comm.....scccccce ee $37.00 $28.00 ens mye $5.50 : 
ew MedforG, MASS. ...cscccecce se 38.00 28.00 $82.00 $58.00 4.60 Ni 
Poughkeepsie, N. Y..........+. — 38.00 28.00 a eats Map is: 
PO. Ch Retvreiiessavees ne 35.00 31.00 75.00 65.00 4.25 Pa * 
WMMGIO, We Zacccscsccccccveses $36.00 eee 34.00 85.00 seni 5.25 aa 
SS FE 40.00 37.50 32.50 70.00 65.00 6.40 a 
Philadelphia, Pa............... 33.50 37.50 32.50 70.00 70.00 6.50 $7.50 
Baltimore, Md............++e0- 36.00 38.00 33.00 70.00 70.00 6.50 7.50 
Lansing, Mich..........-sccees 35.00 35.00 hears 75.00 65.00 5.00 5.00 
Columbus, Ohio. ........ccccces 36.00 36.00 wa 70.00 65.00 5.00 Bs 
PE, nec ebnsevcnnwenwes 31.00 34.00 42.00 67.00 55.00 4.00 = 
Akron, Ohi0........cccccescces 37.00 41.00 36.00 cae ee 5.50 pee 
Teere Wemte, BMG... cccccscvece 35.00 35.00 50.00 60.00 60.00 5.00 5.00 
DOR MOIMGR, WWE. .ccccccccces 42.00 se ie 45.00 ae 60.00 war oa 
pS SS) eee . 23.00 23.00 23.00 rae eee 4.50 
eS: A ae 36.00 36.00 47.50 65.00 65.00 4.20 
ie BE DEM ceccccccccesnees vue 47.00 45.00 ‘ 75.00 4.00 
Grane POCee, Me Docsciscccese aia a 47.00 45.00 _— 75.00 4.00 
EE BGG, TOs cc cccscccccss OO mapae 38.00 35.00 Sat 4.25 
San Francisco, Calif.......... ae cles 16.00 16.00 nae 40.00 4.50 
Los Angeles, Calif......ccecce ° 17.50 17.50 38.00 2.25 





Western Pine Summary 


[Special telegram to American LuMBERMAN] 


PoRTLAND, Ore., Oct. 12—The Western Pine 
Association reports as follows on operations of 
Inland Empire and California mills during the 
two weeks ended Oct. 8: 


Average number of mills reporting, 109: 


56,495,000 
VEChAAWehadetadbaeeeas 81,723,000 
as 6 tend we daeeanre 75,100,000 


Total production for two weeks... 
Shipments 
Orders 


Report of average of 97% mills: 


Average weekly. capacity........ 
Weekly average for 3 previous 

years 
Actual production, weekly average 


124,428,000 
ee eer er ee 63,686,000 
26,738,000 


Report of average 109 mills: 


Average weekly production...... 


59,754,500 
Unfilled orders—Oct. 8 (101 mills) 


123,922,000 


Weekly average of identical mills, average 
number 97%. 

-——Two Weeks Ended— 

Oct. 8,1932 Oct. 10,1931 
26,738,000 38,138,500 
38,599,500 37,585,500 
35,249,000 33,880,500 


Production 
Shipments 
Orders received.... 
Idéntical Mills— 
Production, weekly average for 3 
previous years (average num- 
DOr OL Wier, See Pc cvccoccwereaes 


On Oct. 8, 
1932 


59,744,500 
On Oct. 10, 
1931 


Unfilled orders (101 
mills) 123,922,000 123,793,000 

























& LISTING SERVICE | 


233 Drumheller Bldg., Walla Walla, Wash. 














Richard Shipping Corp. 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collection of invoices. 


Special department handling export lumber shipments 


























HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 Se. Dearborn St., CHICAG( 





























Railroads Propose Lower North- 
west to Atlantic Rate 


SEATTLE, WASH., Oct. 8.— Notification has 
been received by the West Coast Lumbermen’s 
Association that the transcontinental railroads— 
those operating west of Chicago—have pro- 
posed to the railroads east of Chicago that there 
be established, from Chicago to the Atlantic 
seaboard, a rate of 72 cents per hundred pounds 
on lumber from the West Coast area, under 
certain conditions. 

The proposed rate of 72 cents would, if ac- 
cepted, apply on lumber only, and on loadings 
of not less than 60,000 pounds for cars under 
42 feet in length, and 70,000 pounds for cars 
42 feet and over in length. The areas affected 
would be western Oregon, Washington and 
British Columbia, to all points east of Illinois 
and north of the Ohio and Potomac rivers, 
where the present rates by rail range from 72 
cents to 90 cents. 

The object of the proposal by the western 
railroads is to establish a rate on through 
full-car shipments which would be competitive 
under usual conditions with the water rate 
from North Pacific ports to the Atlantic sea- 
board. Lumber is now moved by water from 


points in Oregon and Washington to an east 
coast port, and thence back-hauled to as far 
west as Chicago. A competitive through rate 
by rail would, lumbermen believe, be effective 
in bringing back to the western railroads a 
large amount of the tonnage now going into the 
middle East by way of the Panama Canal. The 
attitude of the eastern railroads is not known, 
but there is every reason to believe, the as- 
sociation stated, that these lines have become 
more sympathetic toward their western connec- 
tions over the losses in lumber freight revenue 
to water lines. 

The West Coast Lumbermen’s Association, 
with other groups, during recent years has been 
working with the transcontinental railroads on 
a plan of lower through freight rates for west- 
ern lumber. The association’s latest applica- 
tion to the railroads, filed Aug. 10, 1932, asked 
for rates of 65 to 75 cents per hundred pounds 
to points east of Chicago, coupled with a min- 
imum loading of 36,000 pounds, and suggested 
that such weight would be fair for all lumber 
shipments throughout the country. A weight of 
36,000 pounds was suggested, because that is 
the minimum weight under which lumber moves 
in back-hauls from the Atlantic coast. 





Loadings of Revenue Freight 

A report of the car service division of the 
American Railway Association shows that the 
revenue freight loadings for the two weeks 
ended Oct. 1, 1932, total 1,217,821 cars as fol- 
lows: Forest products, 37,735 cars (an increase 
of 4,242 cars above the amount for the two 
weeks ended Sept. 17); grain, 75,577 cars; 
coal, 242,578 cars; coke, 8,325 cars; ore, 11,646 
cars; livestock, 45,189 cars; merchandise, 358, 
853 cars, and miscellaneous, 437,918 cars. The 
total loadings for the two weeks ended Oct. 1 
show an increase of 128,695 cars above the 
amount for the two weeks ended Sept. 17. 





Puerto Rico Calls for Southern 
Pine 

Houston, Tex., Oct. 10.—The rebuilding of 
nearly 9,000 homes in Puerto Rico, wrecke 
during the hurricane that recently swept that 
section, is making demands upon southern pine 
mills that bid fair to practically exhaust the 
surplus stock of No. 2 and No. 3 boards and 
dimension at these mills. Already a number 
of large orders have been placed at prices said 
by the manufacturers to be very satisfactory 
in view of existing conditions. It is estimated 
that the requirements from Puerto Rico wil 
total between 70,000,000 and 85,000,000 feet of 
building lumber. All of the inquiries being re- 
ceived by east Texas mills for lumber destined 
for Puerto Rico call for immediate shipment. 
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AMERICAN LUMBERMAN 


National Production, Shipments and Orders 


WasHincTon, D. C., Oct. 12.—Following is the National Lumber Manufacturers’ Association report for two weeks ended Oct. 1, and for 
thirty-nine weeks ended that date, covering mills whose statistics for both 1932 and 1931 are available, and percentage comparison with statistics 
of identical mills for the corresponding period of 1931: 

















wo WEEKS Average No. Production Percent Shipments Percent Orders Percent 
T ftwoods: of Mills 193 of 1931 1932 of 1931 1932 of 1931 
rice Pine Aaswsleiien.....0.0-+02+0+00: 106 39. 886,000 Si 63,458,000 109 64,676,000 126 
orest Coast Lumbermen’s Association........ 201 114,016,000 68 145,441,000 74 149,976,000 86 
tern Pine Association. .....ccccccccscccs 95 55,037,000 70 76,845,000 95 79,531,000 109 
Weehern Pine Manufacturers .......... Galets 7 1,582,000 95 4,543,000 87 4,841,000 93 
Northern Hemlock & Hardwood Mfrs.’ Assn. 17 506,000 19 2,248,000 91 1,907,000 97 
Metal SOLLWOOES 22.0020. ccsccvccscencvesees 426 211,027,000 70 * 292,535,000 85 300,931,000 98 
Hardwoods: 7 z 25,948,000 7 29,545,000 : 
od Manufacturers’ Institute......... 161 11,704,000 47 25,948, as 29,545, 103 
Hardvsrn Hemlock & Hardwood Mfrs. Assn. 17 190,000 2s 2'2.43°000 72 2'503,000 9 
IN 4) cutanutxaentsa tei ao 11,894,000 47 28,191,000 86 32,048,000 105 
= oale pine alae pena eel ane Rip ard BeUiat 587 222,921,000 69 320,726,000 85 332,979,000 99 
PHIRTY-NINE WEEKS 
Softwvods: _ - - - - 9 = 
lati 106 58,352,000 67 937,913,000 74 969,422,000 78 
Og Ry RE ens ny EO 201 2,056,329,000 53 2,391,620,000 59 2,393,180, 000 61 
Western Pine Association... eaktchein on 985,789,000 54 1,363,331,000 4 1,373,790,000 70 
Northern Pine Manufacturers .............. 7 22°799,000 23 73,835,000 71 67,369,000 6S 
Northern Hemlock & Hardwood Mfrs.’ Assn. 19 15,428,000 20 34,172,000 67 32,449,000 68 
ne UNNI 8. sis fviniinitc ein aceaietes wnracee wore oe "437 3,838,697,000 55 4,799,771,000 64 4,836,210,000 67 
Hardwoods: ee: 
Hardwood Manufacturers’ Institute......... 152 280,358,000 55 398,055,000 65 388,903,000 64 
Northern Hemlock & Hardwood Mfrs.’ Assn. 19 25,523,000 28 49,934,000 64 46,411,000 60 
Wee REPOS 6s dvccedeneseceeseeseexs 171 305,881,000 51 _ 447,989,000 65 435,314,000 63 
Sy WED acards a 6 b-ered eee gob awe ke waeeeke 589 4,144,578,000 54 5,247,760,000 64 5,271,524,000 66 
West C Revi 
Orders 26% Percent Above Cut est Coast Review 
[Special telegram to AMERICAN LUMBERMAN] 
Wasuincton, D. C., Oct. 13.—Six associations for the two weeks ended Oct. 8 reported _SEATTLE, WasH., Oct. 12—The 217 West 
as follows: Coast Lumbermen’s Association mills giving 
Week No. of production, shipments and orders during the two 
Softwoods ended Mills Production Shipments Orders weeks ended Oct. 8 reported: 
Southern Pine Association (North Carolina Oct. 1 107 21,759,000 34,404,000 34 788,000 Production 119,683,000 
NT ee ree re Oct. 8 113 22,106,000 29,336,000 29,876,000 Shipments 148,522,000 24.1% over production 
West Coast Lumbermen’s Association...... Oct. 1 217 59,735,000 80,916,000 74,726,000 Orders 134,998,000 12.8% over production 
Oct. 8 ap ponptarap et pec payaso A group of 322 mills whose production reports 
Western Pine Association (Inland Empire Oct. 1 9§ 8,085, 39, ,000 4,895, 32 - sae a 
and California milla)...........-.:-cs0s- Oct. 8 101 25,675,000 38,122'000 34,798,000 > Al to date are complete, reported as 
Northern Pine Manufacturers.............. Oct. 1 7 778,000 1,897,000 1,825,000 ‘ : : — 
Oct. 8 q 782,000 2,468,000 2,040,000 avecnee weer operating capacity.285,577,000 
Northern Hemlock & Hardwood Manufac- Oct. 1 15 20,000 1,225,000 581,000 | * pn Ee ee ae es. 
turers’ Association..........+.+++-++++++- oe ON ee ee | ee error cases 
BE cnstanakiweateneihenekebeesebate Oct. 1 444 110,377,000 158,246,000 149,778,000 | Average cut for two weeks ended 
seit , Oct. 8 451 108,869,000 138,234,000 127,745,000 Re ice tet daa gn elena 9 67,946,000 
sartaniedeebaseind A group of 217 mills, whose production for 
ai PR a , 7 7.262 5,496,000 18,308,000 ’ ‘ 
Hardwood Manufacturers’ Institute........ ye : 34 oes 000 ie son 000 15'114,000 the two weeks ended Oct. 8 was 119,683,000 feet, 
Northern Hemlock & Hardwood Manufac- Oct. 1 15 tty ety te bby 34 reported distribution as follows: Unfilled 
Carera’ Aseocintion. .....cccccsusssvascces Oct. 8 w VOC 645, JOU, Shipments —_— Sinden 
ee eee Oct. 1 186 7,367,000 16,482,000 19,187,000 | Rail ...... 44,487,000 42,760,000 47,846,000 
, Oct. 8 188 6,894,000 15,656,000 16,074,000 Domestic 
cargo 67,326,000 46,777,000 107,271,000 
Export 21,670,000 30,423,000 81,412,000 
“a ee eee 15,037,000 ek eer 
Relation of Unfilled Orders to Stocks 148,522,000 134,998,000 256,530,000 
: — j 9 : H . . . 
Wasuincton, D. C., Oct. 10—Following is a statement for five associations of the gross ep wat 0. Pom on ce YP song reports 
stock footage Oct. 1, and the percentage relationship of unfilled orders to stocks: of production, shipments and orders are com- 
lee Orders of plete for 1931 and 1932 to date, reported as 
A iati No. of Gross Unfilled Stocks— follows: 
ssecraen— Mills Stocks - Orders Percent Aver. of two 
Southern Pi RINE. stared gene des oreee . 99 511,630,00( 73,313, li weeks ended Average for 40 weeks 
West Geant Lesnberemen’s ee ar > 1,011,571,00 205,499,000 20 Oct. 8, 1932 1932 19 
TROPUOE PUG BOI c ooo cic cscccassvecseiss 98 1,380,411,000 123,524,000 9 Production 58,545,000 52,838,000 99,594,000 
Northern Pine Manufacturers..........--+e++0% 7 196,639,000 10,088,000 5 Shipments 72,809,000 61,431,000 104,503,000 
Hardwood Manufacturers’ Institute............. 152 717,876,000 81,348,000 11 Orders 66,208,000 61,280,000 99,566,000 











BALANCE 


Tremont 
Mixed Car 
Service 









TREMONT LUMBER COMPANY roc#e te, Lousiana 


YOUR ASSORTMENTS NOW! 


Longleaf Pine Lumber and Dimension 

Shortleaf Pine Finish, Trim, Mouldings 

Shed and Yard Stock Items 

Oak and Gum Trim and Mouldings 

Red and White Oak Flooring, Plain or Quartered 

Industrial and Railroad Timbers Our Specialty 

White and Red Oak, Black Gum, Tupelo, Red 
Gum, Cypress, Elm, Beech, Hickory — Air 
Dried and Kiln Dried 


ALL IN 

ONE CAR— 
ORDER WHAT 
YOU NEED 


CHICAGO OFFICE: 307 North Michigan Avenue 










































BURTON -SWARTZ 


CYPRESS CO. 
PERRY, FLA. 


Tidewater Red Cypress 


THE BEST 
OBTAINABLE 








The Largest Stock in the 
Entire Industry 
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GOLDSBORO 


N. C. PINE 


Our “Jiffy Service,” by rail 
and water, will keep you 
supplied with all items in 


YARD STOCK 
SHED STOCK 


Let us prove it on your next order 


JOHNSON & WIMSATT 


Washington, D. C. 
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Manufacturers 


CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 


Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilitie 


Dibert, Stark & Brown Cypress Co. Ltd. 


DONNER, LOUISIANA 















North Carolina Pine and 
West Virginia Hardwood 

























: : c CASING, 
gon yy BASE AND 
Capacity, 250,000 eet MOULDINGS 
A - Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA. 






















EASTERN MAPLE, WHITE & YELLOW BIRCH 


Want contracts for Winter 1932-33 
New Hardwood Plant now operating. 


Facilities to manufacture dimensions from 1” to 4” 
square and from 20” 
90% 


to 48” long, 100% 


clear. Dealers and Manufacturers invited to 
enter in communication with 


Gagnon & Freres, Ltd., Matane, P.Q. Canada 


and 
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LUMBERMEN! 


Write now for our catalog telling 
about our books that'll 
HELP YOU MAKE MONEY 


AMERICAN 431 S. Dearborn St. 
LUMBERMAN Chicago, Il. 


HAAROOW 
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October 15, 1932 


New England Trade News 


- [F. J. Caulkins] 


Boston, Mass., Oct. 10.—Reports from many 
of the industrial centers of New England indicate 
a definite upward movement in general business. 
There is also a real strengthening of lumber 
prices and price stability. The buying spurt by the 


yard men late in July and through August has 


dropped back to normal, but volume of industrial 
business is holding up. Activity at the shoe 
plants is tapering off, but will start up again 
at full speed in December. The textile plants 
are holding all the gains of the last six months, 
with nearly all mills in operation, many with 
day and night crews. It is officially reported 
that idle labor at the industrial centers of New 
England has been reduced more than 50 percent 
in the last four months. In lumber circles, con- 
fidence is again an outstanding factor. As mill 
inventories dropped and assortments became 
badly broken, price levels rose and are being 
maintained with little difficulty. It is the first 


time in at least three years that there has 
been real warrant for reporting a “seller's” 
rather than a “buyer's” market. 


West Coast Fir and Hemlock.—Leading dis- 
tributors here assert that though bulk-lot 
buying at New York and Philadelphia con- 
tinues quite active, the buying spurt in New 


England has now flattened out, as distribu- 
tors are moving to the higher price level. 
teceipts at all Boston piers in September 
totaled 7,913,217 feet, against 3,081,138 in 


August, and 13,708,969 feet in September, 
1931. Only 68,047,000 feet was landed here 
in the first nine months of the current year. 
Based on present mill Boston quota- 
tions f. o. b. dock or are $16 off page 
12% of the West manual for the 
smaller sizes of fir scantling; $16.50 off for 
the 2x6- to 12-inch, and $17 off for the timber 
sizes, 3-inch 


prices, 
cars 


Coast 





and thicker. For hemlock, the 
price is 50 cents less. For boards of fir and/or 
hemlock the quotations are: No. 1, $18; 
No. 2, 317; No. 3, $15. If dressed and matched, 
add 50 cents to above. 

Eastern Spruce.—There is a distinctly bet- 
ter tone to the spruce market. One attrac- 
tive order placed last week at Boston by a 
Massachusetts yard calls for 112,000 feet of 
spruce, mostly 10- and 12x12-inch, 12- to 
16-foot. Base price for 8-inch and under, 
20 feet and under, is $32, Boston rate points, 


and is being rigidly adhered to. For random 
sizes, yards are placing orders sparingly but 


free buying by industrial plants continues. 
For the smaller sizes of scantling, 2x3- and 


t-inch, the quotation is 
2x7-inch, $24; 2x8-inch, §$ 
$31, and 2x12-inch, $33. The call for boards 
is moderate. The 5-inch and up covering 
boards p. I. s. to 13/16ths are steady at $23.50. 


$23; 2x6-inch, $23.50; 
5.50; 2x10-inch, 


9 
e 


For all stock widths and lengths, add $1. 
Bundled furring is firm and quite active at 
$21.50 for 2-inch, and $22 for 3-inch. 
Hemlock.—The call for good Maine and 
Provincial dry boards is slow and offerings 
are liberal. Clipped boards in 12-, 14- and 
16-foot lengths are offered at $21@23, with 
random $1@3 less. The West Coast random 
boards sell at a range of $14@15; f. o. b. 


dock or 
Lath and 
changes in 
slab lath. 
are ample, 
to the $3.75 
$4.40@4.50 
steady 
gles, 
extras; 
clears. 


cars at Boston terminals. 
Shingles.—T here 
current quotations 
Stocks at the 
but shippers 
quotation 
for the 
buying of 


have been no 
for standard 
Northeastern mills 
are holding firmly 
for the 14-inch, and 
15g-inch. There has been 
eastern white cedar shin- 
and a well maintained price of $4 for 
$3.25 for clears, and $2.50 for 2nd 
For West Coast red cedars there are 
very few all-rail sales, though the three ad- 
vances in August and early September stil 
hold,with the 16-inoh XXXXX quoted at, $3.49, 
and the 18-inch Perfections at $3.89. For the 
waterborne red cedars at the terminals, prices 
are:’*16-inch XXXXX No. 1, $3.10; No. 2, 
$2.75, and 18-inch Perfections, at $3.40. This 
gives the waterborne offerings a preferen- 
tial. position at the yards within trucking 
range of Boston terminals, while the all-rail 
offerings are favored at interior points, in- 
volving rehandling and a rail back-haul 
charge if shipped from local stocks. 

Maple Heel Stock.—Activity at shoe plants, 


and call for maple heel stock, is taperng og 
The drain upon supplies of thick maple has 
cleared most mill yards, west and east, of all 
surplus holdings, and has brought price ad. 
vances. There are no offerings today at legs 
than $62.50, and the range is up to $75 for 


the top grade of kiln cured stock. Most sales 





are at $65@70. 
Boxboards.—The improved call for natiye 
pine box lumber continues, with inch roungq 


edge generally held at $16@18, though there 


are still sales for delivery by truck as low 
as $14. Inch square edge sell as low as $23 
and as high as $26, with most sales at 


$24@25. 
To Distribute Brazil Hardwoods 

Announcements in recent if 
AMERICAN LUMBERMAN have traced the de. 
velopment of a new and extensive lumbering 
enterprise planted in the forests of Brazil. 
at the headwaters of the Amazon River 
sponsored by the Ford Motor Co., which owns 
a 2,500,000 acre tract of jungle lands covered 
with rare hardwoods. As the land is cleared 
for a rubber plantation, the log product is 
moved to a large and modern sawmill at 
Boa Vista, on the Amazon River in Brazil 

The appointment of Cooney, Eckstein & 
Co., 233 Broadway, New York, as _ national 
distributors in United States markets has 


issues of 


been announced. This company has secured 
the services of J. C. Wickliffe as manager 
of this rare woods department. Mr. Wick- 
liffe has devoted his entire mature life to 
the study and marketing of rare _ cabinet 
woods, in the consuming markets, and for 
many years in tropical forests. At the com- 
mercial end he has seen much service with 
the Mengel Co., of Louisville, and with I T 
Williams & Sons, of New York, and during 
the World War he served as a “dollar-a- 
year” man charged with the selection of the 
rare hardwoods used in the equipment of 
aircraft. He is now moving about the coun- 
try, establishing sectional selling agencies. 


In Michigan, distribution to the furniture 
and other trades will be made through the 
Travis-Quaintance Co., and the seiling ap- 
pointment for New England has just been 
conferred upon Holt & Bugbee Co., Medford 
Street, Charlestown, one of the oldest hard- 
wood distributing units in that section. Mr. 
Wickliffe and C. T. Cooney were in Boston 
last week completing the arrangement with 
Holt & Bugbee Co., of which George Tousey, 


a nephew of the late John Bugbee, is execu- 
tive head. Mr. Wickliffe informed the writer 


that a central distributing yard would soon 
be established—probably in the New York 
area. The grading of the lumber will be 


governed by the rules of the National Hard- 
wood Lumber Association and the prices to 
the consumer will be competitive with those 
now prevailing for the older and rarer cab- 
inet woods. Some of the native species 
names-—all of Portuguese derivation—will be 
retained, but many of the longer and more 
cumbersome titles will be greatly abbreviated. 
Boston Army Base Leased 

At the offices of the Shipping Board in 
Washington, on Oct. 6, the bid of a group of 
Boston men identified with banking and ship- 


ping, headed by Gerrit Fort, for a 5-year 
lease of Army Base in Boston harbor, was 
accepted. It calls for payment to the gov- 


ernment of 20 percent of the gross earnings, 


with a minimum guarantee of $27,500 an- 
nually. Organization will be effected at Bos- 
ton this week, and the title will be Tide- 
water Terminals Co. of Boston. While the 
enterprise will be owned and controlled by 
this Boston unit, it will be closely tied in 
with the Tidewater Terminals Corporation, 
with nationwide traffic agencies, and which 
now operates Army Base terminals in New 
York, Philadelphia and Norfolk. The new 


lessees have engaged the services of Harvey 
Miller, of Philadelphia, manager of the above 
chain of terminals, as executive head, with 
Leo J. Coughlin, Boston agent of the South 
ern Steamship Co., as resident Boston mana- 
ger. It is specified in the lease that the Base 
must not be used for general storage, in com 
petition with Boston warehouse interests. 
The agreement signed by the _ fourteen 
principal intercoastal shipping lines adds to 
the published lumber rate between North 
Pacific and North Atlantic ports a surcharge 
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of 3 percent, which surcharge is paid into a 
pool for distribution pro rata to each line. 
This agreement Covers the period from Oct. 1, 
1932, to March 1, 1933, and places the rate for 
November and December loading at $10.56. 
” The building commissioner at Hartford, 
conn., is moving vigorously toward adopting 
grade marked lumber as standard for all 
puilding operations in that city. Frequent 
conferences have been held with the leading 
jumber distributors and in nearly every case 
they have favored such a ruling. An open 
meeting had been planned for Oct. 4, to be 
addressed by Granville Fuller, of G. Fuller 
& Son, Brighton, Mass., but this was post- 
yoned to a later date. It is the proposal of 
the commissioner that in the event that the 
plan is adopted, six months shall be allowed 
for the dealers to dispose of stocks on hand 
and to assemble adequate supplies of grade 
marked lumber. 

This column has in recent traced 
the check cashing activities of a former 
eastern lumber salesman that involved oper- 
ations at several points in Boston, Manches- 
ter, N. H., St. Johnsbury, Vt., Hartford, Conn., 
and in Pennsylvania. Most checks were 
drawn against a National Bank in Em- 
porium, Pa. New York State troopers sur- 
rounded his home in _ Booneville, in the 
Adirondack region, and Sept. 18 forced an 
entrance. As they approached the young 
man, he quickly drained a vial of poison and 
was rushed to a hospital under arrest, where 
he recovered under emergency treatment, 
and is now held to await trial. Names have 
been omitted, in deference to his father, who 
for many years has been a prominent and 
highly respected official in a leading hard- 
wood manufacturing enterprise. 


issues 


New England Trade Changes 


The head office of the Blanchard Lumber 
Co., at Boston, announces the setting up of 
a white pine department with headquarters 
at the company’s New York office, 450 Sev- 
enth Avenue, with M. F. Engelman in charge. 
Mr. Engelman is well Known among eastern 
buyers, having formerly been associated with 
Robert R. Sizer & Co., of New York, and 
more recently with Krauss Bros. Co. A com- 
plete stock of Idaho Ponderosa and eastern 
pine has been assembled at a point on Erie 
Basin, Brooklyn, also at Port Newark, N. J., 
and in Philadelphia, making possible imme- 
diate deliveries of straight or mixed lots. 
Wells Blanchard, president of the company, 
is first vice president of National-American 
Wholesale Lumber Association, in which his 
father, the late H. W. Blanchard, was for 
many years a director. 

J. J. Bertholet, of Newton Center, Mass., 
who for many years was New England sell- 
ing representative of Case-Fowler Co., of 
Macon, Ga., from which activity he withdrew 
several months ago, is now associated with 
Davenport-Peters Co., of Boston, where he 
is aiding in expanding its hardwood depart- 
ment. 

The Holbrook Lumber Co., wholesale deal- 
er, Springfield, Mass., has just added to its 
selling staff, Edward Franek, of 66 South 
Burritt Street, New Britain, Conn. Mr. 
Franek will call upon the buyers in western 
Connecticut and Massachusetts and southern 
Vermont. 

Notes of Personal Interest 

A week-end visitor in Boston is W. E. 
Cooper, one of the founders of Caddo River 
Lumber Co., manufacturer of Arkansas soft 
pine finish, with mills in Rossboro, Ark., and 
general offices in Kansas City. He was visit- 
ing at the offices of Leatherbee-McDonough 
Co., 88 Broad Street, Boston, exclusive New 
England agent for his company. He had 
Just traversed the country from Los Angeles 
to Boston, and found a rising tide of busi- 
hess courage at all points, and in many sec- 
tions there was much freer buying than at 
any time in the last two years. His orders 
from New England were substantially ahead 
of last year’s. 

A very welcome caller at the Boston office 
of AMERICAN LUMBERMAN, on Tuesday last, 
Was Robert G. Kay, veteran Philadelphia 
wholesaler. Another business visitor in the 
city on the same date was Arthur E. Lane, 
of New York, who last April retired from 


the presidency of National-American Whole- 
sale Lumber Association. 

__ Dr. Hugh P. Baker, dean of the New York 
State College of Forestry, Syracuse, who was 
also the organizer and original head of the 
Trade Associations Department of the Cham- 
ber of Commerce of the United States, was 
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THAT 


of every possible fire loss. 


Our endeavor is to provide that perfect protection to 
the lumber industry by expert fire prevention counsel. 
Lumber Mutual Insurance does 
the next best thing and pays the loss fairly and 


If prevention fails, 


promptly. 


MUTUAL 


When Prevention Fails 
and Fate Deals Fire! 


The most perfect protection against fire is the elimi- 
nation of every possible fire hazard and the prevention 
A plant in operation and 
an organization of men at work is far better than a 
check to cover the value of property destroyed. How- 
ever generous a settlement is made, there is always a 
serious loss which cannot be covered by money alone. 






IN TERE. 








Fate deals the cards every 


day. Under the great law 
of averages, the card of 
fire may fall to you in spite 
of every effort to prevent 
it. No plant is completely 
immune. It pays to pre- 
vent fires if possible, but, 
when fire comes, it pays to 
have the protection of ade- 
quate insurance designed 
and provided for your 
safety and profit. 


Ask any of our Companies what that mutual interest 
means for you in protection before or after fire, and 
what our dividends mean in reducing your insurance 


cost. 


ASSOCIATED LUMBER MUTUALS 








Lumbermens Mutual Insurance Co., 
of Mansfield, Ohio. 


Indiana Lumbermens Mutual Insur- 
ance Co., of indianapolis, ind. 


The Lumber Mutual Fire insur- 
ance Co., of Boston, Mass, 





Northwestern Mutual Fire Associa- 


Pennsylvania 


Central Manufacturers Mutual in- 












tion, of Seattle, Wash. 


Lumbermens Mutual 
Fire insurance Co., of Philadel- 
phia, Pa. 


surance Co., of Van Wert, Ohio. 








elected president Oct. 6 of the Massachu- 
setts Agricultural College, at Amherst. He 
is one of the outstanding forest conservation 
leaders of the country, nationally known in 
lumber and forestry circles. 

EK. H. Drew, in charge of the Wiggin Lum- 
ber Terminal, in Charlestown, is at a Boston 
hospital recovering from a major operation 
performed Saturday, Oct. 1. 


New York Trade Slows Down 


New York, Oct. 11.—The first part of this 
month has been very quiet in the lumber mar- 
ket here, with volume small, but prices are 
holding their gains of the last two weeks of 
September. Yard inquiry and bookings are low 
because the yards did their stocking last month, 
and have had small retail sales since then, and 
the railroads have again withdrawn from the 
market. In most lines, the feeling is that busi- 
ness will get better pretty soon, and that, even 





with bookings low, the market is slowly but 
steadily changing into the seller's hands, 
especially in the species where production 
comes mostly from large mills. There is 
no breakneck competition to get orders at 
unsatisfactory prices, and an _ occasional 
order for a special mixture or for quick de- 
livery, at better than market prices is not 
unknown. 

Intercoastal shippers do not feel that the 
new Conference will be any stronger than 
the previous one. All intercoastal shipping 
companies are in one conference, and the 
general committee decides the price at which 
lumber will be shipped. The price has been 
confirmed at $10.25 plus 3 percent surcharge 
for November, but the lumbermen say that 
those in the know will continue to get dis- 
counts of $1@3. The 3 percent surcharge 
also goes on shingles, at 58.5 cents a hun- 
dred pounds. There were some fights over 
the establishment of the Conference. Cer- 
tain interests wanted a $2 discount to go 
to any eastern buyer who would contract for 
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5,000,000 
but the other 
terly, on the 
which such a 
to direct business 


feet a month for twelve months, 
lumbermen opposed this bit- 
grounds that the publicity 
move would get would tend 
all into one hand. 
Douglas Fir specialists say that they have 
enough business on hand for this month, but 


inquiry and bookings for November have 
been low, and the lumbermen are afraid 
they will have to give up some of their 


price advances. So far, Douglas fir handlers 
have turned down business, rather than go 
back to the old system of cut-throat price 
slashing. 
Western Pines 
sales volume in 


are enjoying an excellent 
view of the low stocks 
available. The prices are coming up slowly 
but steadily, and Ponderosa and Idaho pine 
prospects are good as long as the mills keep 
production down. The market here could 
not remain as strong if there were any in- 
crease in production. 


Southern Pine is suffering a_ reaction. 
Prices, however, have remained firm on the 
few orders booked. 

Hardwoods have not any market. A few 
cars of poplar, and some more valuable 


woods, have been sold at low prices. 


Lack of Lumber Closed Furni- 


ture Plant 


That wood using industries are being retarded 
in supplying the demands made upon them 
through their failure to maintain adequate 
stocks of lumber is indicated in a letter re- 
ceived by the AMERICAN LUMBERMAN from an 
executive of one of the large paint concerns, 
who says there is a definite pickup in the fur- 
niture industry, which he thinks in turn should 
effect some pickup in lumber. He says: “It 
sounds unusual to receive a report such as the 
following that came from one of our men to- 
day :” 

This concern 
up to the present 





not used as much stain 
time as it had expected on 
account of a lumber shortage. In the last 
few days, however, it has received large 
shipments of lumber and will get under way 
again. 


has 


This executive advises that the furniture con- 
cern referred to is in Massachusetts and up to 
the time of its lumber shortage was operating 
twenty-four hours a day. 





Hoo-Hoo Annual 


(Continued from Page 29) 


the order committees reported through Ormie 
Lance, Minneapolis. This report recommended 
that publication of the Bulletin be resumed at 
least quarterly; proposed changes to induce 
former members to reinstate their memberships, 
and suggested admission to the order without 
the formality of concatenation; added plywood 
to eligibility sections of by laws, and made 
several other recommendations for the good 
of the order. 

All committee reports were unanimously 
adopted, as was that of the nominating commit- 
tee which resulted in the election of following 
officers : 

Benjamin F. Springer, Milwaukee, snark of 
the universe; William H. Burras, Lynchburg, 


Va., senior Hoo-Hoo; toss W. Kuhlmann, 
Cincinnati, junior Hoo-Hoo; Andrew J. 
Brady, Buffalo, bojum; W. M. Waterson, Min- 


neapolis, scrivenoter; A. C. 
jabberwock; 
custocatian; 
arcanoper, 
gurdon. 


Bevan, Seattle, 
talph Webb, Winnipeg, Canada, 
Bert F. Bryan, Oakland, Calif., 
and Lynn A. Boyd, Pampa, Tex., 


Despite the fact that Snark Springer was 
elected to succeed himself, he was put through 
the traditional ceremony of embalming, which 
accompanies the retirement of all Hoo-Hoo 
snarks, under the direction of N. A. Gladding, 
Indianapolis, seer of the House of Ancients. 

The next annual meeting to be held in Sept., 
1933, will probably go to Chicago, as this city 
was recommended by vote to the committee be- 
cause of the Century of Progress Exposition to 
be held there next year. 





AMERICAN LUMBERMAN 


Announces a New Flooring 


PHILADELPHIA, PaA., Oct. 10—At a general 
sales meeting at the company’s headquarters at 
Williamsport, Pa., the Cromar Company re- 
cently announced a new flooring, christened 
“Charter Oak.” This is a companion product 
to “Cromar,” designed to sell at approximately 
60 percent of the price of the latter, and has 
been under development for more than two 
years, in laboratory and shop experiment and 
testing in actual use. 

Development of the new flooring has been 
under the direction of K. E. Crooks, president 
and general manager, and the company feels 
that in offering “Charter Oak” it will give the 
retail lumber dealer exactly the kind of flooring 
with which to coax the loosening home-im- 
provement dollars from home owners, home 
builders, landlords and tenants. 


“Charter Oak” is made of Appalachian white 
oak only. Instead of trimming and grading the 
strips into No. 1 (Clear) and No. 2 (Select) 
grades as is done with Cromar, both grades are 
combined into one. This has the advantage of 
greatly reducing the cost of production and re- 
sults in a grade that averages longer lengths 
than either No. 1 or No. 2 grades. 

The new “Charter Oak” flooring introduces 
a new kind of finish which it is claimed actu- 
ally fuses with the wood so that it becomes a 
part of it and to quote the announcement, “as 
it penetrates the wood, the finish binds the fibres 
of the wood together and gives them added 
strength.” This finish is applied at the factory, 
by machines, so that it is a pre-finished oak 
flooring and a companion product to “Cromar.” 

“Charter Oak” is treated with moisture-re- 
sisting compound and its construction details 
are the same as those of “Cromar,” the flexible 
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V-type tongue and groove joint, the beveled 
edge, the sanitary surface seam and nail hole 
punched at the factory. 

“Charter Oak” flooring will be sold through 
retail lumber dealers, according to the estab. 
lished Cromar policy. 


\} 





Furniture Factories Are Busy 


Lenoir, N. C., Oct. 10.—Practically every 
furniture and chair manufacturing plant in this 
section has increased operations materially dyr. 
ing the last few weeks, with sufficient orders 
on hand to maintain present schedules for sey. 
eral months. An evidence of the increased 
activity among the furniture factories is the 
arrival here recently of a special train, with 
twelve carloads of lumber, being rushed to the 
furniture factories. According to railroad off- 
cials, this was the first extra run of this nature 
in many months. 





Foresees Shortage of Homes: 


Would Build 600 


Burrato, N. Y., Oct. 10.—Percival YV. 
Bowen, a local building loan broker, is en- 
deavoring to raise $600,000 as initial financing 
for the construction of six hundred 2-story 
houses on a site covering four blocks and front- 
ing on Clinton Street, near the city line. Plans 
are being drawn for the homes, which are 
similar to 100 dwellings built on adjoining plots 
about eight years ago. The attorney for the 
owner of the land says: “We figure that there 
will be a shortage of houses in Buffalo and 
New York next year. There has been little 
construction, especially of homes, during the 
last two years.” 








BUSINESS CHANGES, INCORPORATIONS, ETC 








Business Changes 


CALIFORNIA. EIk—Elk Redwood Co. has pur- 
chased all the property of the Goodyear Redwood 
Lumber Co., also of Elk. 

La Mesa—Park Lumber Co. 
Lumber & Investment Co. 

CONNECTICUT. Bridgeport — 
local yard succeeded by Patmore 
poration. 

New Haven—Connecticut Sash & Door Co. (Inc.) 
name changed to Minor Lumber & Mason Supply 
Co. (Inc.). 

ILLINOIS. Chicago—Andrews 
rial Co, changed name to Andrews Millwork & 
Lumber Co., 1757 Foster Avenue. 

Chicago—Richard Cortis Lumber Co. succeeded 
by Donner & Cortis Lumber Co.; Jonas Donner and 
Richard Cortis proprietors; 308 West Washington 
Street. 

Chicago—Louis Wuichet 
Wuichet Lumber Co., 
which recently 
lumber business. 

KANSAS. St. John—R. J. Welsh 
succeeded by Lindas Lumber Co., 
ters at Wichita, Kan. 

KENTUCKY. Henderson—Henderson 
Supply Co. stock and equipment sold 
Lumber Co. 

Louisville—Southern Veneer Manufacturing Co. 
increased capital stock from $100,000 to $200,000. 

MICHIGAN. Detroit—Strathmoor Lumber, Coal 
& Supply Co. succeeded by Better Value Coal Co. 

MINNESOTA. Foley—Rudd Lumber Co. sold 
yard to Central Lumber Co., with headquarters at 
Minneapolis. 





succeeded 
(Inc.). 


by Park 


Louis Messmer 
Millwork Cor- 


Building Mate- 


(Inc.) superseded by 
80 East Jackson Boulevard, 
began wholesale and commission 


Lumber Co. 
with headquar- 


Builders’ 
to Clore 


NEBRASKA. Hordville—Lars Larson succeeded 
by Community Lumber Co. 
NEW JERSEY. Hampton—Wilbur B. Wolfram 


succeeded by Hampton Coal & Lumber Co. 

NEW YORK. Dansville—Vogt & McNaughton 
sold to Harry Van Middlesworth. 

Gabriels—B. A. Muncil & Sons succeeded by C. F. 
Meagher. 

New Berlin—New Berlin Lumber Co. 
by I. L. Richer Co. 

Paul Smiths—B. A. Muncil & Sons succeeded by 
B. A. Muncil, Jr. 

NORTH DAKOTA. Carrington—T. N. Putnam 
& Sons purchased by Thompson Yards (Inc.), head- 
quarters Fargo. 

OKLAHOMA. Fairland—G. A. Noland Lumber 
Co. sold to Fairland Lumber Co. 

Holdenville—Spurrier Lumber Co. succeeded by 
Tulsa Rig, Reel & Manufacturing Co., with head- 
quarters at Tulsa. 

OREGON. Pugene—MacDonald Lumber 
changed name to Soults-MacDonald Lumber Co. 

TEXAS. Tuleta—Dirks Bros. succeeded by Stahl- 
man Lumber Co.; purchasing department at Dallas, 
Texas. 


succeeded 


Co. 


WASHINGTON. Arlington—The Eyre _ Shingle 
Co. has leased shingle mill to Charles Peterson 
and Herman Anderson. 

Seattle—Brady & Ketcham Lumber Co.; Henry 
H. Ketcham sold interest to Hugh P. Brady. 

Seattle—H. E. Ketcham Lumber Co., 513 Ranke 
Building, recently began a wholesale lumber 
business, 

CANADA. Ontario—Toronto: Brunton Lumber 
Co. (Ltd.); Treat-Nantke Co. (Inc.) of North 
Tonawanda, N. Y., sold its entire interest in the 
above company. 

. 
Incorporations 

CALIFORNIA. Los Angetes—L. C. Hubner Lum- 
ber Co.; capital $25,000. Martin J. Burke inter- 
ested. 

Oakland—Caldor Lumber Co.: capital $240,000 
James D. Adams, San Francisco, interested. 

FLORIDA. Jacksonville—Atlantiec Wood Prod- 
ucts Co.: manufacture furniture. I. A. Krusen 


interested. 
Tallahassee—Georgia 


Crate & Basket Co.; R. C 








Balfour (jr.) interested. 
_ILLINOIS. Chicago—Luria Wrecking & Lumber 
Co., 2301 South Crawford Avenue; capital $5,000. 
Harvey—Sibley Lumber & Supply Co., 30 East 
147th Street; capital $8,000. Morris Cohen inter- 
ested. 
IOWA. Algona—E. N. Taylor Building Mate- 
rials & Fuel Co.; capital $10,000. 


LOUISIANA. 
capital $12,000. 
MICHIGAN. 
Co.; $1,000. 
Detroit—Detroit Sash & Door Corporation. 
Ferndale—C. H. Reynolds Lumber Co. merged 
wholesale and retail lumber, builders’ supplies and 
fuel business into a corporation under the same 
name; capital $50,000. 
NEW JERSEY. Collingswood-Harris Millwork C0. 
Hoboken—R. C. Bennett Box Co. 
Newark—General Ladder & Equipment Co. 


Farmervilie 
Old concern. 
Detroit—The Ayers Fuel & Supply 


—Dykes Lumber Co; 


Picton—R. S. Hoff Lumber & Coal Co. 
NEW YORK. Jamestown—Daniels Lumber & 
Millwork Co.; $10,000. Incorporators: Merle 


Davison and Helen D. Davison, 147 Park Street, 
and Evelyn F. Daniels, 34 Walnut Street. - 

New York City—E-Z Parlor Frame Corporation, 
$10,000. 

New York City—Ovington Chair Manufacturing 
Co. (Inc.); $10,000. Garmesey & Hertz, 51 Cham- 
bers Street, can give information. 

NORTH CAROLINA. Charlotte—Payne-Farmis 
Co., woodworking; $100,000. Thomas D. Payne 
2400 Selwyn Avenue. 

High Point—American Veneer Co.; leased plant 
of old Consolidated Veneer & Panel Co. R. Arm 
strong, president. 


(Continued on Page 56) 
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Coasting is Always Done 
Down Hill* 


The Moral Is: Don’t Defer Advertising Until the Eleventh Hour 


By Fritz J. Frank 
President, United Business Publishers, Inc. 


HAT the passing of the depression will blow every company 
away from the rocks of disaster and toward the harbor of 
prosperity is a rather general belief. But a study of condi- 

tions existing at the termination of previous depressions affords 
secant grounds for this belief. 

On the contrary we find that returning trade winds by no means 
distribute their favors impartially. A few companies move for- 
ward rapidly as soon as the fog begins to lift. Others move ahead 
slowly, while some actually continue to drift backward. 

The businesses that respond instantly to the first favoring 
breezes naturally are those with sail spread in the shape of an 
improved product, an alert organization and an adequate market- 
ing program. The others follow along in the order in which they 
are able to get themselves into competitive position. Some, how 
ever, find they do not move forward at all. They have taken in so 
much sail that even with general conditions improving they con- 
tinue to drift backward. It will be recalled that even in the 
breeziest days of the Coolidge and early Hoover era the rate of 
business wrecks was far from zero. j 

The passing of the present depression like the waning of its 
predecessors, doubtless will see many companies getting into action 
too late to save themselves, for rebuilding an organization that has 
been permitted to run down is more than an overnight job. Further- 
more, product improvement is seldom a rapid process, and cer- 
tainly advertising begun in the forenoon can hardly be expected to 
bear fruit before nightfall. \ 

Failure to recognize this is probably the reason why depressions 
cause such marked changes in the roster of leaders in various 
fields. The big names are exposed to the temptation to coast on 
their reputations, whereas the runners-up, always looking for an 
opening, are quick to act at the first sign the fog is lifting. By 
deferring action until the eleventh hour the leader’s supremacy 
is threatened. The danger involved in delay is probably greater 
with respect to advertising than to any other factor making for a 
successful business, because of the time element inherent in ad- 
vertising. An improved product can be rushed through under 
pressure. A moribund organization can be revivified quickly by 
expert hands, but time alone can ripen the fruits of advertising. 

We hear men say, “I will advertise again when things improve,” 
implying that they believe advertising to be immediate in its effect, 
when, as a matter of fact, to get the benefit of the pickup, they 
must begin to advertise well before the pickup. 


We Are Now Being Sold 


Many of us are driving three-year or four-year-old cars. Thou- 
sands of us hope to be able in the next six months to buy a badly 
needed new one. We are now being sold the make we shall buy. 
The automobile manufacturer who withholds his four-color spreads 
until we are ready to place the order will find he has waited too 


long, for our preferences are being formed long before we are 
ready to make the actual purchase. 

We distrust the unknown, and prefer to buy that with which we 
are favorably acquainted, whether it be a pair of shoes, a face 
cream, a life insurance policy or an automatic lathe. 

Whether the indications that the present depression is passing 
are genuine, no one can say, but certainly the time has come for 
the head of every business to banish from the minds of his execu- 
tives the negative attitude that is depression-bred and supplant it 
with a constructive, forward-looking attitude toward the future of 
the business. The change will not prove an easy one to effect, 
for a depression is regarded by many men as an opportunity to 
take a mental vacation. Not only is it a convenient excuse for 
inertia, but a handy alibi as well. 

Some may find it almost impossible to change their outlook, 
and will prove to be incapable of recognizing that the sales curve 
of their company might be aimed upward once more, provided 
they bend their efforts toward reversing its trend. Such men be- 
come so habituated to inaction that when the time to fight arrives 
they are unable to shake off their lethargy. 

Oddly, these men often have an exaggerated conception of the 
impregnability of their respective companies. “The time is not 
ripe for action by the Blank Company. We will wait until busi- 
ness gets better.” Business gets better but not for the Blank 
Company, and one day the Blank Company loses its identity by 
what is euphemistically termed a “merger” with a hustling com- 
petitor, not yet old enough to know that coasting is always done 
down hill. 

Just as advertising builds reputation, impression upon impres 
sion, so does a protracted period of non-advertising cause a gradual 
fading of reputation. Unfortunately there is no moratorium on 
forgetting. Reputations fade just as fast in dull times as in good. 
Eleventh hour restoration of dimmed reputations is not always 
unsuccessful, but it is always costly. Better not wait until the 
wood begins to rot before applying a coat of paint. 

Which brings up the question of the wisdom of withholding 
from the market an improved product simply because the present 
volume of business is subnormal. Educating prospective buyers 
in any field on the advantages of even a markedly better product 
takes time. Why defer the marketing of a superior article until 
demand is greater, when the presentation of the better product 
will in itself stimulate demand? An examination of conditions 
prevailing in the later periods of past depressions reveals that the 
invention and marketing of new and improved products has played 
a major role in speeding depressions on their way out. 

Depressions do not end of themselves. They are ended, largely 
by the development and intelligent marketing of products so at- 
tractive to the buyer that he must buy. Therefore, advertising, 
marketing’s ablest lieutenant, will help those who use it wisely 
to be among the first to profit. 





*Reprinted, by special permission, from pages 10 and 11, Sept. 29, 1932, issue Printers’ Ink Weekly 
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We're supplying the needs of exact- 
ing buyers for furniture factories, sash 
and door plants, retail yards, etc. 

We'll satisfy you, too, because we specialize 
in Northern Veneers and Plywood. 


—" We also invite orders for Northern Pine, Spruce, 
ae Hemlock, Cedar Posts and Poles, Lath, Shingles, and 


Amociation 


“Peerless Brand” Rock Maple, Beech and Birch flooring. 
Order in straight or mixed cars. 


THE NORTHWESTERN COOPERAGE 
& LUMBER COMPANY 
GLADSTONE, MICHIGAN 
Chicago Office: N. J. Clears Lumber Co., 


Suite 447, Monadnock Block 
Minneapolis Office: G. W. Critten, 516 Lumber Exch 
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VON PLATEN-FOX 
COMPANY 


Iron Mountain, Mich. 


Manufacturers of 17 
Different Species of 


NORTHERN 
HARDWOODS 


: 
17 17 
A Splendid Tribute to Longleaf 


BIRMINGHAM, ALA., Oct. 10—While remov- 
ing the Louisville & Nashville railroad terminal 
sheds, in preparation for new sheds being con- 
structed by the railroad and city in their joint 
program of grade elimination, the contractor 
discovered one of the reasons for purchasing 
longleaf yellow pine for permanency. These 
sheds were erected in 1887, and in their con- 
struction only high grade longleaf yellow pine 
was used. The roof or sheathing boards were 
first covered with slate, which gave good serv- 
ice up to about 1912. The roof then was re- 
built, and composition roofing was used. Ac- 
cording to railroad officials, the lumber being 
removed from the train sheds is as sound as the 
day it was placed in the building, and now, 
after 45 years’ use in this structure, will go 
into another building. This is a splendid ex- 
ample of the lasting qualities of longleaf pine. 


























Florida Saw Log Case 


A three-judge court sitting in the northern 
district of Georgia, has issued a temporary re- 
straining order holding up for not more than 
sixty days the execution of the commission’s 
order in Georgia Public Service Commission 
vs. Atlantic Coast Line, 186 I. C. C. 157, 
known, on account of litigation that reached 
the Supreme Court of the United States, as 
the Florida saw log case, says the Traffic 
World. Previous report of this case, from the 
Traffic World also, appeared in the AMERICAN 
LUMBERMAN of Oct. 1, page 38. The stay runs 
from Sept. 15 the day on which, but for its 


issuance, the order of the commission directing 
the establishment in Florida of intra-state rates 
on saw logs on the interstate level, 
become effective. 


would have 
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Market News from Anleri 


Tacoma, Wash. 


West Coast Operations.—Operations were 
resumed here this week by the seventh of 
Tacoma’s nine lumber mills. The latest addi- 
tion was the Mountain Lumber Co. plant, 
which started up Oct. 3, after having been 


closed since June 30. toy J. Sharp, mana- 
ger, reported that he found lumber prices 
up about $2, that logs also are up about 


$1, and that water freight rates have _ in- 
creased 50 cents. Resumption of the Moun- 
tain plant increased the number of Tacoma 
mill workers who have been re-employed 
since Sept. 1 to about 350. 

In the eastern part of Grays Harbor 
County, more than 750 men are working in 
mills and camps. Schafer Bros. have started 
Camp 20. Mills in Montesano and Aberdeen 
have been operating for some time. The 
Mumby Lumber & Shingle Co. has resumed. 
The White Star Lumber Co. expects to con- 
tinue to run indefinitely on a curtailed basis. 

Mark E. Reed, of Shelton, ordered Camps 
3, 4 and 5 of the Simpson Logging Co. to 
resume on Oct. 1, giving employment to ap- 


proximately 250 men. The camps have been 
closed since June. 
At Cathlamet, the Crown Willamette Paper 


Co. headquarters camp has resumed for a 
two-month run. Two sides are operating. 
The company’s wood mill at Cathlamet will 
remain closed for another month while im- 
provements are being made. 

The LaDec Logging Co. has 80 men at 
work on seven miles of the Spirit Lake high- 
way east of Kelso. The Ostrander Railway 
& Timber Co., near Kelso, resumed logging 
on another side, putting about 75 men to 
work at Camp 7 cutting red fir timber. The 
Stone & Son sawmill, at Kalama, expects to 
resume Oct. 17. 

teports from Pacific County indicate 
seven small independent companies, in 
tion to the larger mill 
engaged in logging. 

The lumber industry at 
pates a good month in 


that 
addi- 
concerns, are now 


Raymond antici- 
October. The two 


Willapa Harbor Lumber Co. mills, which 
have been on a 3-day basis all summer, re- 
sumed a 6-day schedule Oct. 3. The Deep 


liver Logging Co. is preparing to resume 
operations. Fallers and buckers are already 
at work, and a construction crew is extend- 
ing the company’s logging railroad four 
miles. Only one side will be operated when 
the camp opens. 


Shingles.—The Willapa Harbor Shingle Co., 
at South Bend, reports increased shingle 
shipments to the Gulf coast. The plant has 
been operating two shifts for several months. 
The Tenino Shingle Co., at Tenino, has or- 
dered a night shift to work, increasing pro- 
duction 50 percent, according to Manager 
William Tucker. The Chehalis Shingle Co.'s 
plant at Chehalis has resumed after a shut- 
down of nearly two years. C. L. Brown, 
head of the Winston Lumber & Timber Co., 
is in charge. 


Kansas City, Mo. 


Practical stabilization of the lumber mar- 
ket at levels well above those of the sum- 
mer slump was reported generally through- 
out the Southwest, but demand failed to in- 
crease as fast as in the two months preced- 
ing, though it did show expansion. In the 
last eight to ten weeks, said a well known 
Kansas City producer, the rise in average 
lumber prices had approximated $1.50 to $2, 
from around $9 to near $11. A few mills re- 
ported slight increases in production, but not 
enough to weaken the market should demand 
be maintained at present level. Mill inven- 
tories have been steadily decreasing, and re- 
ports say that some plants could not give im- 
mediate delivery of many items. 





Retail—Yards appeared to furnish the most 
of the demand. Line yards are filling out 
stocks, but there were no reports of large- 
scale buying. tural yards bought in small 
lots, and city yards appeared willing to take 
on stocks of standard lines. While grain and 
stock prices fell off, there was a slight in- 
crease in building throughout the territory. 





Most of this construction was of modest 
character, but the trend was taken as a hope. 
ful indication of a revival of business, 


Industrial consumers are placing small 
orders, with the gain in operations de scribed 
as larger than seasonal. Railroads were re. 
ported to be buying in small lots. Automo.- 
bile buyers were not in the market toa large 
extent, although a few orders were placed, 


Southern Pine demand was well sustained 
Excess of orders over production and ship- 
ments was such as to cause some optimism 
in the industry, and prices were very steady 
to firm. . 

Western Pine sales slackened off a bit, but 
though production has been stepped up 
slightly, it still is well below demand. Prices 
were well maintained, although a few of the 
smaller mills showed some disposition to 
concede. 

Cypress upper grades were 
but what orders were 
prices. 
were 


hard to move, 
taken indicated steady 
Lower grades moved in volume, and 
slightly higher. 

West Coast woods were slow. Red cedar 
shingle movement continued satisfactory, and 
prices were about the same. 

Hardwoods maintained their good position, 
with some industrial buying reported. Prices 
were steady. 


Seattle, Wash. 


Wholesale—A majority of the wholesalers 
interviewed recently expressed much dissatis- 
faction with their volume, as direct mill 
competition is almost impossible to meet. 
Some say that salesmen of the mills are 
selling lumber below announced quotations. 
Customers want immediate shipment and 
long credits. However, even the most dis- 


couraged admit there is a _ better feeling 
throughout the trade. 
Rail—Comments on this market range 


“about the same” 
Advances in prices seem 
to be deterring buyers. One shipper said: 
“Small price advances are holding on prac- 
tically all items. No. 3 vertical grain floor- 
ing has gone up $2; and No. 2, $1. All 6-inch 
uppers have advanced $1 a grade, and, on 
the average rail items reveal increases aver- 
aging from 50 cents to $1.” Another com- 
mented: “Prices of uppers are fairly strong, 
both straight and mixed cars. Commons are 
not very strong, but are holding. Very few 
straight cars are going. There are some car 
material orders, particularly for sills and 
framing, and T&G sheathing.” 

Intereoastal—Following a rush to load at 
the old rate, in which the large mills fig- 
ured mostly, this market has sagged con- 
siderably. There has been little booking at 
the new rate. The rate increase, coming 
closely upon price advances, is discouraging 
buyers. Space is plentiful. It is believed 
here that Atlantic coast stocks are ample 
to take care of present requirements. 


from “holding its own” to 
or “falling off.” 


Export—The principal development is the 
decision of the European Conference to meet 
tramp steamer rate of $9 to the Continent. 
The rate to the United Kingdom remains at 
55 shillings with tramps loading at 47%. A 
smaller volume of lumber is moving from 
Pacific Northwest States, but movement from 
British Columbia has _ increased. Large 
squares for Japan take a rate of $4.50@4.75 
while baby squares move at $3.75@4. Japa- 
nese volume has not increased. A large 
movement of grain to China has firmed rates. 
As high as $5 has been asked to Shanghai 
but actual bookings are being made at $4.50. 
The movement of lumber to South America, 
both coasts, for this month and next, will be 
the largest over aie considerable period. 
Australia, long out of the picture here, on 
account of the tariff, is inquiring for clears. 
Canada is unable to handle all the clear 
orders, so some will undoubtedly find their 
way here. Advances on clears here are being 
held. 

Shingles—-Average prices of shingles, 458 
compared with those of two weeks ago, re- 
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Nos. 1 and 2, 16-inch, show 
Operators are wary about 
Shortage of shingle 


yeal no change. 
slight advances. 
rushing into production. 
logs continues. 

Logs—Input of logs is increasing slowly, 
put bad fire weather tended to curtail it last 
week. Cedar lumber logs have jumped from 
$16@17 to $20. Some items of bevel siding 
and clear bungalow siding have advanced $1. 
Shingle logs have settled close about $11. 
No. 3 fir logs are a little softer at $7 instead 
of $7.50. Hemlock bring $7.50 and $8. No. 1 
spruce go at $16@17, and No. 2 at $12, $1 
less than two weeks ago. 


Minneapolis, Minn. 


Northern Pine—Increased repair and mod- 
ernizing work is resulting in a fairly satis- 
factory market, considering general condi- 
tions. Most orders are for badly mixed cars, 
with speedy delivery specified. Even though 
demand is comparatively light, mill stocks 
are dwindling. Only one mill is producing 
in the Head of the Lakes area. Assortments 
are being broken and it is becoming in- 
creasingly difficult to fill mixed orders. 
Prices remain firm at levels in effect for sev- 
eral months. 

Millwork—Although actual orders for mill- 
work have not increased of lete in this 
region, there has been a gain in the number 
of inquiries. A large portion of the orders 
are for farm repair work. 

Northern White Cedar—A _ satisfactory 
number of inquiries, followed by a fair num- 


ber of orders, is reported. Dealers buy 


largely for immediate requirements. Low 
prices and fairly satisfactory farm conditions 
in this region doubtless have encouraged 
buying. There is little demand for poles, 
and the call for guard rail posts has fallen 
off somewhat. 


Buffalo, N. Y. 


Little construction work is developing to 
eall for an active use of lumber. Building 
costs here for September were the smallest, 
with one exception, of any month this year. 
Retailers are not adding much to _ their 
stocks, but find prices are steady and in some 
eases higher, particularly in southern pine 
and shingles. Hardwood dealers report that 
demand has not increased materially during 
the last month, though a little more optim- 
ism is felt by owners of woodworking plants. 
Mill prices show strength, especially in oak 
and maple flooring. 


No Tarif¥ Deduction for Planing—The cus- 
toms service at Buffalo has sent out notices 
to lumbermen as follows: “Lumber, if of fir, 
spruce, pine, hemlock or larch, rough, planed, 
or dressed on one or more sides, is dutiable 
upon importation into the United States from 
Canada at the rate of $4 a thousand feet, 
board measure, and no deduction is made on 
account of planing, tonguing or grooving.” 





Hardwood buying is being done in a very 
conservative way. Industrial plants are 
working at much below capacity, and are 
averse to adding to lumber stocks. On ac- 
count of curtailment of production, some 
woods, including gum, are firmer in price, 
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Car loadings of forest products show 
further increase, of over four thousand 
cars for 2-week period. Story page 40. 


Railroads propose lower Northwest to 
Atlantic coast rates—See story page 40. 


Customs rule that no deduction will 
be made for planing in assessing duty 
on Canadian imports.—Buffalo, N. Y. 


New tariff is benefiting domestic lum- 
ber producers.—See stories pages 38 and 
4 
Foreign currency depreciation and im- 
port restrictions are hurting export lum- 
ber trade.—See story page 36. 


Many Pacific Northwest mills prepare 
to resume operations after long shut- 
downs.—Tacoma, Wash. 


Rains in Columbia River district per- 
mit loggers to resume, to avert threat- 
ened log shortage.—See story page 17. 


North Pacific-Continental ocean rate 
has been reduced $1 to $9; Orient rates 
are firmer. Australia is buying clears in 
Northwest States, and South America is 
taking more than in long while.—Seat- 


tle, Wash. 


Southern California unsold _ stocks 
touch new low as building continues to 
expand.—Los Angeles, Calif. 


Intercoastal shippers are booking few 
shipments at the advanced steamship rate. 


—Seattle, Wash. 


Lumbermen doubt that new __inter- 
coastal conference rate will hold.—New 
York City. 

Industrial trade has been holding up 
better than retail in the New England 
markets; price advances cause _hesita- 
tion.—Boston, Mass. 





Gus 


Outstanding Developments in Lumber Markets 


Market is stabilizing on advanced 
level, with yards buying better than in- 
dustrials; searce items are provided by 
increase in cut, but it is still well below 
sales—Kansas City, Mo. 

Southern pine retail inquiry tapers off, 
but rains reduce cut; some railroad items 
are scarce in face of expanding demand. 
-—St. Louis, Mo. 


Rainy weather in Southeast is restrict- 
ing production of shortleaf; lower 
grades of Carolina are strong and uppers 


are firm.—Norfolk, Va. 


Northern demand for southern pine is 
taking place of Southwestern, now declin- 
ing.—Shreveport, La. 


Arkansas soft pine mills report deple- 
tion of stocks of commons and low 
grades, and many items of uppers harder 
to obtain.—Warren, Ark. 


Decline in stocks of northern pine, as 
mills continue inactive, makes difficult 
the filling of mixed orders.—Minneapolis, 
Minn. 


Mixed-car orders for hardwoods are 
becoming more difficult to fill, because 
of depletion of mill stocks.—Louisville, 
Ky. 

Northern hardwood mills are unlikely 
to operate this fall and winter.—Rhine- 
lander, Wis. 


Export orders for hardwoods are bet- 
ter than domestic, but mills refuse to 
book for forward shipment.—Memphis, 
Tenn. 


Brazil hardwoods are to have nation- 
wide distribution by new arrangement.— 
Boston, Mass. 


Group of big southern hardwood pro- 
ducers to base operations on closer study 
of statistics and costs—See story page 27. 











Something New 


in credit ratings will 
be found in the Oc- 
tober, 1932 edition of 


Clancy's Red 
Book 


(Lumbermen’s Credit 
Rating Book) 


One of these—an exclusive 
feature—is a new kind of 
rating for concerns with a 
prompt or medium pay 
record, but whose net worth 
is undeterminable. This new 
rating indicates also the size 
of the concern, thereby giv- 
ing the user a line on the 
volume of its purchases. 


Concerns operating under a 
receivership are designated 
by a special symbol. A rat- 
ing of integrity has been 
given to many commission 
lumbermen who do not have 
a regular rating. 


You are invited to investigate these and 
the many other helpful features by a 


60 Day Free Trial 
No Cost--No Obligation 


Use the coupon below. 


Lumbermen’s Credit 
Association 
608 So. Dearborn St., Chicago 


LUMBERMEN’S CREDIT ASS'N., 
608 So. Dearborn St., Chicago, Il. (49) 


Send the NEW October 1932 Clancy's Red 
Book and Supplemental Sheets. We'll try it for 
60 days which we understand is FREE and with- 
out obligation. 
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KLAMATH 


Ponderosa White Pine 


Why do many experienced 
lumbermen pay higher prices 
for Klamath district Pon- 
derosa Pine Stumpage than 
is paid in any other district 
for this species? 


ality and Texture 


Selects—Common 
S48 OR ROUGH 


Shop and Box 


Our timber produces an excellent type o 
Common— 


Crater Lake 
Lumber Co. 


SPRAGUE RIVER, ORE. 
Huntington Taylor 


GENERAL MANAGER 


























SURETY BOND BRAND 
“PROTECT-WRAPT” 

Red Cedar Bevel and Bungalow Siding 
and Surety Bond Brand Shingles are 
SUPERLATIVE QUALITY 
NATIONALLY ADVERTISED 
EASIEST TO RESELL 
Anything in Cedar, and—through our 


Coast connections—any mixture of Fir, 
Hemlock and Cedar 


BRATLIE BROS. MILL CO. 
RIDGEFIELD, WASH. 




















Feather River Lumber Co. 


Delleker, Plumas Co., Calif. 


Manufacturers of 






FAMOUS FEATHER RIVER 


SOFT PINE 


All Grades and Thickness— 
up to 16/4 


THICK UPPERS 
OUR SPECIALTY 
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and both oak and maple flooring are higher. 


Western Pines demand is on a small scale. 
Industrial concerns are not buying to the 
usual extent. A tendency to hold off until 
after the election is already in evidence. 
Prices are about steady. 


Northern Pine is quiet, as not much new 
construction work is being started, and in- 
dustrial operations are below normal. The 
high duty now imposed on lumber imported 
from Canada seems likely to cause the use 
of domestic woods. 


Louisville, Ky. 


Southern Hardwoods—September business 
was very fair. Common grades of red oak, 
poplar, common sap gum and cottonwood 
are getting scarcer. Volume over early Oc- 
tober has not been so large, but prices are 
somewhat better, $1@1.50 above the low 
being obtained for some items. The automo- 
bile trade is doing very little buying, and 
the furniture trade promises best. There 
has been some radio business. There has 
also been a little better demand from planers, 
mostly in mixed cars, largely of oak and 
poplar. Such mixed cars are getting harder 
and harder to fill, because of smaller inven- 
tories and broken stocks. Some common 
and better thick ash is reported in sales. 
Also some mixed cars of white oak, in No. 1 
common, 4/ to 8/4. Some No, 2 sap gum, in 
inch, and some quartered sycamore, 5/8 stock, 
log run, has also been moved. Common 
poplar, formerly sold at $24.50, Louisville, 
is now on an asking basis of $26@27. Com- 
mon sap gum could be had at $18@19, and is 
now $22. Cottonwood common, which sold 
at $21, is priced at $24. There has been 
some tightening up reported also in No. 2-A 
and 2-B common poplar, which items have 
become much scarcer. Some inch red oak 
was sold as low as $26@27 for common, but 
mills today are asking $32@33, while some 
mills, advantageously located for exporting, 
are asking up to $35, and $31 appears to be 
bottom. It is reported that Great Britain is 
not taking much hardwood just now, and is 
depending on short Japanese oak. 


Softwoods—Southern pine demand has not 
been especially active, but a few cars are 
being sold here and there, and prices are 
firm. Cypress has been moving fairly well, 
in all grades and thicknesses, of building and 


shop items. 
Baltimore, Md. 


North Carolina Pine—Some pine distribu- 
tors here report a slight gain in demand, 
Stocks are still very small, with the city 
wharves bare. The reported mill advances 
in some grades of flooring and in roofers are 
finding little, if any, reflection in this market. 

Georgia Longleaf Pine—Stocks of dealers 
are low. Quotations are about where they 
have stood. 


Douglas Fir still faces the keenest compe- 
tition from eastern stocks, with the result 
that the volume of business done shows little 
or no gain, while West Coast mills are pre- 
vented from marking up prices. 





Cypress—No changes of consequence have 
taken place in quotations. High grade Gulf 
stocks display firmness. 


Hardwoods—Some dealers report that 
business is as quiet as at any previous time. 
Stocks have been still further reduced, and 
more interest in offerings is being shown. 
There have been no gains of consequence in 
the export movement. 





Memphis, Tenn. 


Southern Hardwoods—While demand dur- 
ing the last two weeks has slackened, prices 
being asked and paid continue slightly bet- 
ter. Manufacturers finding stocks getting 
low, have advanced prices and are holding 
firm. Export trade is holding up better 
than domestic. 


Export demand has been exceptionally well 
sustained. Reports from England indicate 
that stocks there are exceptionally low, and 
that hardwoods are in demand. Exporters 
as a whole have advanced prices. Offers of 
orders for delivery over the end of the pres- 
ent year, covering especially oak and ash, 
have been made, but many exporters are 
turning this business back, and taking only 
orders that call for immediate shipment. 
Ocean freight rates have now been extended 
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throughout the remainder of this year, 


Domestic demand continues to come from 
all groups. Furniture manufacturers are the 
best buyers but are not buying as large 
quantities as they were several weeks ago 
The automobile industry is taking some 
hardwoods. There has been a good demand 
from box and crate manufacturers. Retailers 
have been buying, but not large quantities 
Sash and door and interior trim plants haye 
been taking little. There has been a slightly 
better demand for flooring oak. 


Production has remained around 20 percent 
of normal. There is no indication of heavy 
production during winter. 


Rhinelander, Wis. 


Northern Hardwoods—There is compara- 
tively little lumber being shipped from mills 
in the Rhinelander district. Low grades are 
in demand to some extent, but there is little 
eall for select and better birch, and har 
maple. Sawmills that have an accumulation 
of slab wood are finding a place for it, ship- 
ping into the cities and towns. There are 
large stocks of dry hardwoods, pine ang 
hemlock, sufficient to meet all demands, go 
it is unlikely that logging camps and say. 
mills will be put in operation this fall ang 
winter. 


Shreveport, La. 


Southern Pine—Demand from Texas and 
Oklahoma seems to have slowed up some- 
what, but the week has brought a consider- 
able increase in demand from the North, 
Prices are fairly firm. On many items there 
has been no improvement—such items as 
B&better finish, flooring etc. Many southern 
mills have gone out of business, and the 
sawmill units of remaining plants, large and 
small, are still largely inactive, so that ship- 
ments are now exceeding production by-at 
least 50 to 75 percent. 


Portland, Ore. 


West Coast Woods.—Fir loggers are quite 
determined to hold to a higher price level 
this fall and winter than quotations now 
prevailing. There is no surplus of fir logs, 
and the camps will be slow in getting into 
action again unless conditions become more 
encouraging. ; 

Western Pine business, which has_ been 
gradually improving for several weeks, fell 
off the last fortnight. The bulk of business 
is from points east of the Mississippi and 
north of the Ohio. 


Spruce output is about 25 percent of ca- 
pacity. Some inquiries for common are com- 
ing in from Atlantic coast points, a rela- 
tively light amount of shop is moving 
through the usual channels, and some air- 
Plane stock is going to Japan and France. 


Norfolk, Va. 


North Carolina Pine sales have not been 
very active, but there has not been much de- 
crease in inquiries. Small operators have 
sold out many items and larger mills have 
been able to materially reduce their unsold 
surplus of popular items. Production is still 
very small. A few mills have started up 
again in the South, but rainy weather has 
greatly interrupted logging, manufacturing 
and shipping, as well as drying. Prices have 
shown very little change. Advances in lower 
grades have been well established, and 
higher prices are being talked of by mill- 
men. The better grades are on a higher 
scale of prices than they were thirty days 
ago. 

Better Grades—Demand for 4/4 edge B&bet- 
ter has been very light but there has been 
a rather good demand for 4/4 and thicker 
B&better stock widths. Some large planing 
mills in the South have been buying 10- and 
12-inch B&better from smaller operations, 
and as small-mill supplies of stock widths 
have dwindled they have gradually advanced 
prices on these items and No. 1. 

Shed Stocks—Planing mills have been hav- 
ing a better sale. A number of small mills 
have been busy running roofers on old 
orders, and do not have much stock for sale. 
Air dried 6-inch roofers have sold on_the 
basis of $9 f. o. b. cars Georgia Main Line 
rate; $10 for 8-, 10- and 12-inch widths, and 
$6 for 4-inch. Some mills are quoting 5! 
cents and some ask $10 and $11. Dressed 
framing has been moving better and 3 
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stronger for many mills are short on a num- 
per of lengths, having been ripping up a lot 
of framing into roofers. 

Box makers have been more active and 
ome have been scouting around for lumber 
-" their prices. There is not much good air 
aried box available, and there is also a 
scarcity of air dried 4/4 stock box in all 
widths. Stock box is higher and strong. 
There has been a better demand for 4/4 
No. 2 box from the yards and a number of 
mills have advanced it $2. Box bark strips, 
4/4, continue inactive but dunnage is mov- 


ing better. 
St. Louis, Mo. 


Southern Pine representatives report a 
tapering off in retail yard inquiry, as well 
as in volume of orders placed. Demand is 
still good for mattress lumber, and for piling, 
for river work. tailroad buying appears to 
pe on the increase, prompt service being re- 
quired. Mill stocks are very badly broken, 
particularly in low grade boards and No. 1 
dimension. Prices seem to be stationary, at 
approximately $1.50 higher on the average 
than the low market of late August. No, 2 
poards and shiplap, 8- and 10-inch, are 
$17.50@18 for small-mill stock, $18.50@19 for 
large-mill stock for random loading; speci- 
fied loading, $19@20. No. 1 dimension, 2x4- 
inch, 10 to 20-foot, is $17.50@18 for small 
mill stock; $20@21.50 for large-mill stock; 
g-, 9- and 10-foot are extremely scarce, with 
rain hampering mill operations; price ranges 
$16.50@17. B&better flat grain flooring, 
small-mill stock, is $23@23.50; large-mill 
stock, $24@24.50; straight cars of 10-foot 
are $21; 12-foot, $22; 16-foot and longer, 


$25.50 @ 26.50. s&better ceiling, 5gx4-inch, is 
$20.50@21; jh-inch, $24@24.50; %-inch, stand- 
ard partition, $25.50. B&better car siding, 


ix4-inch, 9%-foot, is $26; 10-foot, $24; 12- 
foot, $25. No. 1 common ear lining, 1x6-inch, 
16-foot, $22; 18-foot, extremely scarce, is 
$26.50 for air dried stock; kiln dried stock, 
$2 additional. B&better drop siding, 1x6- 
inch, 10 to 20-foot, standard patterns, is 
$23.50@24. B&better finish, S4S, 1x4-inch, is 
$28; 6-inch, $30; 8-inch, $28; 10-inch, $39; 
12-inch, $50 All above prices are f. o. b. 
St. Louis. 

West Coast representatives state that in- 
quiry and sales have declined, with finish 
items meeting with sales resistance, due to 
lower prices on comparable items of south- 
ern pine. tailroad and industrial buying 
continues to expand. 

Hardwood representatives report that sales 
are not quite up to the standard of the last 
few weeks. Prices, however, are showing 
a tendency to advance on upper grades. Oak 
flooring distributers report that sales con- 
tinue on a satisfactory level, with price in- 
creases influenced by advancing costs of 
rough flooring oak. 


Warren, Ark. 


Arkansas Soft Pine—A fair volume of 
business has come to the mills during the 
last two weeks, orders running about 25 per- 
cent ahead of those for a similar period 
thirty days ago. Demand is coming largely 
from small retail dealers, and is for mixed 
cars. However, there has been some demand 
for straight cars of boards, shiplap and di- 
mension for the larger yards, with some 
Straight-car orders for both 4-inch flat 
grain and edge grain flooring. End-matched 
flooring has been in fair demand, largely in 
12- to 16-foot lengths. Stocks of upper 
grade items are still fairly well assorted 
although some lengths are becoming scarce, 
particularly in 5/4 by 6- and 12-inch. Some 
mills report being sold up to stock on 3-inch 
B&better short length edge grain flooring. 
B&better and No. 1 flat grain 3-inch flooring 
are among the scarce items, some mills being 
Oversold on both. Shortages exist in 1x6-, 
10- and 12-inch No. 1 in 12-, 18- and 20-foot 
lengths, while several mills report not a 
Single piece of 20-foot No. 2 on hand in any 
width, nor of 20-foot in 1x6-, 8-, 10- and 
12-inch No. 3. Dimension stocks are badly 
depleted except 12- to 16-foot. Some mills 
are having to decline orders for 10-, 18- and 
20-foot in 2x4- and 2x12-inch, in both Nos. 
1 and 2. Stocks of both Nos. 2 and 3 
boards have been materially reduced during 
the last thirty days. The 12-inch boards are 
hard to find in 10- and 20-foot lengths, while 
heavy sales have been made against 4-inch 
No. 2, which has gone largely for mattress 
work along the Mississippi and Missouri 


rivers. Few mills have been willing to sell 
a mattress grade, but, during the last fifteen 
days, buyers have made purchases of a 
straight No. 2 standard grade. So the mill. 
price of 4-inch No. 2 has advanced to $12 
and better for 12-foot and longer. Several 
mills are limiting the sale of No. 3 boards 
to 5,000 to 10,000 feet a car, with 8-inch par- 
ticularly scarce. A quantity of pine piling is 
being shipped from Warren and nearby 
points, shipments averaging fifty to sixty 
cars a month. Last week a sizable order for 
hardwood piling was placed, the first order 
of this kind recently received in this district. 
No. 1 lath are in very small supply, and sales 
are limited to mixed car orders, 


Production is at a very low level at the 
large mills, which have not increased their 
output. Several small operators have started 
up, but their production will not affect the 
situation very much. Mill stocks have been 
reduced approximately 20 percent during the 
last sixty days, and mills look for recent ad- 
vances to be maintained, and further ad- 
vances made on scarce items before the 
month is over. 


Jacksonville, Fla. 


Southern Pine inquiries from yards and 
eastern industrial centers have been very 
scarce, comprising only a few lists of urgently 
needed material. More railroad inquiries are 
out than for several weeks, and new orders 
are showing much improvement. In addi- 
tion to the regular run of railroad purchases, 
other unexpected orders have been received. 
The Pennsylvania has recently placed about 
a half million feet of car material. The New 
York Central bought about a million feet of 
2-inch decking, of which at least six hun- 
dred thousand feet will be shipped from this 
immediate territory. Several large South 
Florida mills have booked emergency orders 
for Porto Rico at fair prices. Exceptional 
rains in this section have forced smaller 
mills to close and return many orders, which 
have been placed with larger mills, for quick 
shipment, at better prices. Customers are 
pushing wholesalers for deliveries, and mills 
are advancing prices on special cutting and 
on the standard items of large timbers, for 
which most orders call. Many wholesalers 
report that mills have more orders than at 
any time during the last twelve months, and 
booked at better prices. The general run of 
pine prices have not increased to any notic- 
able extent, and the following is base, de- 
livered Jacksonville: 6-inch, $18; 8-inch, $19; 
10-inch, $20, and 12-inch, $24. These prices 
are wholesale to mills. It is rumored that 
some mills contemplate increasing running 
time for the rest of the month, to handle 
some delayed orders, but it is thought that 
most of the larger mills will stick to pres- 
ent schedule. 


Cypress inquiries have been showing some 
improvement, but call mostly for mixed cars 
of shed stocks, which have been regularly in 
demand all the year. Other cypress items 
are moving slowly. Prices are very firm, and 
only small mills are doing any trading to 
secure orders. 


Hardwoods fared somewhat better last 
week, but business is anything but good. 


Exports for September totaled 1,663,000 
feet, far below what was expected, because 
several lots were on docks awaiting delivery 
of one and two cars to complete, and had 
to be held over. So far this month there 
has been over a half million feet shipped. 


Los Angeles, Calif. 


Receipts—A new low in unsold stocks at 
San Pedro harbor, for the first week in 
October, is reported. Twenty-six firms had 
a total of only 1,961,000 board feet, as com- 
pared to a total of 4,659,000 three months 
ago, and nearly six million board feet about 
six months ago. Nineteen cargoes arrived 
during the last two weeks, bringing in a total 
of 11,453,000 board feet, which includes 1,200,- 
000 feet of piling. Eighteen vessels carried 
11,163,000 feet of fir and one brought 290,000 
feet of redwood. There were 47 vessels 
operating, and 61 laid up. Excess items re- 
main few: 2x4-inch common worked, 2x10- 
inch common rough, and fir lath. 

Building activity in general is showing 
an encouraging increase in southern Cali- 
fornia, as well as in Los Angeles. There is 
a demand for small homes, and continued 
activity in duplex and flat construction. 
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2 PLANTS ves"n= 
MIXED-CARS 


Pine Lumber & Factory Products 


PONDEROSA PINE 
IDAHO WHITE PINE 


Je Long Lake Lumber Co 


—-oR-— 
PINE FRAMES TRIM 
AND MOULDINGS 


/2 SpokanePine 
ProductsCo. 


SPOKANE, 
WASH 










ees 


WHITE RIVER 
LUMBER COMPANY 


For Mixed Cars of 


YARD and SHED STOCK 


Including Bevel Siding, 
Mouldings, Lath, 
Shingles 


ENUMCLAW, WASHINGTON 


WE can MIX Them 


Send us your Requirements for— 


All kinds of Yard Stock both Fir 
and Hemlock 
Cedar Siding and Shingles 
Large and Long Timbers 
Long Dimension Lath 


John D. Collins Lumber Co. 
WHITE BLDG., SEATTLE, WASH. 

















Alé oma Soft Textured 
California Soft Pine 
CLEARS, SELECTS, FACTORY PLANK, 





BEVEL SIDING, COMMON 
BOX SHOOKS ana” 
Est. 1 905 for Prices 














Algoma Lumber Co., LOS ONGELES, CALIF. 














NORTHWEST SPRUCE CO. 
Terminal 3, Pier 40, 
Seattle, Wash., U.S.A, 


Dependable shippers of fine quality 
SITKA SPRUGeS 


(Clears & Factory grades) 








BOOKS—BOOKS—B00KS—Here’s theplace 


to get them. Write now for catalog. 
American Lumberman, 431 S. Dearborn St., Chicago 
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2357 South Loomis Street, CHICAGO 
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Klin Dried 


and Air Deleag ENGELMANN SPRUCE 


We own and represent exceptional quality stocks in 
nn Spruce, Sitka Spruce and Western Pine 


We represent Nicola Pine Mills, Ltd., Merritt, B. C. 


PAUL MILLER CO. 
LUMBER 
General Offices: 308 W. Washington St., CHICAGO 








GILBERT NELSON & CO. 


Public Accountants 
Il SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 








Builders’ Commercial Agency 
ESTABLISHED 1890 
1350 Builders’ Bldg., 228 N. La Salle St., Chicago 


A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 
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Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
guess at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more 
of a problem than ever. 

If the year’s total eovered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve 
months is determined in advance and 
nothing can increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. 


OF NEW YORK 























S11 Locust St. 220So.StateSt. 537 Mer. Exch. Bldg, 
St. Louis, Mo. Chicago, Ill. San Francisco, Cal. 








Makes all other windows 
CILENTITE 


obsolete 


Pre: Fit 





Write to Curtis Companies Service Bureau 
102 CURTIS BLDG., CLINTON, IOWA” 








YARD, MILL AND OFFICE 


Newsy Notes of Persons and Places 

















O TIMBER ESTIMATORS 0 
JAMES W. SEWALL 


Timber Cruises and Valuations 
JAMES W.SEWALL PHILLIPS & BENNER 


Old Town, Ruttan Block, 
Maine Port Arthur, Ontario 











P. J. Feitner, president Osceola Cypress Co., 
Osceola, Fla., recently visited New York City, 
Philadelphia and Baltimore. 

J. D. Huffman, secretary National Lumber 
Exporters’ Association, is confined to the hos- 
pital following an operation for appendicitis. 
He is reported doing well. 


Eugene W. Carson, of Buffalo, N. Y., who 
officiates each fall at intercollegiate football 
games, was field judge at the Yale-Chicago 
game at New Haven on Oct. 8. 

John S. Tyler, for many years secretary- 
treasurer Buffalo Lumber Exchange, celebrated 
his 84th birthday on Oct. 10. He was visited 
by a number of members of the exchange, who 
presented him with a box of cigars. 


I’, W. Pettibone Lumber Co., of Portland, 
Ore., general export agent for the Edward 
Hines Western Pine Co., of Burns, Ore., has 
appointed, as sole agents for the United King- 
dom, Edward Chaloner & Co., of Liverpool and 
London, England. 

William Emmett Harris, 36, Harris Lumber 
Co., Bowling Green, Ky., and partner with his 
father, J. T. Harris, was seriously injured Oct. 
9, when a car he was driving turned over. He 
suffered a fractured skull, broken right arm, 
and probable internal injuries. 


Hugo Drumm, formerly associated with the 
Guse Lumber Co., and Frank Gerl, with the 
Manitowoc Lumber Co., Manitowoc, Wis., 
have taken over a property at Franklin and 
Twentieth streets, Manitowoc, and will estab- 
lish a new retail lumber business. 


L. R. Putman, for fifteen years merchandis- 
ing counsel of the Southern Pine Association, 
has been elected a vice president of the Ameri- 
can Builder Publishing Corporation, and will 
devote his full time to that publication, as mar- 
keting editor and merchandising counsel. 

EK, W. Fischer, manager Mumby Lumber & 
Shingle Co., Bordeaux, Wash., with mills there 
and at Malone, Wash., visited trade connections 
in Chicago recently. He was accompanied by 
Mrs. Fischer, and they were going on to St. 
Louis and Kansas City, and further south. 


J. S. Williford, sales manager Bellgrade 
Lumber Co., Memphis, returned from an ex- 
tended trip abroad, reports conditions im- 
proving. He reports a fairly successful trip, 
and believes that buying will be considerably 
better for the rest of the year, particularly in 
England, where stocks are low. 

It was announced at the weekly meeting on 
Oct. 7, Secretary Laurence L. Hurd, of the 
3uffalo Lumber Exchange, is the father of a 
daughter, born last week, and it was also an- 
nounced that Vice President Ralph C. Angell 
is a grandfather, a son having been born re- 
cently to Mr. Angell’s daughter. 

Among the Chicago delegation of hardwood 
lumbermen who attended the annual conven- 
tion of the National Hardwood Lumber As- 
sociation in Memphis were Theo. Fathauer, 
Tom Curley, Walter O’Brien, Edward Schoen, 
Ernest Bond and G. A. Vangsness. C. A. 
Goodman, of Marinette, Wis., joined the Chi- 
cago delegation. 

F, W. Scott, vice president and general man- 
ager of the Union Sawmill Co., Huttig, Ark., 
one of the plants of the Frost Lumber Indus- 
tries, recently was named State chairman for 
the national organization to reduce public ex- 
penditures. Mr. Scott is president of the Ar- 
kansas Industries’ Association, with headquar- 
ters in Little Rock. 


Roy J. Sharp, manager Mountain Lumber 


Co., of Tacoma, Wash., is much in demand 
He has 


these days as a service club speaker. 


recently returned from a 7-weeks’ visit to Eng- 
land, and already has been called upon to speak 
before the Tacoma Gyro Club and the Tacoma 
Lumbermen’s Club on his experiences while 
away. 

J. E. Jamison, who has been engaged in the 
lumber business at Bergholz, Ohio, is tempor- 
arily located in Chicago. He expects to make 
a trip to the Pacific Northwest, during which 
he will attend the sessions of the Pacific Log- 
ging Congress and probably visit a number of 
the larger lumber and logging operations jn 
that territory. 


J. Donner, who for many years has been sales 
manager in Chicago of S. H. Bolinger & Co,, of 
Shreveport, La., in addition to continuing his 
representation of that company, recently has 
formed a partnership with Richard Cortis, and 
the new firm of Donner & Cortis Lumber Co, 
succeeds the Richard Cortis Lumber Co. The 
offices of both S. H. Bolinger & Co. (Ltd.) and 
Donner & Cortis Lumber Co. now are located 
at 308 West Washington Street. Both Mr, 
Donner and Mr. Cortis are well known figures 
in the lumber trade in Chicago territory. 

The Brady & Ketcham Lumber Co., Seattle, 
Wash., intercoastal operator, has sent out the 
following announcement: “After Oct. 6, Hugh 
P. Brady and Henry H. Ketcham will carry 
on in the intercoastal lumber business individu- 


ally. Mr. Brady will complete all Brady & 
Ketcham Lumber Co. transactions. Both of- 
fices will be in the Ranke Building. The deci- 


sion to separate is an entirely friendly one. Each 
partner bespeaks individually the same friend- 
liness and co-operation you have shown the 
firm in the past.” 

W. R. McMillan, manager Hammond Lun- 
ber Co., Chicago, returned last Friday from an 
eastern trip on which he was accompanied by 
H. W. Cole. After calling on the trade in New 
York, Mr. Cole continued his trip into Canada, 
and Mr. McMillan returned to Chicago, the 
latter part of the trip, from Cleveland to Chi- 
cago, being made by airplane. Mr. McMillan 
reports having found a much better feeling in 
the trade in the East, some improvement in de- 
mand having been noted, as well as some price 
advances. Altogether, he thinks the outlook 
for business in that territory is much better 
than it has been for some time. 

The many friends throughout the lumber_in- 
dustry of Carl L. White, of Arkansas City, 
Ark., will learn with interest that he has re- 
signed his position as general manager of the 
Vestal Lumber & Manufacturing Co., his resig- 
nation having become effective Oct. 1. Mr. 
White became connected with the operation 0! 
this business in Arkansas City fifteen years 
ago, at which time the plant was owned and 
operated by the Breece Manufacturing Co. Mr. 
White is well known in the hardwood lumber 
trade, and has been prominently identified with 
the business and civic life of Desha County, a 
chairman of the Desha County Taxpayers’ As 
sociation, member of the executive committee 
of the Desha County Red Cross Chapter, prest- 
dent of the Arkansas City school board, and a 
member of the city council of Arkansas City. 


Charles J. Williams, jr., president Moore Dry 
Kiln Co., Jacksonville, Fla., with branch tat- 
tory at North Portland, Ore., was in Chicago 
this week enroute back to his Florida head 
quarters, after spending the greater part 0 
the summer in the Pacific Northwest. While 
conditions in the lumber industry in that sec 
tion still are far from satisfactory, Mr. Wil 
liams reports a considerably better feeling 
among the manufacturers, practically all 
whom are rather optimistic now as to the out 
look for the industry. While prices still ar 
below cost of production, there have been some 
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substantial advances and the price situation is 
much more stable than it has been for some 
time. Having generally adopted the policy of 
keeping production within the limits of current 
orders, mills are in better position than they 
have been and it is hoped that there will be 
no unnecessary increase in production until the 
market has reached the point where at least a 
small profit may be derived from the operations. 
Gratifying progress has been made in securing 
the support of the industry for the West Coast 
Lumbermen’s Association and altogether Mr. 
Williams reports that the situation on the Coast 
when he left was greatly improved over that 
prevailing early in the summer. 





Accepts Trade Extension 
Chairmanship 


Every branch of the lumber industry will be 
gratified to learn that Carl L. Hamilton, vice 
president and general manager of the General 
Timber Service (Inc.), of the various Weyer- 
haeuser forest industry companies, St. Paul, 
Minn., has accepted the chairmanship of the 
Trade Extension Committee of the National 
Lumber Manufacturers’ Asscciation. Mr. 
Hamilton has been 
closely connected for 
the last five years with 
all the promotion enter- 
prises of the National 
Lumber Manufacturers’ 
Association, during that 





CARL L. HAMILTON, 
St. Paul, Minn.; 
Appointed chairman of 
National’s Trade 
Extension Committee 


entire period having 
been a member of the 
publicity and trade pro- 
motion committees. 

Mr. Hamilton is well 
known throughout the 
lumber world as a re- 
sourceful and successful 
advertising and = mer- 
chandising director. To a large extent he is 
credited with having formulated the long-time 
merchandising policies of the Weyerhaeuser 
Forest Products and General Timber Service. 

His technical and practical knowledge and 
his long experience, both in manufacturing and 
merchandising, ideally fit him for the chairman- 
ship of the National Trade Extension Com- 
mittee, under whose direction all of the trade 
promotion activities of the organization are 
carried on. 


October Blue Book Delivered 


The October edition of the Lumbermen’s Blue 

Book, which reached the office of local sub- 
scribers on Oct. 1, shows some 22,000 changes 
im a six-month period, indicating the rapidity 
with which new information has become essen- 
tial in the industry, and the dependence that 
must be placed in such credit reference works. 
Referring to the new “Blue Book,” C. J. Mor- 
gan, vice president and manager, says: 
: The appearance of the October “Blue Book” 
is the same as its predecessor issue. The 
long-established features of two-color maps 
of each State, descriptive classifications, 
Street addresses, digest of commercial laws, 
reliable ratings etc., are again a part of this 
issue. Because of the serious credit problems 
Which have confronted the industry, we have 
concentrated for this issue on reliable credit 
facts. We have not relied on casual com- 
ments of correspondents in our credit recom- 
mendations and ratings, but have revised 
every report thoroughly. Our’ subscribers 
can be assured of complete and current in- 
formation. 





The “Blue Book” is operated as an activity 
ot the National Lumber Manufacturers’ Asso- 
Clation, in conjunction with the Credit Clearing 
House. The board of directors is made up of 
leading lumbermen. The policies are under the 


51 


LIGNASAN AS TIMBER SPRAY 








Sap edges and corners pro- 
tected from stain-producing 
fungi at little cost 


in boards and small dimension stock so 
well that now many mills use it for timbers 
and heavy dimension stock also. It has proved 
very efficient. 

A thin film of Lignasan solution on timbers 
protects the sap edges and corners against 
infection by sap stain. Sprayed on the stock 
as it passes over the rolls on the way to the 
timber dock, it adds little to the cost. 


HOW TO TEST LIGNASAN 


To test Lignasan on timber use a small hand 
sprayer or apply with a brush. Make this 
trial application. You’ll find Lignasan effec- 
tive against sap stain, as well as a profitable 
investment and an economical way to keep 
timbers bright. 

If you are having trouble with your lum- 
ber and timber sap staining, mail coupon at 
right. It will bring you full details and prices 
of Lignasan, the effective sap stain preventive. 


D: PONT Lignasan controlled sap stain 


PROVES 
SUCCESSFUL 


HERE’S THE WAY 
one lumber manufac- 
turer keeps timber free 
from sap stain. Photo- 
graph shows a home- 
made timber spray that 
thoroughly wets the 
stock with Lignasan 
solution. It has proved 
very effective. Investi- 

ate Lignasan today. 
ail coupon. 


MAKE THIS 






MAKE THIS 
LIGNASAN 
TEST: Dip one 
end of 5or6 
newly sawn 
sapgum or pine 
boards in Lig- 
nasansolution. 
Leave otherend 
undipped; 
Mark boards 
and stackin 
middle of 
seasoning pile. 
Examine when 
dry and note 
control of sap 
stainon Lig- 
nasan-dipped 
ends. 


* 
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LIGNASAN 


REG. U. S. PAT. OFF. 
Prevents Sap Stain Keeps Lumber Bright 








E.I. DU PONT DE NEMOURS & CO., Inc. 
Organic Chemicals Dept., Wilmington, Del. 


Gentlemen: I should like to know the easy, 
inexpensive way to get Bright Lumber. With- 
out obligation please send me full details and 
prices of Lignasan. 























control of an executive committee of nine mem- 
bers, six of whom are associated with the lum- 
ber industry, the remaining three being agency 
men. Executive headquarters are maintained at 
323 South Franklin Street, Chicago. 


Delighted With Blaney Park 

Walter Moeling, president Sterling Lumber 
& Supply Co., with his wife, and their son, 
John Moeling, vice president of the company, 
with his wife, comprised a vacation party that 
recently spent a delightful week at Blaney Park, 
in Michigan. This is the famous summer and 
winter resort developed by the Wisconsin Land 
& Lumber Co., of Hermansville, Michi, Blaney 
Park comprises 22,000 acres, and: has been set 
aside as a wild life refuge and game preserve. 
At Blaney there is a beautiful 9-hole golf course, 
an airplane landing field, uptodate cottages and 





hotel, a Paul Bunyan museum, a lovely lake 
with boating and fishing, and everything to 
make a vacation comfortable and enjoyable. 
Commenting on their stay there, John Moeling 
said: “It seems to me that every lumiberman 
in the country would be interested in visiting 
Blaney Park and seeing what has been .ac- 
complished by the Wisconsin Land & Lumber 
Co. in developing cut-over timber lands and an 
abandoned sawmill town as an all-year-round 
pleasure resort and game preserve. We have 
visited many sections of the country, and last 
year spent our vacation in the famous Black 
Hills section, but nowhere have we found a 
more delightful vacation spot than at Blaney 
Park.” An interesting feature at Blaney is 
the large number of deer that roam at will 
over the entire area, and a favorite sport of the 
visitors is to watch the deer come out on the 
golf course. Mr. Moeling took same snap- 











PATENT PENDING 


INJECTAIRE 


DRYING 


produces more 
lumber with 
power. 


less 


Costs less to install. 


Write for Bulletin 


The National Dry Kiln Co. 


437 West Georgia Street 
Indianapolis Indiana 


Eastern Representative: 


C. A. FIELDS, Eagle Mills, Troy, N. Y. 








“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 
recommendation is the con- 
stantly increasing demand for - 
it. 


Its one red-strand is our 
guarantee of quality. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York Chicage Denver Sen Francisce 











| DAVENPORT 
HOTEL 


Spokane, 
Washington 
Complete hotel and 
dining service. In- 
formal. 600 
rooms, outside. 
Fireproof. 
Rates and 
Prices are most 
moderate. 


LOUIS M. DAVENPORT, President 


Rendezvous of 
Lumbermen of 
the Northwest. 
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shots while there, of a number of deer on the 
course. In order to add to the interest of the 
visitors in seeing the wild life, G. Harold Earle, 
president of the Wisconsin Land & Lumber Co., 
has had floodlights installed on the course, which 
when turned on at night attract the attention 
of the deer, and they often assemble in numbers 
at these points. 





Direct Hospital 


Tacoma, WasuH., Oct. 7.—Tacoma lumber- 
men will continue to play a prominent part in 
directing the Tacoma General Hospital. At 
the recent election to its board, two of the five 
directors re-elected were prominent Tacoma 
lumbermen, Minot Davis and William L. Mc- 
Cormick. Hold-over members include Norton 
Clapp, Everett G. Griggs and James G. New- 
begin, lumbermen, and Joseph L. Carman, fur- 
niture manufacturer. 





Announces Organizational Change 


Formation of the Wuichet Lumber Co. has 
been announced by West Wuichet, this new 
organization taking the place of Louis Wuichet 
(Inc.), the affairs of which will be closed up. 
The full operating personnel of the former 
company, however, will continue the business 
under the new title, from the same address, 712 
Railway Exchange Building, Chicago. The 
former organization was engaged in the whole- 
sale business, but the new one will broaden its 
basis of operations, to include commission sell- 
ing, and it is believed that the change will make 


Finds Inland Empire 


The Inland Empire operations of the Edward 
Hines Western Pine Co., at Hines, Ore., were 
recently visited by P. J. McHugh, wholesale 
sales manager of the Edward Hines Lumber 
Co., of Chicago. 

The mills are running along on a reduced 
basis, Mr. McHugh reported, cutting about 25 
percent of capacity, and practically all are fol- 
lowing the suggestions of the United States 
Timber Conservation Board in this respect. 

There has been increase in sales of Ponderosa 
and other western pines in the last thirty days, 
Mr. McHugh said. The market had been soft 
and spotty, and for any unusual quantity the 
quotations continue pretty close, but are held 
fairly firm as compared with what they were 
during the preceding three or four months. 


Mill Stocks Becoming Low 


Stocks of pine in the Inland Empire are un- 
usually low, so that any material increase in 
demand would result in a sharp upturn in prices. 
Most buyers are, however, for the present going 
along on a hand-to-mouth basis. Retailers to 
a large extent are supplying the immediate de- 
mands of their trade by pool cars. When de- 
mand does expand, buyers will find the mills 
unable to supply promptly a great many items. 
Western pine shop items are in a very good 
position, because of the lowness of mill stocks. 
D selects, and even C selects, are getting 
scarcer. Items of No. 2 common are in just 
fair supply, although there seems to be some 
over-supply of No. 3 common. 


Competition on Box Is Keen 


Certain low grade items of western pine are 
affected, in middle West territory, by the com- 
petition of corresponding grades of southern 
pine. The southern mills have got their costs 
down to a very low basis. An outlet for these 
low grades is important to the Inland Empire 
producers, because about 45 percent of the mill 
cut of Ponderosa is graded as boxing and crat- 
ing lumber. In the markets mentioned, they 
have been displaced to some extent by southern 
pine since the latter reached recent low levels. 
Mr. McHugh was surprised and gratified at the 
spirit of co-operation shown by Inland Empire 
mill employees. They seem to be fully cogni- 
zant of conditions, and are going right along 
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for the company many new friends among the 
mills and the distributing and consuming 
branches of the lumber industry. 


Shipping Marks on Timber 


Readers of the AMERICAN LUMBERMAN will 
be interested to learn that Ernest Benn (Ltq.) 
is preparing a new edition of “Shipping Marks 
on Timber,” for publication early next year 
Particulars in regard to new marks, or changes 
in marks which have been made since 1939 
should be communicated to the publisher, Boy. 
verie House, 154 Fleet Street, London E. ¢. 4 
for inclusion in the new edition. , 





To Hold Annual Poultry Show 


Many lumbermen will be interested to know 
that the twenty-fourth consecutive annual poul- 
try show to be held in the famous Chicago 
Coliseum will open on Nov. 22, continuing to 
Nov. 27. These annual shows are of signifi- 
cance to the lumber industry because the scien- 
tific raising and shipping of poultry require a 
considerable use of wood in various forms, It 
is planned to make this the largest and most 
attractive poultry show ever held in the middle 
West. Full advantage is going to be taken of 
the “back to the land” movement, and special 
advertising and publicity are planned to reach 
these thousands of prospective buyers of breed- 
ing stock, baby chicks and equipment. For the 
third successive time, this poultry show will be 
under the management of Harvey C. Wood. 





Situation Improved 


with the manufacturers with a view to working 
together out of present difficulties. 


Seek Reduction in Freight Costs 


There has continued to be some intercoastal 
movement of Inland Empire pines, to Pacific 
ports and thence through the Canal to North 
Atlantic ports, in an effort to reduce costs of 
transportation. Since the withdrawal of the 1° 
cent railroad rate from Spokane, Wash., to the 
Pacific seaboard, because the railroads believed 
it was causing a loss of transcontinental haul- 
age, the Inland Empire mills have been doing 
considerable trucking to seaboard. The opera- 
tors, however, are making an effort to have this 
rate reinstated, and are of course sympathetic 
to the efforts of West Coast lumbermen to have 
the whole rail rate structure revised, to a level 
that will bring back transcontinental tonnage 
to the railroads, and even permit them to win 
back much of the territory now supplied by 
back-haul from the Atlantic coast. 

West Coast mills were also visited by Mr. 
McHugh, and here he found lumbermen quite 
optimistic. They reported a considerable pick-up 
in bookings. Both producing regions have been 
expecting a decided improvement in demand 
from farming sections west of the Mississippt 
for fall needs. 


Tariff Will Benefit American Mills 


The newly imposed tariff of $4 will ut 
doubtedly help the lumber industry as soon as 
trade becomes more normal, in the opinion of 
Mr. McHugh. The closing out of Canadian 
imports of northern pine has undoubtedly 
helped the western pine manufacturers, and the 
Coast fir operators will receive even larger 
benefit in the domestic market through the 
closing out of British Columbia fir and spruce. 





Hymeneal 


GEORGE-WILLIAMS. 
secretary Lexington Lumber Co., of Buffalo, 
N. Y., was married on Oct. 6 to Miss Alice P. 
Williams, daughter of Mr. and Mrs. John P. 
Williams, at the First Unitarian Church. 
After the ceremony a small reception was 
held at the home of the bride’s parents. _ Mr. 
George is the son of Henry I. George, long 
connected with Graves, Manbert, George & 
Co. and the Lexington Lumber Co. 


Henry H. George, 
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LUMBER MARKET REVIEW 


Southern Pine Industrial Business Good; Middle West 
Yards Buy Better Than Southern 


Southern pine bookings for the two weeks ended Oct. 8 
were 50 percent above the cut, with a slackening shown 
in the second week. More of the sales are now to indus- 
trial users, especially railroads, and the mills have large 
files of unfilled special cutting orders. Southwest and 
southern yard demand has eased off, but middle West has 
increased a little. Larger mills have low and broken stocks, 
so prompt shipment of needed assortments 1s sometimes 
dificult. And the trade is having to depend to a larger 
extent on such mills, for the setting in of the rainy season 
has curtailed operations of small plants. Larger mills are 
not disposed to speed up production. Better business in 
North Atlantic coast markets is expected to result from 
inauguration of the seatrain method of shipment. 

Arkansas soft pine mills have reduced total stocks by 20 
percent in the last thirty days. Stocks of common are badly 
broken, and shortages are being reported in uppers. Large 
mills are not increasing output, and the greater activity of 
small plants will make little difference. Price advances are 
firmly held, and more expected. 


Rains Curtail Production of Shortleaf in Southeast 


Small mills in the Carolinas and the Southeast have been 
making efforts to increase output, but reports say the rainy 
season has set in with heavy downpours that have stopped 
their operations. Many small plants in the Southeast, in 
fact, have been compelled to return orders because they 
could not ship. Shortleaf mills as a rule have very low 
stocks, and are taking a much firmer price stand, but at 
this season the higher lists are difficult to establish in con- 
suming markets. Roofers, kiln or air dried, are the strong- 
est items, while lower grades, including box lumber, are 
showing much strength, but call for shed stock and higher 
erades is still hesitant, somewhat greater strength in these 
recently being accounted for by depletion of mill supplies. 
From now on, offerings of shipping-dry lumber from this 
region are likely to be very restricted. 


West Coast Rail and Domestic Cargo Business Lower; 
Exports Show Increase 


Increase in output, and decline in bookings, as shown 
by reports of identical West Coast mills, have reduced 
surplus of orders over production to about 13 percent for 
the two weeks ended Oct. 8. The cut was almost 24 per- 
cent capacity, compared with 21 the preceding fortnight. 

Rail business showed a seasonal decline, it being said 
that yards are buying less, though there has been a gain 
in industrial orders, especially those from railroads. Prices 
of rail items show fractional gains in commons, while 
flooring and drop siding average about 50 cents higher 
than in the preceding period. Mill stocks of uppers are 
reported to be quite depleted. 

Atlantic coast orders are off from the high levels of 
preceding weeks, though shipments continue heavy. Cur- 
rent shipments move on the old rate, and there is a decided 
reluctance on the part of buyers to pay prices that will 
cover the advance, especially as many distributors con- 
sider themselves fairly well stocked. California has been 
buying pretty well, and with building increasing and 
unsold stocks very low, the market is firm. 

Export trade showed a gain, for South America has been 
making larger purchases, and Australia is compelled to buy 
clears in Washington and Oregon, while there is a fairly 
good movement to China and Japan. A reduction in Con- 


Statistics, Pages 40-41—Market Reports, 


ference rates to the Continent may help trade with that 
market, but British orders are likely to go to Canada. The 
Canadian Government has just granted a subsidy of about 
five thousand dollars a trip for regular ship sailings to the 
Orient, in the expectation that it will enable British Colum- 
bia shippers to win a larger part of that market. 

Following rains which have ended fire hazard, loggers 
have been able to resume operations, and reports indicate 
that a good many idle mills are becoming active. 


Trade in Northern Pine and Hemlock Better but Slow 


Northern pine production has recently been under last 
year’s low level, with shipments and orders about two and 
a half times as large. Business in the middle West and the 
Niagara area has continued slack. The hope that planed 
lumber from Canada would secure a pro rata reduction 
from the tariff on account of its smaller cubic content, has 
been squashed by a recent Customs decision. Canadian 
operators believe that recent reductions in Provincial 
stumpage dues would permit resumption of shipments to 
the United States, but logs in storage have been cut under 
the higher rates, and they are reluctant to write off the 
loss. It has not been possible for them to secure prices in 
the American market that would include the tariff. 

There is practically no production of northern hemlock, 
but shipments to Wisconsin and Michigan yards have in- 
creased, total recently being 70 percent of last year’s, so 
that mill stocks are being reduced and the price advances 
recently made are being maintained. 


Western Pine Mills Continue to Sell Much More Than 
Cut and More Than Last Year 


Inland Empire and California mills reported production 
fractionally lower in the two weeks ended Oct. 8. Book- 
ings were 33 percent above the cut, and identical mills 
reported larger orders this year than in the corresponding 
period of last year. A quite large share of the buying is 
for industrial purposes, and of shop. The next best selling 
grade is D selects, with some improvement reported in C. 
Sales prices reported for the period Oct. 4-10 show a good 
many fractional declines, as in the preceding period, and 
a fair sprinkling of small advances. Continuance of the 
present excess of bookings over production would soon 
correct the market trend, because stocks have been much 
reduced, shipments for the 39 weeks of the year having 
run 36 percent ahead of the cut. Inland Empire mills hope 
for a restoration of the low rail rate to the Pacific sea- 
board, to enable them to enlarge their Atlantic coast mar- 
ket, and for transcontinental rates that would enable them 
to compete better in the middle West. 


Many Items of Hardwood Are Developing Strength as 
Scarcity Becomes Evident 


Southern hardwood output is a little larger, at 18 per- 
cent capacity, but less than half the bookings in the two 
weeks ended Oct. 8, while northern mills continue inactive. 
A consensus of large producers indicates that output is 
to continue low. Foreign importers are inquiring for lots 
for forward shipment, but find mills reluctant to book. 
Overseas trade is better than domestic, for automobile 
buying is slow and furniture only fair, with building trades 
purchases small. An increasing number of items, notably 


in sap gum, plain red oak and common poplar, are showing 
price strength because of their scarcity, and it is believed 
the lowness of mill stocks will result in spreading this 
advance to many more items in the early future. 


Pages 42-43, 46-49—Prices, Pages 54-55 
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SOUTHERN PINE 

















: East and west side mills have reported the following average f.o. b. mill sales prices on southern pine to the Southern Pine Lumt 
Exchange, New Orleans, La., for sales made in the period Sept. 26-30,but, where prices for this period were not available, prices fe — 
month to date have been inserted and distinguished by asterisk: Tr the 

West East West East West East West East West Eas 
Side Side Side Side Side Side Side Side Side Side at Rast 
Flooring, Standard Partition, Standard Rough Finish, 10-20’ No. 2 Shiplap and No. 1 Shortleaf No. 1 Longleaf 
oe — — Lengths B&better Boards, Std. Lgth. bic Dimension Dimension 

x3” rift— % x4”"— 2x4” x4” 

B&better B&better.. 18.91 *18.18| "gh thick> , Shortleat— |) 11.97| 12, 14’-- 13-86 1290172 @ 14°.. 13.93 race 

. 2 af > 4 OS gata i a etd i Se rs 2 oy “’T 7. 8) -f ood .? or 9 C7 oe ee v.09 0.00 
Shortleaf ‘ 1.15 36.50 Drop Siding, Standard e. Oe aod *18.58 1. ef 1x10" 11.05 11.27 a Sexvwou 14.35 12.67)16° ...... 14.86 15 69 
Longleat .. 099.28 *40.25 Lengths, 1x6” gs" #9050 *18.00 L a 2x6” 2x6” 0.00 
No. i— <. eatin 209 Ww" occ) #90 85 *21.9] xs” cari 12.51 13.38| 12, 14 11.67 11.53]42 & 14 12.73 12.47 

oe de 5.99 99.09 Bepetter.. 16.81 17.00}12” ...... *38.50  .. 110” pkg: 13.25 12.69| 18 ------ 11.66 12.52/16" ...... 12.70 13.9) 
1x3” flat No. 1 15.70 15.50|5&6/4” 7 soe 2x8” ; 
Fs — e 4c 6 1q|/Assorted patterns— thick— Casing & Base 10-20’ | 12 & 14’.. 12.52 11.88) 12 & 14’.. 14.02 11.97 

s&better.. 18.49 19.19]5>5 E on 7 an] 4-8” 18.90 16 11.9¢ 13.00 ; * — 
No 1 17.00 17.70 B&better.. 16.86 17.37 - pe cee ‘ B&better, coerce 36 5) eae 14.86 #1384 
No. 2 °..' 11:78 13'00|N° 1 16.57 16.78] 5&10 "44.00 840.001 1x4 & 6%.. 31.46 27.63] 2x10” x10” ; 
a0. « eee ‘ o } 9" « 67 9° cod ° - we 
ix4” ritt— Plaster Lath ~~ eewees so00 oe c i > 15.83 15.00} 49° |... 16.10 14.59 

> 2 B%x1%". 4 ar Siding, Lining |) 15.58 17.00 , ate 50 
B&better x12", 4 No, 2 Boards, 1x12” ang Roofing 16’ 15.25 *14.08|) 14, ---:-- 15.81 19.00 
Shortleaf 30.11 *33.67|No. 1 ... 2.49 2.356 Standard Length : ‘ m Paes sees = a satenee 16.75 15.50 
Longleaf.. 40.00 46.00|No. 2 Las 2:00to. | : ie ° B&bette wa ~ on | 2X12 2x12” 

N 1- Shortleaf 13.54 12.48) 1x4 ne 17.00 *17.301 12 & 14’.. 18.13 18.35 “x 
Shortleaf ex ox Surfaced Finish, Longleaf 18.67 20.87)1x4” 10” 16.73 16’. 18.82 15.38 +- & 14’.. 18.57 18.50 
_ 95.95 ae a , 20.05 «| 16” .82 5.3 liao dite 98°25 €3 
No. 2 DIT. 21.061, OTs Casing, Base & Jamb 1x6” 1214 21.00 eae Sin: ities 8.25 4.00 
ixd” flat’ Inc h thick 10-20' xe” 187.0 321 “Dimension. He. 2 Longteat 
ye rn C eee 21.91 21.88 paDotter, <a ae += Same 2x4” a 9x4” Dimension 

3&better.. 17.53 18.78] ¢» 29 2 »g ¢ 99 7,|No. 1— 19 2 , 9 salsa P 

- . ; ee i a ee 22.48 +s Let a es A | 20.62 12 & 14’.. 11.62 11.29}12 & 14 12.84 11.63 
No. 1 .... 16.40 16.80) gv... 23.95 22.25 x6 & 10”. 33:10 32.20]/1x4” 10&20’ 13.46 *18.00| jer... 220 10.99) 16° °° Seek sate 

1 3.46 12.20 10.99]16" ..... 14.22 
No. 2 ... 10.75 11.46 ” 97 TT 6" 198-14" r . <9 13.59 
BO” ccc 27.01 29.25 1x6” 12&14’ 15.75 -- 1 9x6" “a 
Cetling, Standara |12” ...... 43.97 40.75] No.1 Feneing and | 1x6” 16&18'*17.65 15.75/ to @ 14 9.64 9.61/12 & 14’.. 9.69 ose 
Lengths 5&6/4" thick— Boards, 10-20 ‘ 16’ 2. 698650 611.50116"- ** sce anne 
5x4” inne . aa ak Timbers, 20° @ | 16 ...... 9.65 11.5 rire 11.50 10.00 
oe - ‘ . th OS ' sae Beaune 29 1} 1x4 15.63 17.91 Under, No. 1 2x8” ~~ on 
Gabetter 17.46 14.5015&10” ... 44.94 32.50]/1x6” ..... 16.70 18.06 “ , 19 x , 2° * - 2x8 , , 
wD vee. .» 14.41)19" .. 0°: 62.67 46.25] 1x8” 15.19 17.21] Longleaf— 12 & 14'.. 10.33 910.05 112 & 14’.. 11.00 9.88 
5x4" oc : 1x10” 18.31 22.55|8x8” & und. 15.34 13.70 16” ...... BU.42 UO:7GF IG’ wc cccs 12.46 14.17 
B&better 15.53 14.78}Inch thick— 1x13” 28.47 33.48 3X10-10x10"16.90 22.48 2x10” , 2x10” 
No. 1 13.96 145 =a 91.00 *18.75 3X12-12x12"26.75 *30.94] 12 & 14’.. 10.73 10.00/12 & 14’... 12.75 11.19 
ee seewad 20.00 17.50|No. 2 Feneing, Stand-| sp ortleaf— 16" ...... 11.86 10.46/16’ ...... 14.40 18.12 

No. 1 Shiplap, 10-20 8” ...... 20.00 17.50 ard Lengths 8x8” & und. 14.75 14.13] 2x12” x12” 
ae” wastes 15.36 13.75]10” . axe Bee |= Os eens 9.98 10.05)3x10-10x10"17.46 14.72]12 & 14’ 11.85 10.75}12 & 14’.. 13.38 10.75 
1x10” 19.75 ce” (8 aewes 37.00 30.5011x6”" & C.M. 10.50 10.85|3x12-12x12"19.40 15.56116’ ...... Ts) ae ft 1 Ae 16.50 19.00 

Seattle, Wash., Oct. 8.—Following are av- [Special telegram to American LuMBERMAN] [Special telegram to American Lusperman] 
erage prices, direct to the trade, on carload Portland, Ore., Oct. 11.—F. 0. b. mill prices Lt een meen Ore., Oct. 12.—Following f. 0. b. 
or part carload lots, f. 0. b. mill, all prices | on actual sales of fir, Oct. 6, 7 and 8, direct | Mill prices on actual sales were reported to 
being based on four bundles to the square: only, stratekt and mixed cars, reported by yaad Western Pine Association by members 

New grades, per square, West Coast mills to the Davis Statistical Bu- ye = Og sake ae Cot. 4-10, inclusive, 
Washington, Oregon and reau, were as follows: Averages include both direct and_ wholesale 
Royals, 24” — British Columbia sales, and are based on specified items only. 

No. 1 2.75 $2.45 Vertical Grain Flooring Quotations follow: 

a me cr eeeehy es 9°90 200 B&B&btr Cc D Ponderosa Pine 

B.D ssvecenecescses Bae 1.25 nn | | $18.75 ane 5/4x8” 6/4x8" 
Perfections, 18”, 5/21 % , = a ahae “ D SELEcT, S2 or 4S— 1x8” & war. we 

—— — ai 215 re 81.50 - as C Select RL...... $29.77 $39.69 $33.25 

i ie eapdenaines 1.75 150 5/4x4" .. occ ccc cee cces 22.50 D Select RL...... 23.97 26.38 eevee 

Me Uh: agcensesneseces 1.50 1.15 Sint Grate Piscsian — S28— No. 1 No. 2 

992 2 . a 
Eurekas— ipo - ; Peenseeseanees vee ov $17.57 eves 

No. 1—18” 10 2.05 DP wrasakabkahanad eve 15.0 11.5 ie. Ocean weoeteeds 29.64 17.96 ooes 
16° : 1X6” wo cece cece eeeees 18.00 15.00 Commons, S2 or 4S— No. 2 No.8 

OE i cee born 2.15 1.95 Mixed Grain Flooring i ee) rrr, $10.50 

No, 2 ..ccccccccceces 1.60 1.40 eae Cas $ 9.75 1x12” RL.... (tt tee eee eee eee 20.95 10.61 

No. Beene ar 1.40 1.20 No. 44 4, RW . aes eee so $6.37 

Ceiling Idaho White Pine 5&6 /4x8" 

ee” Cc ctescaiexvesee 14.00 12.25 SELECT, S2 or 4S— 1x8” & war. 

SE accatsvnsvacas ene 16.50 12.50 © Select Bs. ....cccssccccs $38.46 $55.00 

IS Re ree ee 32.26 coos 

WESTERN RED CEDAR ci lig eo | gb weleet Rus anas Te 

: ieee a 106 wee ee cece reeeeeeee 18.00 PE 11.00 ix8” RL......... $29.54 $23.68 $12.32 

Seattle, Wash., Oct. 8.—Prices for red ) ) BPN eee eae 18.75 16.7: anne 1x12” RI 60 22 G¢ 17.45 
cedar siding in mixed cars, new bundling, 8 No { ry 1 ‘Rw RI silane —- $8. 4 
to 18 foot, f. o. b. mill, are: Finish, Kiln Dried and Surfaced —_ : . i - os ‘jllalaladeadialahaiatin, ; 

Wee ore 19" ugar ne 
Beveled Siding, %-inch Babetter iy _. vy = 1x8” 5/4x8” 6/4x8 
Clear “a” “Rp” TEES Hee ensnss ans stints wine ™ SELEcT, S2 or 4S— &wdr & wdr & war. 
MMM ncn avcawaweds $19.00 $17.00 $14.00 Common Boards and Shiplap B&better RL..... $76.50 $72.65 $71.50 
OS eee eee ee 23.00 19.00 16.00 1x6” 1x8” 1x10” 1x12” C Select RL...... aria 56.50 52.50 
Pe ckkeee cow eer 23.00 20.00 16.00 oe 8 Wane ete $10.50 $11.75 $13.75 $13.00 D Select RL...... 45.28 41.33 35.00 
i D. kabauee 7.25 7.25 9.00 9.00 ee / $25 No. 1 No. 2 No. 3 
Clear Bungalow riod uinen | NO 3 ceeeee 3°75 4°50 450  ocuccasebascad $34.58 $25.52 ee 
4 ine ne MONE. 55 bb Rina acneace 34.75 24.21 20.00 

RM: cswincerkenbwiaxacaneon $34.00 $26.00 Dimension 6/4 et + 59 +33 . y+ 
DN, cerctecdassevaseieadae 44.00 37.00 so. a ee ete BOO ye 
MED, od icnd aces a cibaaabanatets 56.00 12° 14° 16’ 18’ 20’ 22&24’ Larch—Douglas Fir 

a stu $10.50 $10.75 $11.75 $12.50 $12.75 .... No. 1 Dimension, 2x4”, 16’............: $ 9.79 
Finish, B&better S2S or S48 SO casas 10.25 10.25 11.50 11.75 11.25 $11.75 | No. 1 Dimension. | "i . PCS 8.83 
or Rough ee 10.75 10.00 11.25 11.25 11.75 15.00 | No. 3 Common, S2 or 48, 1x8" RL... 9.51 
DEE dn xis Dhak Ceserienseueneeeene $45.00 a wanes 11.75 11.50 12.00 12.25 12.25 14.00 Vert. gr. flooring, C&better, 4” RL..... 23.36 
SE” Aies vee sian needuednesdwemesees 55.00 eee 12.25 12.00 12.50 12.50 12.75 14.00 
SE ccctce bined inekdndncn naka 70.00 | 2x4”, 8’, $11.25; 10’, $11.00; 2x6”, 10’, $9.75 
rae + PS ee ee ae . pty + andom— 2x4” 2x6” 2x8” 2x10” 2x12” WEST COAST LOGS 
ROFRGL EERE TALS U NOE ES : No. 2 ....$6.25 $5.75 $7.00 re $7.00 [Special telegram to American LumBerman] 
Ceiling or Flooring No. 3 .... 5.00 3.5 Portland, Ore., Oct. 12. arket quo- 
SNe” eccccresseccetbretesdsowesenres $ 30.00 | wo. 1 Common Rough &/or pn Timbers tations: 1 e ded, $10012 
eS uh Ser $10.75 ir, yellow: ngraded, : 
Discount on Moldings BaS to 18219" to 4¢’...............000 10.75 Fir, red: Ungraded, $809: small, $6. 
Made from 1x4” and under............-- 64% Hemlock. Ungraded, $5.50@6. 1 
Made from other sizes............ cece 54% _ ork Fir Lath ve Red Cedar: Depending = guslity, $9@11. 
Additional discount for 10,000 feet or Wo. 1, 196 °X4", APY. cccccccccssvssveecces $1.75 Spruce: No. 1, $17; No. 2, $12; No. 3, $8. 
ON a aaw ded tanwesrneendsacenves 5% nr Perea 


Clear Lattice 5/16” 4 to 16’ 
100 lin. ft. 
$0. 


De” csv ccse dd teeseadeceeaccavecerdcsdaone 25 
SER” Ce vdcetenered 66 400d ee bcreKeeanetases 33 
BUR”  hakhoo 66066 006 FERS COR EREO Wer eeN ee Ns 36 











You Can Sell IT or Buy IT 
Thru a Classified Ad. 











Seattle, Oct. 8.—List prices of logs: 


3, $7@8. 





Fir: No. 1, $14.50@16, No. 2, $10. 50@ 12: No. 


Cedar: Shingle logs, $11; lumber logs, $20. 
Hemlock: Nos. 2 and 3, $7.50@8. 
Spruce: No. 1, $16@17; No. 2, $12; No. 3, % 
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OAK FLOORING NORTH CAROLINA PINE ARKANSAS SOFT PINE 
Following are carlot quotations, Memphis Following are typical average f. o. b. Nor- Following are average sales prices, these 
pasis, on oak flooring: folk prices received during the period Oct. 8, f. o. b. mill figures being based on shortleaf 
1x2 ” igxl ye” 3x2” 3x1%” inclusive, as reported by the North Carolina weights, obtained by Arkansas soft pine 
Cir. atd. wht.. ‘i200 S3. 300 a 00 $44.00 Pine Association: mills during the week ended Oct. 8: 
, gtd. red.... 62. 49.00 44.00 | Rough: 4 
=. oa. wht... 44.00 42.00 37.00 32.00 + 6 Te fw _ 
Sel. atd. Tet rI! 4300 42:00 40.00 S400 | B&better .. ... $25.60 Box No. 1..... 13.75 | Edge grain—B&better........ $36.00 $35.00 
Clr. = paw atl, 41.00 42.00 37.00 34.00 Ss eee 20.90 Box No. 2..... 10.50 Flat grain—Bé&better........ 20.00 19.50 
Cir hin, wht.... 37-00 30.00 35.00 26.00 i. a Mae e eopeannae rptectacd aes: ise) («un be 
Sel. pin. re d.. 37.00 32.00 34.00 28.00 , B&better No. 1 box box - «© Bees erseeeseeeeeeesesseee +0 0 
No. 1 com. wht. yt scan ry ye om i bait geal $24. es aan SEIS ete? Partition and Siding 
No, 1 com. ree ove ° ° . es, Mme cie ee peg on 52 ae ge Boston partition, B&better, 1x4” Weare $20.00 
No. 2 com....--- 14.00 bee . yee ei = 70 pe nore To. — a —— Drop siding, B&better, 1x6”......... 19.00 
x att, tl... 2S aoe 26.35 21.30 16.35 13.10 
cir, atd. wht..........4. $62.00 $62.00 $77.00 | 1x10" 1.1... oe 6 Oe 533.00 
Oe eae S700 57.80 67.00 | 1x12" ....5. 41.70 33.55 20.80 14.20 ee eee” Pe ese ee eee eee 47 
oi ata. See 47.00 47.00 52.00 Edge B&better— Finish, B&better, 5/4x5&10” .......... 47.00 
Se]. °* SN RS SRR 47.00 47.00 52 - i pike = Cee GR DOOR, BO oi k kde cece cewnas 33.00 
Sel. qtd. re | af". gets $28.40 5/4x12 43.25 en © ie 500 
Cir. pln. wht..........-. 44.00 44.00 50.00 5 RE ee Oiae 30.45 Discount on moldings, 158” and under.. 60% 
Be OO, BOs sncwcsvevas 42.00 42.00 47.00 oon - Stri ee ef ae ee eee 7aewe ee a errr eer rere 50% 
as err 39.00 37.00 41.00 park strips— 
a7 On. = ie nal lnaaaae ee 27.00 37.00 38.00 B&better WE nee ee Si nenine ce nee enin 18.50 Boards and Shiplap 
et OOM. WEE. 0 ccc eens 25.00 22.00 22.00 > Se 9.50 30ards and shiplap, No. 1, 1x8”....... $15.00 
ee Serre 25.00 22.00 22.00 Dressed: 2% 3” & Boards, No. 2, 1x12”, 10, 18&20”......... 14.00 
Pe Se OOUcccorenae sone 14.00 14.00 12.00 Flooring— Ww ide Wider Se ee err re 11.50 
New York delivered prices may be obtained ge ene 1s” eae hee ese = 7 =S Dimension 
adding to the above: For rag 7" stock, $9; NO. COMMON fh wwe ee ee eee ) -6 . —" z ay oF 
4 *%- ci $4.50; for inch $5.5 $ No. 2 common 13” <p wie dees 15.75 15.40 No. 1, 2x 67, 14- and 16..........+.+..- 933.50 
od 3&better bark strip partition.......... $20.90 2x 5 14- and 16'7..........e00e 14.00 
Chieago delivered prices may be obtained Box bark strips dreased............0.00% 10.50 . 2x 2%, 12- and 16’..........00- 2.00 
by adding to the above: For }jj-inch stock, $6; No. 2 No. 2, ae : > a DN ca eiaranks:'s date oie ee +e 
16 - NO. 6 2x12”, 12 Sh whats bene eaten tna . 
for %-inch, $3; for inch, $3.50. na Premade x 0 19 
MET CV ekRviae be dauanenken ds uelte teen 16.00 Lath ro 
ge Sa ees ie, on a ee ee ee ie No. 1, %x1l”, io iraa:d-y ee acne ares era $2.75 
TS warn Aca bcesuh th Od Aacee Sopicmatare deanna ate a ada 16.60 
WESTERN SITKA SPRUCE ME tess ie ae 20.30 
[Special telegram to AMERICAN LuMBERMAN) Baby-wide Crack Under Door 
Portland, Ore., Oct. 12.—The following are 4 : . icct1e of > ss Vy 
prices for mixed carlots prevailing today: CHICAGO RECEIPTS, A clipping from a recent issue of the Sydney 
, —_— soc (Australia) Herald, sent to the AMERICAN 
——- —_ —a $13.00 SHIPMENTS LLUMBERMAN by an interested reader, under the 
1x4i—10"” -... 32.00 D/A wee eseees 17.00 Chicago receipts and shipments of lumber above caption refers to an amusing incident in 
; ene nga PA sped and shingles, in thousands "gate vanested by connection with a session of the Science Con- 
coe ating 10 4c 77{7t S699 | L. C. West, statistician, of the Board of | gress, as follows: 
ee $18.00 OS Ree 28.00 a, for the one weeks Aug. 29th to Oct. 1, Members of the engineering and architec- 
%x6", Flat gr. 16.00 ath 3.00 Oct — a ee the year to date, Jan. 1 to ture section of the Science Congress had lis- 
Cutt Sank am SRA | El er ees ct. 1, 1932, with comparative figures for : er’ E 7 : ps a 4 
4x6", Vert.gr. 20.00 — box.9.50@11.50 the corresponding periods of 1931: tened in silence for the best part of an hour 
Receipts yesterday to an interesting paper dealing 
Ship- Above with architectural tendencies: In the discus- 
Lumber— Receipts ments Shipments sion that followed, a young structural engi- 
END DRIED WHITE MAPLE Aug. 29 to) 1932 64,128 23,686 40,442 neer, who had recently returned from the 
Oct. 1 {1931 119,223 41,815 77,408 United States, complained bitterly of obsolete 
Prices on end dried white maple, f. o. b. —_ > aa 55 095 Tro ae 966 buildings and lack of civic pride in Sydney. 
mills, lower Michigan: FAS No. 1 & sel a ay Pt 1932 “539664 “siehie 3s: 452 “The house I live in is a good example of 
Pl etinesatsnentnwenant $100.00 "$ 70.00 | Oct. 1 1931 1,028,647 419,404 609,243 | bad architecture,” he said. “It is so badly 
_ eas 105.00 75.00 ; is ee ies designed that the baby could crawl under the 
Seer eae 105.00 75.00 | Inc. or dec.... —488,983 —209,192 §— 279,791 | crack in the door with his clothes on. 
16/4 teen ete eter ee eee ences hey + B ys Shipments | (Laughter.) I purchased some sandbags to 
Mt tingscédunedatedauanee 140.00 110.00 Ship- Above keep the baby in and the draft out. The 
ee ee ee . ' Shingles— Receipts ments Receipts man I secured them from thought probably 
Aug. 29 to} 1932 16,295 17,297 1,002 that I intended to sandbag someone.” (Re- 
F 1 1931 21, 2 4,17€ 7 } ) 
Oct. f193 580 25,756 176 newed laughter. 
MAPLE FLOORIN ore ees. annernena A colleague suggested, with a glitter in 
G — ‘ eye —“te'5is “Ter aak agp: his eye, that the young engineer might take 
Michigan and Wisconsin flooring mills rom gh - { 1931 149'849 172'842 99'993 steps to have the baby adequately nourished. 
quote as follows on northern hard maple 3 —— —==muuaua- | Enere was further laughter. 
flooring, f. 0. b. cars Cadillac, Mich., basis: Ine. or dec..... “ia 285 —8,459 §+ 3,174 All this probably prompted one delegate 
First Second Third §Last figure in each group gives difference to remark provocatively after the meeting: 
IR” cewcen cman sarees $48.00 $35.00 $23.00 | between 1932 and 1931 net receipts. “Who said that science was dull?” 











SALES PRICES OF SOUTHERN HARDWOODS 


Following were average sales prices received for southern hardwoods during the week ended Oct. 4: 


4/4 5/4 6/4 8/4 4/4 5/4 6/4 8/4 
Rep Gum— Rep Oak— 
Qtd. FAS.. 56.25@ 59.50 59.75@ 64.50 ........c.0. 64.75 Qtd. 
No. 1&sel. 35.50@ 36.00 38.50@ 39.50 38.50  Vcicccccccees ee See, Ge |) tik SCR Srelebhtraee,) Bawee ae eee es aiecechmebieene.wm 
Pin. No. l Pin. 
& sel. .. 33.75@ 39.75 36.75@ 39.50 39.75 = = =  § cececececees re tiie SOOO £055 £608 9 ivdccsaceuse caveaeoane es 
Sap Gum— iS SO ORT siccstcnee nstysaccmnes! spupmeresanins 
Os acm awwanmitve  niitexemeaer 40.75 39.00@ 44.75 MIxep Oak— 
No. 1&sel. 27.75 27.50@ 29.50 28.00@ 30.50 29.50@ 34.75 a DECOR GOLEM Gotiuerdinrs Saevcdesse@es Setmereneean 
Pln. FAS, PorpLaRr— 
SO | kdisennekess pphediadin” savilenlient 6 ene ee) i aicetc cuss. sambalee 
FAS 29.25@ 37.25 .........0. $7.50@ 42.50 ............ a, a Neil lect pasat ae: dela ar 
No. 1&sel. 24.75@ 29.25 25.00@ 33.50 28.:75@ 31.00 ........270' TNO ee es as 0.00 
vo. 2 . 22.50 ee en. ee ee ne ee ee ee re re mn ee nn 
BLACK Gum— we. Sa Eee ee SEC ewrercx <otanaslexaes 
 &. SS SY re ree 37.75@ 42.25 AgH— 
No. 1&sel. 26.00 1” aii 9.50 Re ere eee ee ae nr 
a ge FAS... 29.00 in: GCWWERMERERY SELEMOERTS aaa ree ens No, 1&sel.. 44.00 49.00 MO |. 4» aetapeeees 
. NO, 1&sel. PEE UE Gistecusk die wbsuwNekGad %Se beds eu inane: See 8 ©  6seenenebntue steeeewenees FeWquenee ee 
7 bn 28 00 COTTON WOoOoD— 
eee - # statepdgemee eanaidneineaiae ° ede werastes FAS, 13” & 
PSO SE lh vinteladwinaner GeleweRemwbem  seastedburces ee OE 6 i. COURSE” aut mntee ee Lien ee 
Se it ee, exe setae yicieitnl etna tis No. 1&sel EY Es code akc parnd- cine, . waklesinaie ken caaale ad wae me 
SYcamorr— We acres SE NE eee Sic Zee ee eka. edeae date 
| SE a eC ee ee WILLOw— 
WHITE Oak— a See. Se a cca. peeaeew on: . kabkeeeeneale 


Qtd. FAS.. 
Qtd. FAS... 
No. 1&sel, 52.75 8.5 55.25 38.75 @ E 
Mian aa ll ISS ll ees TO@ 42.50 eee e eee ee terete eens 
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STACY C. BENNETT, one of the best 
known lumbermen in Chicago, died in the 
Mayo Clinic at Rochester, Minn., on Oct. 3. 
Mr. Bennett, who was 55 years old, was born 
in Newago, Mich. He was president of the 
Hardwood Mills Lumber Co., which concern 
he organized with F. M. Baker in 1904. Mr. 
Bennett and Mr. Baker were closely identi- 
fied in the lumber business for thirty years, 
both having been employed by Harold I. 
Stone Lumber Co. before going into business 
for themselves. Mr. Bennett made his home 
in Wilmette, Ill., a Chicago suburb, and was 
a member of the Wilmette village board of 
trustees, and chairman of the board's finance 
committee. He was a member, also, of the 
Wilmette Masonic lodge and of Medinah 
Temple. He is survived by his widow, two 
sons, Lauren and Foster, and a daughter, 
Mrs. Sidney Foster. Mr. Bennett was a par- 
ticipant in practically all local activities of 
the lumber trade and had a host of personal 


friends, his warm-hearted, lovable nature 
endearing him to all with whom he came 
into contact. 


FREDERICK GIDEON PLATT, founder of 
a chain of important lumber yards in Con- 
necticut, an official in many industrial enter- 
prises, publicist and philanthropist. died Oct. 
% at his home in New Britain. Conn. He 
reached his 84th birthday on the day pre- 
ceding his death. Failing health had caused 
him to withdraw from active business sev- 
eral years ago, and his son, Howard Lee 
Platt, was in charge of his extensive lumber 
interests until his death in 1929. At the age 
of 23, the deceased began his career in lum- 
ber as an employee in the Giddings & 
Strong Lumber Co., New Britain, and within 
a year, at the request of the senior partner, 
he reorganized the company under the title 
New Britain Lumber Co., with Mr. Platt as 
its president. He acquired important finan- 


cial interests in lumber companies in Water- 
bury, Naugatuck and Meriden, and lumber 
manufacturing interests in Maine and New 


Hampshire. Until recent years he had served 
as officer or director in many of the leading 
industrial plants in the State. He is survived 
by his widow and three married daughters. 





MRS. J. C. HAMILTON, wife of J. C. Hamil- 
ton, died at her home in San Francisco, Calif., 
Sept. 26 following a brief illness. She was mar- 
ried to Mr. Hamilton, at that time manager 
of the Columbia Box Co., of South Bend, 
Wash., 29 years ago. After a few years. Mr. 
and Mrs. Hamilton moved to Raymond, Wash., 


where Mr. Hamilton was manager of the 
Clerin-Hamilton mill. Six years ago, Mr. 
and Mrs. Hamilton moved to San Francisco, 
where Mr. Hamilton established his present 
lumber brokerage business. Mr. Hamilton 
brought the body to Menlo, Wash., for in- 
terment. 


DAVID F. CLARK, 69, prominent in Minne- 
apolis and the Northwest for 42 years, died 
Oct. 6 in a Minneapolis hospital. Mr. Clark 
was vice president and one of the founders 
of the Osborne & Clark Lumber Co., of 
Minneapolis, Minn., a big distributor of hard- 
wood lumber. He was interested in banking 
as well as the lumber business. He was 
prominent in Masonic organizations. Mr. 
Clark is survived by his widow, two sons, a 
daughter and three grandchildren. Burial 
was at Pine River, Wis., Mr. Clark’s boyhood 
home. 


WILLIAM I. MILLARD, 61, died 
at Vassar Hospital, Poughkeepsie, N. 
in Hamburg, N. Y., he entered 
business of his father, 
Co., Poughkeepsie; 





suddenly 
Y. Born 
the lumber 
the Millard Lumber 
then spent six years in 
New York; and from 1895 to 1921 made his 
home at Rousse’s Point, where part of his 
business was located. From the time of his 
father’s death in 1913 he served as president 
of the company, but in 1923 it was sold to 
Samuel Robinson. He was unmarried and 
is survived by a sister, an uncle and three 
nieces. 


WILLIAM 
Oct. 5 in 
born 
tion 





MUSSER, 


} years, died 
his home in Iowa City. He was 
in Muscatine, Iowa, and after gradua- 
became manager of the R. Musser & 
Son lumber business in Iowa City. Later 
Mr. Musser acquired his father’s interests 
and established a chain of yards. In 1902 he 
sold the business to Fox-Hutchinson & Lake 
Co., now the Hawkeye Lumber Co. Since 
1902 he had devoted his attention to timber 
lands and promotion of lumber manufac- 
turing. He is survived by his widow, a 
daughter and four sisters. 


aged 7: 
( 


JOHN W. SIPHER, 88, founder of Sipher 
Lumber & Coal Co., Monmouth, IIL, in 1869, 
who had retired in 1913, died Oct. 7 in a 
hospital in Marshalltown, Iowa. After his 





retirement. the lumber firm became known 
as the Diffenbaugh Lumber Co., operated by 


Mr. Sipher’s son-in-law, J. D. D.ffenbaugh, 
sr. Mr. Sipher was born in West Winfield, 
N. Y., and in 1869 with his wife came to 


Illinois. He had been an intimate friend of 
the late Frederick Weyerhaeuser and the late 
Edward Hines. Two married daughters, a 
brother and a sister survive. 


WALTER LANGDON CURTISS, one of Buf- 
falo’s oldest residents and for many years 
a lumberman, died at the home of his daugh- 
ter in Buffalo on Sept. 30, aged 96. His 
business career was devoted principally to 
lumbering of railroad ties, and he owned 
timber lands in Montana and Kentucky. 
More than 60 years ago he set up a tannery 
on the banks of the Allegany River, and the 


City of Salamanca later grew up on the 
site. He was a lover of fine horses. Five 
years ago his wife died at the age of 75. 
Surviving are a daughter and a son. 
PETER YOUSEY, 75, veteran Carthage 
(N. Y.) lumberman, died at the A. Barton 


Hepburn Hospital, Ogdensburg, N. Y., Oct. 6. 


He was a native of Wellesley, Ont. For 
about 20 years he was engaged in the lum- 


ber business, with his brother Christian, at 
Natural Bridge, N. Y. Mr. Yousey moved to 
Carthage and became part owner of the 
Island Paper Co. Later he went to Aldrich, 
N. Y., and, with the late A. E. Maxwell, 
opened a retail lumber yard. He retired 
in 1917. 


FREDERICK P. POTTER, 61, of Cleveland, 


Ohio, died Sept. 22, following an illness of 
two months resulting from an automobile 
accident. He had retired as president of 


the Northern Ohio Lumber & Timber Co. 
six years ago. He entered the lumber busi- 
ness with his father, A. H. Potter, of Potter, 
Birdsall & Co., this firm later becoming Pot- 
ter, Teare & Co., and the partnership con- 
tinued until the firm was merged with the 
Mills Carleton Co. 





FELIX A. BURRUS, 76, pioneer lumberman 
and banker of southwest Texas, died at his 
home in Beaumont, Tex., Sept. 27. He was 
born at San Augustine,, and thirty years 
ago became president of the Cass Lumber 


Co. there. In 1927, he and his son E. A. 
founded the Burrus Lumber Co., of Beau- 
mont, and, at the time of his death, Mr. 
Burrus was secretary-treasurer. Surviving 


are four daughters and a sister, eight grand- 
children and three great-grandchildren. 





E. W. THOMPSON, 67, president James 
Thompson & Sons, Stapleton, Staten Island, 
N. Y., died at Yankee Stadium while watching 
a ball game between the Cubs and Yankees. 
He was the owner of Thompson’s Stadium, 
which he built five years ago. He became the 
president of the Thompson company fifteen 
years ago, following the death of his father. 
He is survived by two sons, Arthur and 
George. 


ADOLPH DOUBEC, 42, manager Perryville 
Lumber Co., Perryville, Ill., died at a Rock- 
ford hospital Oct. 10 of hydrophobia, which 
developed from the bite of a dog received 
six months ago. He had been manager of 
the yard for over seven and a half years, 
and lived at Cherry Valley, Ill. He was born 
at Ft. Atkinson, Iowa. He is survived by 
his widow, a 14-year-old son by a former 
marriage, and a daughter. 





WILLIAM CROCKDR, 73, pioneer San Fran- 
cisco lumberman, died at the St. Francis 
Hospital there on Sept. 4. Mr. Crocker, born 
in England, came to San Francisco as a boy 
of six. He learned the carpenter’s trade, 
then went into the lumber and planing mill 
business in the early '90s, and owned one of 
the largest mills in the city. He is survived 
by his widow and a married daughter, 


CHARLES H. ANDERSON, 81, former vice 
president, treasurer and general manager of 
the Fond du Lac Lumber Co.; Fond du Lac, 
Wis., until his retirement in 1925, died in 
Los Angeles, Calif., Oct. 4, having been 
fatally injured when struck by an automo- 
bile. Mr. Anderson was prominent in Masonic 
circles. 


WILLIAM H. PARKER, 91, died Sept. 11 at 
a hospital in Glens Falls, N. Y., after a year’s 
illness, following an automobile accident. He 
was one of the last of the old-time lumber- 


men of the Adirondacks, and had acquired 
large timber holdings before moving from 
Chester. 





W. C. YEOMANS, 72, widely known south- 
west Washington lumberman, died at Santa 
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Monica, Calif., Sept. 19. He formerly Oper 
ated the Yeomans Lumber Co., at Pe Ell. 
Wash. Mr. Yeomans retired six years ago. 
He is survived by his widow, two daughters 
and a son. 


CHARLES P. WATSON, 76, former treas- 
urer of the Mountain Lumber Co., Plattsburg 
N. Y., died Sept. 22 at his home there after 
a brief illness. He was born in New Boston 
Mass., and in his childhood was brought ts 





Hartford, Conn. He was a member of the 
bar. Surviving are three children. 
ERNEST A. WILBERT, 42, Plaquemine. 


La., vice president A. Wilbert’s Sons Lumber 
& Shingle Company, also manager of plant- 
ing interests and Myrtle Grove Sugar Re. 
finery, died recently from a paralytic stroke 
Survivors are his widow, one daughter, his 
mother, four sisters, and three brothers. 


MRS. ALICE HURD SCATCHERD, Batavia 
N. Y., died there on Oct. 6. She was the 
daughter of the late Charles A. Hurd, q 
Buffalo lumberman, and the widow of Robert 
©. Seatcherd, secretary New York & Batavia 
Woodworking Co. 


WILLIAM K. RUST, Gary, Ind., lumber 
dealer and veteran of the World War, died 
recently in a hospital there after a 5-year 
fight against leukemia, a rare and incurable 
disease. 


JOHN C. GRENZOW, 51, who for the past 
15 years operated the Clarno Lumber & Sup- 
ply Co., at Clarno, Wis., died Sept. 27 after 
an illness of two years. Surviving is the 
widow. 


MRS. SARAH E. BRANCH, 44, wife of J. P. 
Branch, manager of the Stephens County Rig 
& Lumber Co., of Comanche, Okla., died at 
her home there following an illness of six 
months. 


ERASTUS F. ROOT, a prominent resident 
of Bolivar, N. Y., who was engaged in the oil 
and lumber business, died on Oct. 5 at his 
home. Surviving are his widow, a son and 
a stepson. 


W. L. SMYTHE, of Great Bend, Kan., was 
fatally injured in an automobile accident 
Sept. 28. He was owner of the Aitken Lum- 
ber Co., of Kinsley, Kan. He leaves a widow 
and four children. 


C. W. FIELDS, 58, head of the C. W. Field 
& Son Lumber Co., Osseo, Wis., died at Luther 


Hospital in Eau Claire, Wis., Oct. 4, after 
an illness of several months. The funeral 
was under Masonic rites. 

J. R. CLOUGH, 54, hickory mill operator 


at Des Arc, Ark., was drowned in the White 
River there Sept. 29, when he fell out of a 
canoe. He is survived by his widow, a 
son and two daughters. 
ALBERT C. FISCHER, 69, formerly secre- 
tary Steinman Lumber Co., and later presi- 
dent Fischer Building Supply Co., Milwaukee, 
died Oct. 7 at St. Joseph’s Hospital. Mr. 
Fischer is survived by three sons. 

CHARLES M. WILSON, 82, who was born 
in New York and moved to Tecumseh, Neb., 
in 1879, to enter the lumber business, died 
Sept. 25 at Lincoln, Neb. 


MERRITT F. BATES, manager John Foster 
Lumber Co., retail dealers at South Hanson, 
Mass., died suddenly on Sept. 19 from a heart 
attack. He was in his sixtieth year. 





Business Changes, Etc. 
(Continued from Page 44) 


Woodfin—The Carolina Wood Products Sales 
Corporation; $25,000. Ben Francis interested. 
OREGON. Burns—Burns Lumber Co.; $1,000. 
Lumber and building materials. J 
Portland—Pacific Coast Lumber Co.; $25,000 
A. G. Peterson, 285 North 21st Street, interested. 
PENNSYLVANIA. Dilliner—Red wood Creek 


Lumber Co, incorporated under Delaware laws. 


TEXAS. Amarillo—Amarillo Lumber & Sup- 
ply Co.; $75,000. Incorporators: H. W. Galbraith, 
L. B. Newby, J. R. Armstrong. 


WASHINGTON. Kalama 
ber Co.; $5,000. Sawmill, F’.. C. 
Markle interested. 


-Rowell-Markle Lum- 
Rowell and I. E. 
New Ventures 


CALIFORNIA. Bakersfield—E. E. Fargus Lum- 


ber Co., wholesale lumber business (no yard). 

Hynes—Frank W. Reitz, retail lumber business 

Oakland (Emeryville)—Charles 8S. Lamb, retal 
lumber business. 

IOWA. Shenandoah—Black-Spellman Lumber 
Co. will erect lumber yard here; headquarters 
Omaha, Neb. 

ILLINOIS. Chicago—W. H. Mead & Co. (not 


inc.) 332 South Michigan Avenue, wholesale coop 
erage and hardwood lumber business. 
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KANSAS. Hillsboro—P. F. Vogt, retail lumber 
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r treas. Yernon Streets. Re EN RES 
ttsburg MISSOURI. Marshfield—C. C. Robertson Lum- 
re after per Co., building materials. 
Boston, NEW YORK. Brooklyn—Linden Lumber & Sup- 
ught to iy Co. (Inc.), 1585 Linden Boulevard; retail. 
' of the P'prooklyn—Peters Lumber Corporation; retail. 
Dansville—Dansville Lumber Co.; retail. 
New York City—Trinity Lumber Co. (Inc.), 1901 
juemine Amsterdam Avenue; retail. 
L . Oo. Youngstown—Moore & Moore Lumber ° © oe 
‘ pe amie East Florida Avenue. How to Figure Costs for Advertising 
Zar Re. OKLAHOMA. Ada—R. A. Crusen has opened ' In Classified Department Em loyment 
' Stroke yard at 930 West Main Street; has sawmill near 
iter, his Nashoba. J. F. Coley local manager. sad One issue ..........sccccccccseces 30 Comts a line | 
ers. : . wnee—Pawnee County Lumber Co, being or- x n 
gaiet to open —— ogee woes. “ ' Two consecutive issues..........55 cents a line EXPERIENCED OFFICE MAN 
alae °*"seminole—-Hudson-Huston Lumber Co. erecting - . : Sales, Statistics—Qualified to fill to your satisfac- 
a building to house new yard. Three consecutive issues..........75 cents a line tion any position from clerk-steno to assistant sales 
Was e GON. Astoria—The Oregon Coast Timber P P line manager or statistician. Executives—conserve your 
turd. Pg ry been formed by Lou Teller and Frederick Fy Ce E..0-----4 saeoncrediys time; I am thoroly versed in modern business 
Robert snail Thirteen consecutive issues.......... $2.70 a line graphs and charts. 12 years with Western Pine 
atavia ” Coquille -J. B. Simmons, lumber yard and build- a operators: (10 years Pine), two years city sales 
ing materials Twenty-six consecutive issues....... $5.40 a line office. Will gladly consider any offer provided some 
1 gees : assurance ne 2y P ity 
RHODE ISLAND. Providence—Allen & Hall Seven words of ordinary length make senuine a. ss to be of 
rome (Inc.) purchased inventory and peer will of * P. one line. Address ‘ P. 84,” care American Lumberman. 
ar, died Darling Co. and will carry on box business. se- c ‘ Headi 
. oe y 7 ount in the signature. eading 
Pett. Ail ge ag ee ae counts as two lines. BOOKKEEPER—CASHIER 
epee tea espa — ‘ - No display except the heading is 39 years—married; 15 years experience with large 
TENNESSEE. Sharon—O. R. Beard, retail lum MRE mills—not afraid of hard work—go any place. 
he past per business. ; ‘ ie figured at line Best of references and bond. 
& Sup WISCONSIN. Manitowoc—Drumm & Gerl Lum- Extra white space figu Address “P. 86,” care American Lumberman. 
07 br ber Co., 835 South 20th Street. rate. ; 
is the . . One inch space advertisement 1s WANTED—POSITION AS RETAIL YARD 
New Mills and Equipment equal to fourteen lines. Manager about Jan. ist. At present manager of 
. one of the largest yards in Indiana city of forty 
of J.P. IDAHO. Horse Shoe Bend—T. Hoff will erect Remittances to accompany the order. thousand. Desires a like position in the western 
inty Rig box factory and planing mill to cost $55,000. No extra charge for copies of paper — a gap ‘on years. 
‘ P . sei P Gi Ss c . ve r " 
—_ = KANSAS. Atchison—The Stevenson Planing containing advertisement. Capy must ee Sena ean | ene nee 
— nol eare S. Elliston, plans erection of $40,000 be in this office not later than Wednes- MILLWORK SUPT. AND DRAFTSMAN 
resident KENTUCKY. Carlisle—Ratliff Bros. Co. is erect- day morning in order to secure inser- Might invest in wood Plant; 20 yrs. exp.; 10 yrs. 
1 the oil ing a sawmill and planing mill on the site of tion in regular department. All adver- pon on gy a, ae architects and 
) at his ™ ee Mage = oa nmi Goa tisements received later will be placed Address “P. 56,” care American Lumberman. 
son and LOUISIANA. ayville—The eMange-Godman : if 
‘o. j enuine anwmltl ¢ i under heading Too Late to Classify. 
aoe < + mae sawmill and equipment to MECH. ENGINEER, WHO IS EXPERT FILER 
} . one AROLIN a : Desires position with lumber mill. Wide experi- 
an., Was NORTH CAROLINA. New jern—The Blades - ; 4 
accident Lumber Co. will repair lumber plant which was ence in filing, machine design and machine shop 
. . * -_ - mae supervision. Guarantee satisfaction or ask no pay. 
n Lum- damaged by fire, at a cost of about $40,000. Add “Pp. gi” A H L b 
1 widow Thomasville—The Boyles Veneer Co. is planning ress - 81,” care merican umberman. 
a new plant to cost about $125,000. WA NTED ’ 
OHIO. Toledo—The Big Four Lumber & Sup- WOODS SUPT. WILL STAKE FIRST MONTH’S 
V. Field ply Co., 1954 Termainsville Road, plans erecting Salary that I make good. Let me solve your log- 
| Luther $40,000 plant. ging problems. P 7 
1, after PENNSYLVANIA. Platea—The J. W. Cook Address “P. 82,” care American Lumberman. 
funeral Lumber Co. is planning lumber mill to cost. THE GREATEST MARKET PLACE 
about $40,000. — oe — In the lumber, woodworking sn6 
VIRGINIA. Pulaski—The oleman urniture industries to advertise in, is the Wante 
»perator corporation plans rebuilding its factory No. 2 ata and For Sale department of the WANTS SUPPLIED 
e White cost of $150,000. Large number of wants supplied each 
ut of a CANADA. QUEBEC: Sawyerville—A. G. Hurd AMERICAN LUMBERMAN. week through the classified | section. 
idow, a plans erection of sawmill and sash factory, to Read the Classified ads. Many oppor- e do or others, why not for you? 
cost about $40,000 including equipment. tunities are offered for Buyer and pinay LUMBERMAN, 431 8. 
BRITISH COLUMBIA. Victoria—The Dalziel Seller. Best for selling lumber, shin- earborn St., Chicago. 
7 geere Box Co. plans erection of box factory to cost gles, retail yards, business opportunity, 
: oes about $65,000. oo and — ee 
_ om : . ocomotives, cars, rails an equip- 
Bete , ror—F¥ied amt Co. 
a Ponies My oe an eee barued - ment used in logging operations. You CAPABLE SUPERINTENDENT, WOODS 
ul, = Mr. , ' & ; can get employees, salesmen, employ- ; : , 
, Or yard foreman, lumber inspector; 20 years’ ex- 
+ ment or anything used in lumber and perience in the lumber business. Can handle com 
Casualties allied industries by advertising in the missary work. Steady, reliable ‘A-l rederenes ; 
as born Wanted and For Sale department of Ge savebers. y, s. 
‘h, Neb., INDIANA. Advance—E. L. Walker & Son saw- the American Lumberman. Address “P. 73," care American Lumberman. 
ss, died mill destroyed by fire of unknown origin; loss Send your advertisement to the 
ae No insurance. Plan to rebuild in AMERICAN LUMBERMAN MANAGER OR ASST. SAWMILL OPERATION 
Pa uture. 
431 S. Dearborn St., Chicago, Il. 5 s’ y y 
1 Foster MISSISSIPPI. Holly Bluff—Lake George Lum- - Fak eee ae at cae e Gaeun tee 
ber Co. mill and lumber yard destroyed by fire; z 
Hanson. loss about $40,000, partially insured oe Sa 
a heart ph ib tee » PSSM ‘ : Address “P. 77," care American Lumberman. 
, OKLAHOMA. Miami—Fire destroyed the George 
- 3 
& Sape Lamber Co. yaok have, siuaine Gamage Salesmen LUMBER OFFICE BOOKKEEPER 
Ss ate € ov, a « d «V,UU 4 > yas ‘ a . 
covered by insurance Z Accountant experienced in line yard general office 
: : ‘ york fo ition. Eight years’ ex- 
. OREGON. Lebanon—Central Lumber Co. suf- OPPORTUNITY FOR SALESMEN a okie ts te ta chases.  heanees 
. cored fire loss of approximately $12,000, covered by Calling on retail lumber dealers to sell metal at once. 
si Insurance. swing-in devices which can be attached to old or Address “‘P. 71,” care American Lumberman. 
; WASHINGTON. Wapato—John Dower Lumber new sash; this permits sash to reverse so cleaning 
ts Sales ©o, sawmill here burned. Loss estimated at $25,000. is done from inside of homes; great demand; good FACTORY SUPERINTENDENT AVAILABLE 
sted. WISCONSIN a Ss ‘ —" line for sash and door salesmen to sell with their 
- $1,000, (% nga aor —— paneer & Re. present line, or full time. Large commission. Man who has been for past 16 years in charge of 
. 7 loss ee a a a | Se BAER EASY CLEAN WINDOW COMPANY large factory doing extensive country and city busi- 
aa oss of about $25,000. 100 B. Florida Ave., Youngstown, Ohio ness in stock and special millwork; is competent 
$25,000, estimator and detailer. A-1 ref. as to character 
iterested. and ability. 
Creek Address ‘‘N. 75,” care American Lumberman. 
laws. ea° 4 
awe Trouble and Litig ation A CLASSIFIED AD WILL MOVE SLOW STOCK YARD MANAGER_AUDITOR 
valbraith, ADVERTISE FOR WHAT YOU WANT r ’ 4 . , : 
An involuntary petition in bankruptcy has Eleven years’ experience in retail lumber store 
bee} file ceric A Prete 4 : oo serving respectively as bookkeeper, yard foreman, 
le Lum- — lled against the City Mill & Lumber auditor and manager. Reference Al. 31 years, 
i Sue 0, Louisville (Ky.) retailers. SALESMEN WANTED and married. 
A petition in voluntary bankruptcy has Now calling on the lumber trade can increase Address “P. 60," care American Lumbermaa. 
been filed j mente Tt - " earnings by taking subscription orders. No collect- 
Ripple 1 pte a Ioty Bf a ar ing, good commission paid. Will not interfere with CHAPIN’S LUMBER RECKONER 
33.498 i¢ nber Co. ebts, 3,703.69; assets, present work. 
‘ug Lum- eisai Address “‘P. 94," care American Lumberman. oy N. —. ae Pty ae 
yard). The Doddington Lumber Co., Columbus eres ee Soe eee eee a 
: Ohi eh = . =f ’ - . AN fractional sizes of lumber, advancing by quarter- 
b retail Whitaes: been put in the hands of Walter COMMISSION MAN WANTED TO SELL inches from 1x1 to 15x15 inches square and 20 
1D, 0 M. Sr we ro OSV Or, upon application ot For large Pacific Coast producer, fir, hemlock, feet long; also scantlings and square timbers, ad- 
ty ¥ pencer, creditor. The firm is one of cedar. Mixed car trade and factory. Must be vancing by inches from 2x2 to 30x30 inches square 
Lumber oldest retail concerns in the city, and has hustler. and 50 feet long. Saw logs are reduced to board 
quarters, operated a main plant and three branches. Address “P. 61," care American Lumberman., measure. The book contains 171 pages of strong 
b € receiver stated that no change would white paper, is 4x7 inches and is bound in cloth. 
Co, (not a made in the organization, and that it ON STRAIGHT COMMISSION Price, delivered, $2. 
ale coop- — continue to serve its trade as in the Exclusive territory. Fir, Spruce, Cedar, Pondosa AMERICAN LUMBERMAN 





Pine. SULLIVAN LUMBER CO., Portland, Oregon. 431 S. Dearborn St., Chicago, Ill. 
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Employment 


MILLWORK ESTIMATOR—SALESMAN 


Of proven ability, also experienced and capable de- 
tailer, biller and supt., of best quality millwork 
for most types and kinds of buildings, both large 
and small; age 34; available soon. 

Address “P. 57," care American Lumberman. 


BAND AND CIRCULAR FILER 


25 years’ experience, strictly sober, go anywhere. 
Address ‘“‘N. 77,"" care American Lumberman. 











Lumber and Dimension 


WANTED—SHIPPING LUMBER 


“Here is your opportunity to secure new an Edger, 
Mill, Trimmer, Nigger, Steam Feed, etc. and pay 
for it with lumber. We manufacture everything 
for turning standing timber into money. 
HAMMOND MACHINERY BUILDERS 
(Formerly Hill-Curtis Co.) 
Kalamazoo, Mich. 








FUEL WOOD WANTED 
Hardwood, carloads 1”x1”, 1”x2”, 1”x3”, 2’ bundled. 
Chicago Wood Products, Inc., 2525 W. 22nd St., 
Chicago, Ill, 





WILL TRADE FOR LUMBER 


One 150 H. P. Nordberg Stationary Engine in good 
shape; have maturing income property con- 
tracts balance $700, and $1100 monthly payments 
guaranteed 6% interest; prefer low grade building 
lumber. 

Address “P. 89,” 


also 


eare American Lumberman 





WANTED—ORDERS FOR SMALL DIMENSION 
Cut from Hardwood 2”-1%%”-1"-%” square. 
Address “P. 90," care American Lumberman 








WANTED LUMBER ON CONSIGNMENT 


Or extended time. We will pay freight. Lumber 


will be kept under cover. Opportunity to sell a 
good deal of lumber. Nothing but straight and 
honest dealings. 


Address “P. 74,’ care American Lumberman. 





WANTED FLOORING STRIPS AND BLOCKS 
Have several customers for 5/16x2” Plain or 
Quartered White Oak or Red Oak Parquetry Strips 
and Parquetry Blocks for flooring Want to get 
in touch with manufacturers 


Address “P. 95,"" care American Lum erman 





Business Opportunities 


HAVE YOU SOMETHING TO SELL. 
Advertise in the Wanted and For Sale de- 
partment when you wart to sell something 
in the lumber industry. AMERICAN LUM- 
BERMAN, 431 So. Dearborn St., Chicago, III. 


Timber and Timber Lands 


WANTED—TO PURCHASE 
From 25,000,000 to 100,000,000 Feet of Timber 
full particulars 
SOUTHERN 











Give 


ALARAMA LUMBER 
Mobile, Ala 


Steel Rails 


WANTED—STEEL RAILS 


1800 tons good steel rails either 25-lb. or 30-lb 
for relaying. 

MIDWEST STEEL CORP., 

Box 1816 Charleston, W. Va. 


COMPANY 











WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shin- 
gles, new or second-hand machinery, engines, 
boilers, electrical machinery, locomotives, cars, 
rails, business opportunity, timber and timber 
lands, or anything used in the lumber industry, 
you can get it at a small cost by advertising in 
the “Wanted Columns” of the AMERICAN LUM- 
BERMAN, Manhattan Building, Chicago, IIl. 

















Second Hand Machinery 


—_~ 








WANTED—GOOD, USED, BAND RESAW 


6’ or 8’ wheel, 6” to 8” face. COMMERCIAL 
LUMBER COMPANY, Warren, Pa. 





WANTED BOX BOARD PRINTING MACHINES 


In one and two colors, furnish complete specifica- 
tions, make, condition, location and price. 
LIQUIDATION SALES CO., New Orleans, La. 





Miscellaneous 





CLASSIFIED ADS PRODUCE RESULTS 


That’s why people who want something 
or have anything to sell use the clear- 
ing house section. Advertise in the 
CLASSIFIED ADVERTISING Depart- 
ment to get it or sell it. Read the 
Classified advertisements every week 


Is to advertise in a paper that reaches 
the people who would be interested in 
what you want to sell. When you want 
to sell anything used in the lumber 
world and allied industries, advertise 
in the 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, IIl. 


FOR SALE 
Retail Lumber Yards 


LUMBER AND COAL BUSINESS FOR SALE 


In one of the most progressive cities in Western 
Canada. Fixed investment, land buildings and 
equipment approximately $16,000. Stock $20,000. 
Normal turnover $125,000. 

Address “‘P. 70,”" care 

















American Lumberman., 





FOR SALE LUMBER, BUILDING SUPPLIES 


And coal yard. Not a large investment needed. 
In a good town; good proposition; worth looking 
into. 


Lumberman. 


LUMBER YARD & BLDG. MATERIAL BUSINESS 


Located in Southern Florida doing a yearly busi- 
ness cf thirty thousand and earning sixteen per- 
cent net. Building permits so far this year exceed 
the three million mark, best of season yet to 
come. Business open to inspection of party mean- 
ing business. 
Address “‘P. 54,"’ 


Address ‘“‘P. 78,’’ care American 





care American Lumberman, 


YARD ON MISSISSIPPI GULF COAST 


Located in small town, serves large territory. Up- 

to-date yard—siding and six room dwelling. Will 

sell for cash or suitable terms, $20,000 will handle. 
Address “M 83," care American Lumberman. 








WELL LOCATED TWIN CITY RETAIL 


Yard with trackage. $12,000 will handle. 
Address “P. 890," care American Lumberman. 





A CLASSIFIED ADVERTISEMENT BRINGS 
BUYER AND SELLER TOGETHER 





YARD FOR SALE IN NORTHEASTERN IOWA 
Town of 500—good 
only coal dealer in 
sell with or 

Address “‘I 


territory—excellent 
town. Small investment. 
without adjoining house. 
» 8&5," care American Lumberman. 


WANTED—COMPETENT AND EXPERIENCED 
Retail yard manager who can invest approximately 
$5,000.00 in old established Lumber & Building 
Material Yard. Town in Northern Indiana, popula- 
tion approximately 28,000. Real opportunity with 
a live and going company. 
Address “‘P, &7,"" care 


schools— 


Will 





American Lumberman. 





IN NORTHERN ILLINOIS 


Only yard in live town of over a thousand, low in- 
vestment, fine territory, profitable business for 
years. Part purchase on time if desired. An 


opportunity. 


Address “‘P, 91," care American Lumberman. 





Business Opportunities 


COMPLETE SAW MILL PLANT 


In Upper Michigan, Capacity twenty thousand 
feet per day hardwood. Five million feet high 
quality hardwood with plant located near. Priced 
below value of stumpage. Plenty hardwood tim- 
ber near for ten years. Selling account of other 
business. 

Address 


“P 64," care American Lumberman, 





——.. 
WANTED—MAN OR LADY FOR LOUISIANA 
And Arkansas operation to assist owner in mill 
manufacture business of all farm implements and 
furniture, squares, and stock and handles. Must be 
able and willing to buy working interest on insta}j. 
ment plan; small amount of cash required. Gooq 
salary to party who does not mind hard work and 
long hours. Must be of pleasing disposition and 
able to get along with both white and colored 
laborers. Apply B. & LUMBER COMPANY 
tald Knob, Arkansas. : 





ONLY SMALL CAPITAL REQUIRED 


Lumberman, now employed, with 30 years experi- 


ence from stump to consumer in North Carolina, 
would like to join a wholesale lumber dealer jp 
New York or Chicago in locating planing mill jp 
North Carolina where rough green lumber can be 


purchased from portable mills and remanufactured 
References exchanged. Address 2100 Beekman 
Place, Apartment 4-C, Brooklyn, N j 





PLANING MILL AND YARD 


Machinery in first class condition. 
line railroad Splendid 
yard from small mills. 

Address “P. 92,” 


Located on main 
location for concentration 
Cheap for quick sale. 

care American Lumberman. 





Lumber and Dimension 


WANTED TO CONTRACT WITH WHOLESALER 


Able to handle sale and advance $15 per M. in 
stack Southern Oak output good small mill, junc- 
tion three railroads. Best of references, ability 
manufacture and will guarantee grades sixty per- 
cent common better. Chance for wholesaler with 
some faith in future to get lined up with a de- 
pendable supply of Oak lumber that can be sold 
cheap and at a profit on today’s market. 
Address “P. 76," care American Lumberman 

















100,000 FT. 4/4 SOUND WORMY CHESTNUT 
80,000" 4/4 No. 1 Com. & Better Chestnut. 
1000,000' 4/4 & 5/4 Lone Run Basswood 
300,000’ 4/4 to 16/4 White Pine. Virgin Stock. 


Stock is West Virginia, good widths and lengths, 

dry. Will sort to meet requirements Attractive 

price to quick buyer, or will accept cash offer 
R. V. WELSH, Long, Md. 





THE WAY TO MAKE A SALE 


Is to advertise in a paper that reaches 
the people who would be interested in 
what you want to sell. When you want 
to sell anything used in the lumber 
world and allied industries, advertise 
in the 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 





NEW HARDWOOD PLANT 
Eastern maple, white and yellow birch. 
on page 42. Gagnon & Freres, Ltd. 
WANTED—CONNECTION 


Or export to handle 
located in Arkansas. 


See ad 








WITH WHOLESALER 


output of two small mills 

Manufacturing dimension 
squares, handles, wagon stock, hardwood lumber 
laths. Long operation and expert operators. Open 
for connection to cut and stack for good company 
Apply B. & J. LUMBER COMPANY, Bald Knoo 
Arkansas. 


Timber and Timber Lands 


FOR SALE BY OWNER: 15,000 ACRES 
Will cut about thirty million feet long leaf timber 











and around forty crops turpentine located South 
Alabama SOUTH ALABAMA LAND COMPANY, 
Mobile, Alabama, 








FOR SALE—165 ACRES HARDWOOD, OAK 
Hickory and poplar, on state highway in Maryland 
A good tie and piling tract 

Address “P. 93,"" care American Lumberman. 
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nitover 15, 1982 AMERICAN LUMBERMAN 































































































LH i i Miscell 
ties | Second Hand Machinery Miscellaneous iscellaneous 
PAA PIPPPP PPP PPP PIPPI II II rrr ytyvrgvv wrrry—7v 
3 COMPLETE ELECTRIFIED MODERN TIME FLIES!—BUT AT THESAME TIME— STRAIGHT LUMBER ON ANY EDGER FOR $15.90 
thous, Planing Mill, Woods 404-B, Yates and American Two front and two rear spur rollers that leads 
and 0 > r 929 
feet hi Machines, 54 Ball Bearing Band Mill. At bar- ; October 15, 1932. every board straight. My 1932 Edgers are so 
gh - C TION SALES C Tow rar > 
r. Priced gain prices. LIQUIDATION SALES O., New John Wanamaker, the great Philadelphia equipped, from $110 up, some clear its cost every 
yood tim. Orleans, La. merchant, had a habit of writing little 30 days. 
of oth comments on the day’s events. He might J. H. MINER, Meridian, Miss. 
er Two SHOT GUN STEAM FEEDS FOR SALE a riding = the streetcar or sitting in his 
b ibrary and a thought would come to him 
pease One has a 5” barrel and the other a 6%” barrel; that pertained to human contacts, and he FOR SALE—WOOD AND WIRE FENCING 
both are new but have become a little rusty in wou!d immediately write it down. He printed Portable corn cribs, silos, and snow fence. Deliv- 
JISIANA both 
é stock. Will sell at a big discount and give a new these thoughts in his advertising, using one ered prices gladly quoted. 
r -. mill guarantee with each one. nae tae eg MA- Rey Fags | Ss bade age secre a aa i STANDARD FENCE CoO., Lufkin, Texas. 
nents gz 1d 4 "rPYy . 4 > 9. e N ‘ ay a. . ‘e 8s aea e ana la er store 1as 
Must i. CHINERY CORPORATION, Shreveport, La reprinted one of these each day. Here is 
Qn install. —_—" one that appeared a few days ago which COLORED TIMBER ENLARGEMENTS 
ed. Good FOR SALE contains a beautiful sentiment and is just Douglas Fir, Cedar, Hemlock. Special price, 20x30 
work and 99x36 Right Hand Corliss Engine. a eae wa $4, until Dec, CRESS, 1330 7th Ave., Seattle. 
sition and 99x30 Houston, Stanwood & Gamble Engine maker wrote it: 
d colored 1—22x : ‘al G ron wy . — 3 
ofored —No. 3 Left Hand Wickes Gang Saw. DO NOT LET OLD FRIENDS Ss CHRISTMAS TREES 
OMPANY i 65 Covel Gang Saw Grinder. BE SASILY May re r ana Vhs ‘ 
1-42’ Ton Shay Locomotive. ois BASIL > Niue We can supply Christmas trees and will be glad 
a 1—T70 Ton Shay Locomotives. Try to cement them more and closer as to have Sg +See ” Prices reasonable. 
LED 800 Ton good 60-lb. relaying rails with angle bars. time goes on Neither prosperity nor pov- Address “P. 75,” care American Lumberman 
rs experi- FORT SMITH LUMBER co., Plainview, Arkansas erty should alter the relation of old friends. 
Carolina Shy Bway Pg Bh Mg Prgms HAVE YOU A TRUCK YOU WOULD LIKE TO 
bg “= FOR SALE ONE JAEGER POWER CEMENT or later if we expect to be forgiven. TRADE? ADVERTISE 
cae Block machine. Will sell for $50.00. clan OF annie: 
ufactured Address “P. 79," care American Lumberman. What do you think about it? 
Beekman Yours truly, 1 
. oe less than } PRICE 
. SAWS less than 2 
Steel Rails OLD ESTABLISHED RESPONSIBLE On Trial, must satisfy or to be returned. Up 
1 pr B Wholesaler maintaining distributing yard and own to 68” in cutoff, up to 66” inserted. Let us 
centration planing mill has some extra yard and shed space H 
ene RELAYING 4 LB. AND 60 LB. RAILS Wel aul sn sedan or son eu sak & Gee a (loll thale tocth better, cal aamas lanaian 
yerman 6 Will sell on commission or you can put it here on . ’ . 
a Also 30s, 35s, 56s, 70s, 80s, 86s. New rails, all consignment For further particulars write Van 
weights. Switches, frogs, second-hand locomotives. Keulen & Winchester Lumber Co., Grand Rapids, J. H. MINER SAW MFG. CO., MERIDIAN, MISS. 
ROBINSON & ORR, 248 4th Ave., Pittsburgh, Pa. Michigan 
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ALLIGATOR 


TRADE MARK REG. U.S. PAT. OFFICE 


STEEL BELT LACING 











erman Lt eed a thousand belts per hour are laced 
STNUT with Alligator Stecl Belt Lacing, day in day 

out, year in year out. Easy, rapid application with 
a a hammer as the only tool; the hammer-clinched, 
1 Stock vise-like grip on the belt ends, preventing friction 


of the plies; the patented, sectional, steel rocker 
pin which absorbs friction in the hinged joint; 


1 lengths 
Attractive 














a the great surplus of strength and long service— 

only Alligator Steel Belt Lacing combines these 

features which make it the choice of millions of 

belt users. Smooth on both sides. Easily separable. A BES SOE SEES 
hes Reliable both on light and heavy Se S 
| in duty drives. Eleven sizes. Made also ( SO One pail of Sol- 
rant in Monel Metal. Sold at wholesale : : : Sees te 
iber : . ; and retail throughout the world. : : ; vay Calcium 

is UST A : . . 

~ SR Kammer to "7S FLEXIBLE ‘ , Chloride Brine 


STEEL LACING CO. is more effective 














; ean, Soy than four pails 
— of water, for fire 
See ad be extinguishing 
purposes. Ask 
_ESALER us why! 
all Ils 
lime asi \e 
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rs Open 
a —— SOLVAY 
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a = isA times 


4 — + SOLVAY SALES as effe ctive 


YMPANY, * CORPORATION 


61 Broadway as plain water 


— & New York 
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Improved Haulage wherever the 


PACIFIC COAST TYPE SHAY 


is in Service 


HE Pacific Coast Type Shay keeps loads mov- 

ing uninterruptedly and maintains an efficient 
transportation system. It fills every requirement 
expected of a modern logging locomotive because 
it is 
RUGGED. It has a construction that fits it to 
withstand abuse and to operate under the most 
severe conditions. 


POWERFUL. It has a three-cylinder engine 
which starts loads quickly and hauls them up 
steep grades and around sharp curves, always 
keeping the hauling schedule at a maximum. 


Because of its outstanding dependability, make 


The Pacific Coast Type Shay your next locomotive 
investment. Write for catalog. 


LIMA LOCOMOTIVE WORKS 


Incorporated 
Lima, Ohio 60 East 42nd St., New York, N. Y. 


West Coast Representative Southern Representative 
Hofius Steel & Equipment Co., Woodward Wight & Co., Ltd., 
First Avenue South at Hudson, Howard Ave. at Constance St., 

Seattle, Washington New Orleans, Louisiana 




















Planer Knives Are Made In These Tempers 


1. To file very easily 3. To file slowly 5. For grinding only 
2. To file easily 4. To file very slowly 6. Kiln Dried Oak 


[High Speed Steel Knives and Moulding Cutters for the Woodworking Industry.] 


TAYLOR. STILES & COMPANY, :: RIEGELSVILLE, N. J. 
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f agons Pat b+ ed 
Mgy 181302 fj 
Ja Position 


continue to do to Load - 


the job cheaper 
and better for 
the practical log- 
ger. 





For snaking and 

bunching use 

our Self-Loading 
Skidders. 





LINDSEY WAGON CO. 


Sole Manufacturer LAUREL, MISS. 





The 


SPEE-D-TWIN 


STEAM FEED 


Costs little more than belt or 
friction type feeds, but it makes 
a tremendous difference in the 
cut of the mill. 


It's worth investigating. 


Write for catalog A. 


SOULE 


STEAM FEED WORKS 


MERIDIAN 
MISSISSIPPI 





WESTERN AGENTS: Hall & Brown W. W. Machine Co., St. Louis, Missouri 
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Acme White Lead & Color 
ee ee 
Alger-Sullivan Lumber Co., The 38 
Algoma Lumber See 49 
AllisChalmers Mfg. Co........ 
Aluminum Company of Amer- 
i ncins keene Gbdekewe 
American Credit-Indemnity Co. 
Sc ctnknwhedie wine en 
American Logging Tool Co.... . 
American Plywood Corporation 
American Steel & Wire Co..... 
Anaconda Copper Mining Co... 6 
Arkansas Soft Pine Bureau.... . 


50 
12 


Associated Lumber Mutuals... 43 
Ayer & Lord Tie Company.... 39 
Babcock Company, W. W., The 
Baldwin Locomotive Works... . 

Bate Co., J. Herbert......... 

BC Spruce Mills, Ltd. ....... 10 
Benson Hotel................ 
Biles-Coleman Lumber Co. ... 
Blanchard Lumber Co... .... 
Booth-Kelly Lumber Co., The... 
Bradley Lumber Co. of Ark.... 3 
Bratlie Bros. Mill Company.... 48 
Brown & Company, Geo. C.... 40 
PE UNNI Th once enose eens 
Builders Commercial Agency... 50 
Burton-Swartz Cypress Co.... 42 
Camp Manufacturing Co....... 
Carey Company, The Philip. . 
Carter Lumber Co........... 
Caterpillar Tractor Co......... 11 
Century Wood Prerervirg Co. 39 


Certain-teed Products Corp... 
“— River Boom & Lumber 





i 


Cisar Brothers.......... .... 50 
Collins Lumber Co., John D.... 49 
Continental Steel Corp........ 

Crater Lake Lumber Co....... 48 
Curtin-Howe Corp............ 12 
Curtis Companies............ 50 


Davenport Hotel............. 
Detroit White Lead Works... . 
Divert, Stark & Brown Cypress 


"See eee eee eeeseeseseses 


42 


i 
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Electric Wheel Company...... 12 
Emporium Forestry Company.. 
Feather River Lumber Co...... 48 


Ferguson Lumber Co. W. T.... 


ee 


Frants Mfg. Co............... 
Frost Lumber Industries, Inc... 


Gagnon & Freres, Ltd........ 42 

General Insulating & Manu- 
ON Tinie c ceccevees 

General Motors Truck Co..... 37 


Goodyear Tire & Rubber Co... 
Griswold Lumber Company, The 23 


Hammond Lumber Co., Inc... . 


Hines Hardwood & Hemlock 
ee eee 


Hines Lumber Company, Ed- 
ward, and Affiliated Interests 


Hines Western Pine Co.,Edward 
Holt Hardwood Company..... 2 
Holt Lumber Company........ 2 
Homochitto Lumber Company. 
Hotel Plankinton............. 


10 


Indiana Quartered Oak Co.... 
Indiana Steel & Wire Co...... 
RMOD GR., TBs o 5s ce scensicne 


International Harvester Co... 64 


Lawrence & Co., W. W....... 

Leschen & Sons Rope Co., A... 52 
Libbey-Owens- Ford GlassCo. 7 
Lima Locomotive Works, Inc... 60 
Lincoln Paint & Color Co.... 
Lindsey Wagon Company..... 
Long-Bell Lumber Sales Corp. . 
Long Lake Lumber Co....... 
Lowe Brothers Co., The 
Lucas & Co. Inc., John....... 


Lumberman’s Drafting & List- 
Ere 40 





(See following two pages for Directory of Products) 


Lumbermen’s Blue Book, Inc.. 39 
Lumbermen’s Credit Association 47 
“a rmen’s Mutual Casualty 


ee Lumber Co., Chas. 


ee 


McGoldrick Lumber Company 4 


Madera Sugar Pine Co......... 
Maisey & Dion 
Majestic Company, The...... 
Martin-Senour Co., The...... 
Mathieu, Limited, J. A....... 
Menominee Indian Mills, The. 
Metropolitan Building Com- 


10 


Michigan-CaliforniaLumberCo. 6 


Micklin Mfg. Co............. 

4 rn ee 50 
Miner Saw Mfg. Co. J.H..... 59 
Moore Dry Kiln Company..... 2 
Moore-Keppel & Co......... 32 


es 
Mumby Lumber & Shingle Co. 2 


National Dry Kiln Co......... 
National Lumber & Creosoting 


Neils Lumber Co., J.......... 

Nelson & Co., Gilbert......... 

Newman Lumber Co., J. J..... 

Northwestern Cooperage & 
Lumber Co 

Northwest Spruce Co......... 


Oak Flooring Manufacturers 
Association of the U.8...... 


a. aa Railway & Timber 


Pacific Mutual Door Co....... 
Peavy-Wilson Lumber Co... ... 
Peninsular Paint & Varnish Co 
Pettibone Lumber Co.,F.W.. 33 
Pioneer Lumber Company.... . 6 
Pittsburg Steel Co........... 
Polleys Lumber Co., The...... 
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Alphabetical Index to Advertisements 


It page number does not appear opposite name, the display advertisement will be found in a previous issue 


Radisson Hotel............... 
a Underwriting 


ee 


Rice & Lockwood Lumber Co.. 
Richard Shipping Corp........ 
Ruggles Lumber Co., Carlos. . 


Samson Cordage Works....... 
Schuette Co., Wm............ 
Segelke & Kohlhaus Co...... 
Sewall, James W.............. 
Sherwin-Williams Co., The... 
Silver Lake Company........ 4 
Sinclair Refining Co.......... 
Sisalkraft Company, The...... 
Solvay Sales Corporation..... 
Soule Steam Feed Works...... 
Southern Lumber & Supply 

Ghiaceeceeeaceneeews 


Southern Oak Flooring Indus- 
WE Gisctsaceseyrsesanenes 


Spain & Co., H. M............ 12 
Spokane Pine Products Co... 49 
Starks Stained Shingle Co..... 
Stewart Inso Board Corpora- 
SE airseccrecceveres eevee 
Sullivan Lumber Co.......... 33 


Sumter Lumber Company, Inc. 6 


Taylor, Stiles & Company..... 60 
Tremont Lumber Company .. 41 
Von Platen-Fox Company..... 46 


Washington Manufacturing Co 12 
Webster Lumber Co., H. E. ... 
Wells Lumber Co., J. W...... 
White River Lumber Company 49 


Wier Long Leaf Lumber Co.... 38 
Willamette-Ersted Company. . 

Willson Brothers Lumber Co... 42 
Winton Lumber Sales Co...... 4 
Wisconsin Land & Lumber Co. 12 
Wood Conversion Company. . . 

Wood Preserving Corp., The.. 39 


Wooster Brush Co., The...... 
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Directory of Products Advertised in the American Lumberman 


For page number, refer to Advertisers’ Alphabetical Index on preceding page. If the page number 
does not appear in the Index, the display advertisement will be found in some previous issue. 


SOFTWOOD LUMBER 


A—Northern Pine 
B—Noerthern Spruce 
Bl—West Virginia Spruce 
C—Nerthern Hemlock 
Cl—West Virginia Hemlock 
D—Northern Cedar 


Blanchard Lumber Co.bjkim 


Cherry River Boom & 
Lumber Co. 


Emporium Forestry Co...abc 
Hines Hardwood & Hem- 


lock Co., Edward.......a0c 
Hines Lbr. Co., Edw. and 
Affiliated Interests..... acej 
Mathieu, Ltd., J. A...... abk 
Menominee Indian Millis, 
DO ccccccccccce eeeeee 0d 
Northwestern Cooperage & 
Ee. Ga, FTROcccccces abcde 


Rice & Lockwood Lumber 
GR covcccecevccecessee 


Dibert, Stark & Brown 
Cypress Co., Ltd.........f 
Frost Lbr. Industries, Inc..e 
Ferguson Lumber Co., W. T. 
aceeeeevanhacewennens efjlm 
Florida } ~ rey Red Cy- 
BEGEE GE avecceceveceesce t 
Hines Lbr. Co., Edward 
and Affiliated Interests. .e 
Homochitto Lbr. Co.......©® 
Long Bell Lbr. Sales Cor- 
poration .......+....ejmt 
Newman Lbr. Co., J. J....@ 
Peavy-Wilson Lbr. Co......@ 
Pioneer Lumber Co........@ 
Rice & Lockwood Lumber 
GO cccccccccccccceces kn 
Ruggles Lbr. Co., Carlos. .efj 
Sumter Lumber Co., Inc....¢ 
Tremont Lumber Co...... ef 
Wier Long Leaf Lbr. Co...e¢e 


G—Arkansas Soft Pine 








I—North Carolina Pine 


Camp Mfg. Co........ —— 
Johnson & Wimaatt........! 
Schuette Co., Wm.........als 


Willson Bros. Lumber Co...ai 


J—Fir 

K—Spruce (Western) 
L—Western Red Cedar 
M—Western Hemlock 
N—Port Orford Cedur 


Anaconda Copper Mining 
Cc 


ccccccccceccces ccocdtt 
Ayer & Lord Tie Co......ej 
B C Spruce Mills, Ltd..... 7 


Blanchard Lumber Co.bjkilm 
Booth-Kelly Lbr. Co........J 
Bratlie Bros. Mill Co...... 1 
Collins Lbr. Co., John D.jim 
Ferguson Lumber Co., W. T. 
ececccrcvccevecocccees peer 
Griswold Lor. Co., The.....J 
Hammond Cedar Co........ 1 
Hammond Lumber Co., Inc. 
eevcccccccococes -.-Jmopq 
Hines Lbr. Co., Edw., and 
Affiliated Interests ...ace§ 
Long-Bell Lbr. Sales Cor- 


poration .......-.-..ejmt 
Mathieu, Ltd., J. A...... abk 
McCormick Lumber Co., C. 

RM. cccccccccesececcces jimo 
Miller Co., Paul ......+++- 


Mumby Lbr. & Shingle Co. 
jim 


Tere eee eee eee eee eee 


Holt Lumber Co...... bdhm 
Homochitto Lbr. Co....... 
ecccccccccoce --.-aciJmnopq 


Indiana Quartered Oak Co.kst 
Long-Bell Lumber Sales 


Corporation ......++- ilnogq 
Maisey & Dion..... adhimnq 
Menominee Indian Mills, 

TRO ccccccces -+-.-abdhmn 


Moore-Keppel & Co.bcdefmno 


Newman Lumber Co., J. J. 
---.aci{jmnopq 


Peavy-Wilson Lumber Co..in 
Tremont Lumber Co..chijng 
Von-Platen-Fox Co....abhim 
Willson Bros. Lbr. Co....mn 
Wisconsin Land & Lbr. Co. 


Von-Platen-Fox Co. ...... ac 
Wisconsin Land & Lbr. Co. Arkansas Soft Pine Bureau.g 
eeeens Coccccccseccccee QOS Bradley Lbr. Co. of Ark..gh 
Southern Lumber & Supply 
GO. cosccccceceseceecoces s 
E—Southern Yellow Pine 
F—Cypress 
Alger-Sullivan Lbr. Co..... . 
Ayer & Lord Tie Co...... ej H—Aromatic Red Cedar 
Burton-Swartz Cypress Co..f Bradley Lbr. Co. of Ark..gh 
Ge Bee GOs occcecessass fi Brown & Co., Geo. C......- bh 
NS nuehonseeneseneeeeeuas me PRGRERO cccccccccccccecs a. 
eee b BaeMOMe cccccccccccccccces 1 
BRED cadesccseveresoeces asd Maple (Hard and Soft) m 
EE. eubccseuseeseseoenss d GE seccdasesece noose a 
ee ° Peghet ccccccccccsscscceses ° 
DE sesscevessene soeenl GeGRMSTO cccccccecccecce -D 
Cee ccvcccccesesees 4 WEE eacecccese seccccesec® 
Eim . WYTTTTIT TT TT TTT h WD. ctcccccceseccsososs r 
GR ccccscececoccusces cenoal Foreign Woods ........- coe 
SE ck ctcctescccsooece i PGE ccccccccccccseees t 
Alger-Sullivan Lumber Co.ino Dibert, Stark & Brown 
Bradley Lbr. Co. of Ark.cin Cypress Co., Ltd........- a 
Brown & Co., Geo. C..ahjin Bupertam Puscstey Co...... 
Ferguson Lumber Co., W. T. 
Camp Mfg. Co.......---@IM@  prost Lumber Industries, 
Carter Lumber Co........-. a IMC. cccccccccscces achijing 
Cherry River Boom & Lor. Nh Ba" “Sawand . abdam 
GO. cocccccececes abcdefmno Hines Ltr. Co., Edw., and 
Cisar Brothers...... adhimaq Affillated Interests. .abdhm 


MILLWORK, FRAMES, 


SASH, pees. COLUMNS, 
MILLW 


Collins Lbr. Co., John D. 


Curtis Companies Service 
Bureau 


Hammond Lumber Co., Inc. 

Long-Bell Lbr. Sales Corp. 

Pacifico Mutual Door Co. 

Red River Lbr. Co. 

Sullivan Lumber Co. 

Washington Manufacturing 
Company 


TRELLIS, LAWN AND 
GARDEN FURNITURE 


Curtis Companies Service 
Bureau 





Hammond Lumber Co., Inc. 
Long-Bell Lbr. Sales Corp. 


WINDOW AND 
DOOR FRAMES 


Biles-Coleman Lbr. Co., Inc. 
Collins Lbr. Co., John D. 


Curtis Companies Service 
Bureau 


Hammond Lumber Co., Inc. 
Long-Bell Lbr. Sales Corp. 
Pacific Mutual Door Co. 
Red River Lbr. Co. 
Segelke & Kohihaus Co. 





cocccccccose seoseeens GM 


Neils Lumber Co., J....jrstu 
Northwest Spruce Co...... os 


Ostrander Railway & Tim- 
BOP CO cocccccccccccsccs j 


Pacific Mutual Door Co....j 
Pettibone Lumber Co., 
y.- We 


Rice & Lockwood Lumber 
GO, cccccccccccccces OGED 


Ruggles Lbr. Co., Carlos. .efj 


Sullivan Lumber Co....jkimr 
Washington Manufacturing 
GH. coseeceesesecreveeces j 


White River Lumber Co.jkim 
Winton Lumber Sales Co. .ks 


O—California Pine 
P—California Sugar Pine 
Q—Kedwood 


Algoma, Lumber Co........ ° 
Feather River Lumber Co..o 
Hammond Lbr. Co., Inc. 
Madera Sugar Pine Co....pt 
Michigan-California Lum- 
ber Co. 


Red River Lumber Co., 
Shevlin Pine Sales Co.. “a 


R—Pondosa Pine 
S—Idaho White Pine 
T—Ponderosa Pine 
U—Western Larch 


Anaconda Copper mies 
Th. censineéenvagnaenel jtu 
Biles-Coleman Lbr. Co, Inc.t 
Hines Western Pine Com- 
pany, Edward 
Long-Bell Lbr. Sales Cor- 
poration .............ejmt 
Long Lake Lumber Co....st 
Madera Sugar Pine Co....pt 
McGoldrick Lbr. Co........ at 
Michigan-California Lum- 


BaP GE essencvccesecend pt 
Neils Lumber Co., J....jrstu 
Polleys Lumber Co..... tu 
Schuette Co., Wm........ als 


Spokane Pine Products Co..t 
Sullivan Lumber Co....jkimr 
Winton Lumber Sales Co..ks 


HARDWOOD 
FLOORING 





Beech ....ccccccccccs cooocl® 
Birela ...cccccccccee TTT T Ty b 
Biaehe ccccccccccccs soe 
Gale cccccce cece cooccee® 





Bradley Lumber Co. of Ark.e 


Cherry River Boom & 
Lumber Co. ........+...de 


Frost Lumber Industries...e 
Holt? Hardwood Co....... bde 
Long-Bell Lumber Sales 


Corperatiom .cccccccccccs . 


Moratz, Paul O........++5: . 
Northwestern Cooperage & 
Lumber Co., The...... abd 


Oak Flooring Manufactur- 
ers Association of the U. 
G scccccoecoseseses esenecd e 

Rice & Lockwood Lumber 

D ccccceccccceseccccoos 

Southern Oak Flooring In- 
dustries 

Tremont Lumber Co.......@ 

Ward Bros. .......ce0¢ ooodl 

Webster Lumber Co., H. E..¢ 

Wells Lumber Co., J. W..bdd 

Wisconsin Land & Lbr. Co. 


SHINGLES, PACKAGE TRIM, ETC. 


Spokane Pine Products Co. 
Washington Manufacturing 
Company 


WOOD FLOOR BLOCES, 
FLOOR PLANKS 


Wisconsin Land & Lbr. Co. 


PACKAGE TRIM 


Biles-Coleman Lbr. Co. 
Bradley Lumber Co. of Ark. 
Frost Lumber Industries, Inc. 
Long-Bell Lbr. Sales Corp. 


SHINGLES 

Northern Cedar ... 
Western Red Cedar........b 
Redwood 


Blanchard Lumber Co.....b 
Bratiie Bros. Mill Co......b 
Collins Lbr. Co., John D...b 
Hammond Cedar Co., Ltd..b 
Hammond Lbr. Co., Inc....¢ 
Hines Lbr. Co., Edw., and 
Affiliated Interests .....ab 
Holt Lumber Co...........& 
Mumby Lbr. & Shingle Co..b 
Northwestern Cooperage & 
Lumber Co., The........@ 
Rigo & Lockwood Lumber 


Sullivan Lumber Co......--: b 
Starks Stained Shingle Co..> 
White River Lbr. Co.... 

Willson Bros. Lbr. Co.....+-# 
Wisconsin Land & Lbr. Co.# 


CEDAR POSTS AND POLE 


Holt Lumber Co. 

Long-Bell Lbr. Sales Corp. 

McCormick Lumber Co., ¢. & 

Northwestern Cooperage & 
Lbr. Co., The 


YELLOW PINE POSTS 
AND POLES (Creosoted) 


Ayer & Lord Tie Co. 
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